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FELLOW SHAREHOLDERS:

In 2009, a year in which North America faced one of the most difficult economic
environments in decades, we demonstrated our ability to successfully navigate
change. Not only did we deliver financial results in line with the records we set
in 2008, we closed the year with one of the strongest balance sheets, and one of the
brightest outlooks for growth, in our sector. 

Those who have tracked our progress – from a provider of non-hazardous solid
waste services with revenues of nearly US$100 million in 2002 to one of North
America’s waste industry leaders with revenues in excess of $1 billion today –
will understand how we achieved these results despite the recent challenging
economic climate.

Since our founding, we have pursued a highly effective combination of organic
improvement and growth by acquisition.

Organic improvement has been fueled by our ground-up operating style that
gives us the sensitivity and flexibility necessary to respond to the constantly
shifting conditions in the markets we serve. We believe our industry requires a
localized approach to management and, therefore, we train and empower our
district and division managers to make time-critical operating decisions. Our
people have the tools they need to improve key business measures such as price,
volume and productivity.

Having completed nearly 60 acquisitions since 2002, we have proven that
strategic acquisitions which meet our well-defined return requirements are a
direct path to accretive returns for our business and for our shareholders. Not
only do we benefit from the synergies available on integration, we know how to
create significant organic growth with our broader network of assets.

Through this combined approach to growth, we have been able to deliver
continually improving results. In fact, we call this differentiated operating model
‘continuous improvement’. Focusing on continuous improvement means we
closely monitor changing market conditions and how they will affect our plans
to perpetually raise the performance bar. We then look to adjust our actions in
order to achieve optimal results.

Our operating model served us well in 2009, a turbulent period for the waste
industry. Although several of our industry segments demonstrated a fair
measure of resilience during the downturn, we did see a decline in waste
volumes in segments which are highly sensitive to broader economic activity,
such as construction and demolition. Anticipating this decline, we intensified
our focus on areas of the business that we could improve regardless of the
economic climate. As a result, our waste volume performance on a year-over-
year basis led an average of our industry peers by several percentage points.

When we saw the rising volatility of diesel fuel prices, one of the most significant
cost items for any fleet owner, we responded by entering into fuel hedges to
reduce cost variances in those areas of the business where we cannot pass
through fuel surcharges. We also adjusted our spending throughout the year,
deferring or reducing purchases where necessary without sacrificing safety or
our capabilities for the future. 

Through these measured actions, we produced a strong financial performance.
Revenue was $1.008 billion in 2009, compared with $1.047 billion in 2008. Holding
foreign currency exchange rates (“FX”) constant with the prior year, total 2009
revenue was $1.033 billion. 
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We achieved core price growth for the year of 2.6%. By the second half of the
year, we were once again achieving volume growth in Canada and had
stabilized volumes in the U.S.

Adjusted EBITDA(A) was $290.4 million in 2009 compared with $290.7 million 
in 2008. Holding the 2009 FX rate constant with the 2008 period, adjusted
EBITDA(A) was $299.2 million, an increase of $8.5 million year over year. 

Adjusted net income(1) improved as well, up more than 17% to $60.1 million,
leading to adjusted diluted earnings per share of 71 cents on a higher number of
shares outstanding than in 2008. Holding the FX rate constant, adjusted net
income was $63.1 million, or 74 cents per diluted share, compared to $51.3 million,
or 75 cents per diluted share, in 2008.

We also increased free cash flow(B) by nearly 23% to $114.1 million, giving us a free
cash flow(B) yield of more than 11%, among the highest in our industry. Holding FX
constant, we generated free cash flow(B) of $118.7 million.

Our performance in 2009 caps a three-year compound annual growth rate on
many key metrics that places us among the top performers in our peer group:

• Revenue growth of 14.0%
• Adjusted EBITDA(A) growth of 11.9%
• Free cash flow(B) growth of 31.7%

We applied the philosophy of continuous improvement to our capital market
strategies as well. 

While the economic downturn put a damper on industry waste volumes, it 
also had the positive effect of dampening valuation multiples of independent
operators in the waste sector. We recognized a rare opportunity to acquire
quality businesses at bargain prices. However, in order to act upon these
opportunities on a significant scale, we needed to bolster our balance sheet. At
the same time, we needed to improve the trading liquidity of our stock and its
power as a currency for our expansion. 

In 2009, when companies with balance sheet capacity were in short supply, we
were able to position ourselves as a buyer.

In March 2009, we raised Canadian $93 million of new equity. The proceeds were
used to reduce both our borrowings and our long term debt-to-adjusted
EBITDA(A) ratio as defined by our U.S. senior revolving credit facility. In June,
we further strengthened our balance sheet with our inaugural U.S. public
offering, issuing $149.5 million of new equity, at $10.00 per share. We reduced
our consolidated debt-to-adjusted EBITDA(A) ratio to 2.16 times at the end of
2009 from 3.08 times at the end of 2008, holding the foreign currency rate
between Canada and the U.S. at parity.

In connection with our U.S. offering, we listed our shares on the New York Stock
Exchange (“NYSE”) under the symbol ‘BIN’ (and changed our symbol on the
Toronto Stock Exchange to match). The average daily trading volume of our
shares doubled and the trading value of our shares on the NYSE reached $16.00
by year-end, advancing further at the time of this writing. 

With debt leverage at the low-end of our sector and a higher stock price, we were
ready to pursue a particularly attractive opportunity. On November 11, 2009, we
announced our proposed acquisition of Waste Services, Inc. (“WSI”) which, when
it closes in 2010, will establish us as North America’s third largest solid waste
management company with annualized pro forma run rate revenue of nearly
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$1.5 billion. We will issue 27.8 million common shares to WSI shareholders,
representing approximately 23% ownership in the combined company. The
exchange ratio is 0.5833 common shares of IESI-BFC Ltd. for each WSI common
share held. 

TWO BECOMING ONE

We have always said that our plan to create shareholder value involves growth
organically and growth through acquisitions that fit our criteria. We believe WSI
is a perfect fit for us to create additional shareholder value.  

As a merged company, we will be diversified across geographic markets, customer
segments, and service lines. Our combined company will serve commercial,
industrial and residential customers in 11 states and the District of Columbia in
the U.S., and in six provinces in Canada. Yet we will still be agile enough to
maintain our commitment to continuous improvement, excellent customer
service, environmental stewardship and community support.

Additionally, the transaction is expected to generate $25 to $30 million in annual
run-rate synergies.

As a combined company, we expect to generate free cash flow(B) in excess of $150
million, after the payment of dividends, in the first full year following closing.
The additional free cash flow(B) we generate will be put to good use. We will
continue to fund organic growth, while maintaining our regular annual dividend
of C$0.50 per share. 

At the time of writing, completion of the transaction remains subject to the
satisfaction or waiver of certain closing conditions, including approval from the
Canadian Competition Bureau and WSI stockholders.    

We continue to expect the transaction to close during the second quarter of 2010.

One of our major objectives for this acquisition is to maintain our financial
flexibility, which is the key to enabling future growth. We expect to achieve
this as well. 

Upon close of the transaction, we expect to have a long term debt-to-adjusted
EBITDA(A) ratio of approximately 2.70 times. However, given our strong free cash
flow and the impact of synergies as they occur, we expect to be below our target
debt-to-adjusted EBITDA(A) level of 2.50 times within the first full year following
the close of the transaction. We will have the ability to finance accretive, strategic
acquisitions in support of our continuous improvement program, even as we pay
down our debt.

Given these paths to create greater shareholder value, we believe this
transaction will once again allow us to prove that the whole is greater than the
sum of its parts. Put simply, our two companies can grow more meaningfully
together than they could on their own.  We are looking forward to completing our
merger with WSI and we are confident that now is the right time to unite. 

2010 AGENDA

2009 was a year of marked advancement and we plan to build on this in 2010. 

A primary goal for 2010 will be to bring WSI into our fold and start realizing the
synergies and opportunities we have identified. We expect that our experience
in successfully integrating many other sizeable businesses over the years should
make this process straightforward and efficient. 
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Integration, however, is not our objective. Our objective is to apply our model of
continuous improvement to our new assets which we expect will generate the
level of returns we know are possible. 

We will continue to take a balanced approach to price and volumes in each of
our markets, which results in a continually improving level of productivity and
return on assets on our waste and recycling collection routes. 

In addition to a focus on organic growth, we plan to identify and act upon
acquisition opportunities that qualify within our strict framework. We will
continue to seek to acquire companies and assets in markets that complement
our existing network of operating facilities. 

We believe that our presence in densely populated markets combined with our
continuous improvement program will prove to be an extremely effective model
during the recovery – as the model was during the recession.

Continuous improvement has been our operating philosophy for many years and
through it we have raised customer satisfaction levels and productivity, resulting
in growing revenue, adjusted EBITDA(A) and free cash flow(B). 

I would like to thank all of our employees, who have helped make our culture, and
our performance, as strong as it is.

I also appreciate the confidence and trust you place in our company and its
management team. We will work hard to continue to earn it. 

Thank you,

Keith Carrigan
Vice Chairman and Chief Executive Officer

March 31, 2010

(A) Please refer to the section entitled Definitions of Adjusted EBITDA and free cash flow included in the MD&A on
page 53.

(B) Please refer to the section entitled Definitions of Adjusted EBITDA and free cash flow included in the MD&A on
page 53.

(1) IESI-BFC incurred certain, non-operating or non-recurring, expenses which are recorded to SG&A. These expenses
include transaction costs related to the acquisition of WSI, non-cash fair value adjustments attributable to stock
options, corporate reorganization expenses related to the dismantling of the income tax structure and fair value
movements in trust units and PPSs recorded in 2008. Please refer to the discussion included in the Review of
Operations – for the year ended December 31, 2009 and 2008 section of the MD&A for further details.
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IESI-BFC Ltd. – MD&A for the year ended December 31, 2009 
 

Disclaimer 
This Management Discussion and Analysis (“MD&A”) contains forward-looking statements and forward-looking 
information.  Forward-looking statements are not based on historical facts but instead reflect our expectations, 
estimates or projections concerning future results or events.  These statements generally can be identified by the use 
of forward-looking words or phrases such as “believe,” “expect,” “anticipate,” “may,” “could,” “intend,” “intent,” 
“belief,” “estimate,” “plan,” “foresee,” “likely,” “will,” “should” or other similar words or phrases.  These statements are 
not guarantees of performance and are inherently subject to known and unknown risks, uncertainties and 
assumptions that are difficult to predict and could cause our actual results, performance or achievements to differ 
materially from those expressed in or implied by those statements.  We cannot assure you that any of our 
expectations, estimates or projections will be achieved. 
 
Numerous important factors could cause our actual results, performance or achievements to differ materially from 
those expressed in or implied by forward-looking statements, including, without limitation, those addressed on page 
40 of this MD&A.   
 
In addition, numerous factors specific to our proposed merger with Waste Services, Inc. (“WSI”), could cause our 
actual results, performance or achievements to differ materially from those expressed in or implied by these forward-
looking statements.  These factors are outlined in greater detail commencing on page 31. 
 
The list of factors is by no means exhaustive.  All forward-looking statements should be evaluated with the 
understanding of their inherent uncertainty.  All forward-looking statements in this MD&A are qualified by these 
cautionary statements.  The forward-looking statements in this MD&A are only made as of the date of this MD&A and 
we disclaim any obligation to publicly update any forward-looking statement to reflect subsequent events or 
circumstances, except as required by law. 
 

Industry and Corporate Overview 
 
The North American non-hazardous solid waste management industry remains fragmented, even after undergoing 
significant consolidation and integration in both Canada and the United States (“U.S.”).  We believe that this 
consolidation will continue as larger operators seek to achieve greater economies of scale and smaller operators exit 
the industry due to cost pressures caused by landfill closures brought about by regulatory changes, stringent 
environmental regulation, enforcement, compliance costs, and the cost of capital. 
 
We are one of North America’s largest full-service waste management companies, providing non-hazardous solid 
waste (“waste”) collection and disposal services to commercial, industrial, municipal and residential customers in ten 
states and the District of Columbia in the U.S. and five provinces in Canada.  We serve over 1.8 million customers with 
vertically integrated collection and disposal assets. 
 
Our U.S. south and northeast segments, collectively the U.S. segment or U.S. segments, operate under the IESI brand 
and provide vertically integrated waste collection and disposal services in two geographic regions: the south, 
consisting of various service areas in Texas, Louisiana, Oklahoma, Arkansas, Mississippi, and Missouri, and the 
northeast, consisting of various service areas in New York, New Jersey, Pennsylvania, Maryland, and the District of 
Columbia.  Our U.S. segments provide service to 39 U.S. markets and operate 17 landfills, 28 transfer collection 
stations, 11 material recovery facilities (“MRFs”), two landfill gas to energy facilities, and one transportation 
operation. 
 
Our Canadian segment operates under the BFI Canada brand and is Canada’s second largest waste management 
company providing vertically integrated waste collection and disposal services in the provinces of British Columbia, 
Alberta, Manitoba, Ontario, and Quebec.  This segment provides service to 20 Canadian markets and operates five 
landfills, six transfer collection stations, nine MRFs, and one landfill gas to energy facility.   
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Change in Reporting Currency and Generally Accepted Accounting Principles  
 
In connection with our June 2009 listing on the New York Stock Exchange (“NYSE”) and U.S. public offering, we 
elected to report our financial results in U.S. dollars.  Accordingly, all comparative financial information contained in 
this MD&A has been recast from thousands of Canadian to U.S. dollars, unless otherwise stated.  The Foreign 
Currency Exchange (“FX”) Rates section of this MD&A provides additional detail with regards to the methodology we 
employ to express our financial position, results of operations, cash flows and equity in U.S. dollars. 
 
Electing to report our consolidated financial position and results of operations in U.S. dollars improves comparability 
of our financial information with our peers and reduces fluctuations in our reported amounts as a significant portion 
of our assets, liabilities and operations are resident or conducted in the U.S., in U.S. dollars.   
 
We also elected to report our financial results in accordance with accounting principles generally accepted in the U.S. 
(“U.S. GAAP”) to improve the comparability of our financial information with our peers.  A reconciliation of our 
consolidated financial statements prepared in accordance with U.S. GAAP and U.S. dollars to Canadian generally 
accepted accounting principles (“Canadian GAAP”) and Canadian dollars is included in Note 27 to our consolidated 
financial statements.  
 

Conversion 
 
Pursuant to a plan of arrangement, BFI Canada Income Fund (the “Fund”) converted from a trust to a corporation on 
October 1, 2008.  The conversion resulted in unitholders of the Fund receiving one common share of BFI Canada Ltd., 
predecessor to IESI-BFC Ltd. (the "Corporation”), for each trust unit held on the effective date of conversion.  The 
Class A unit held by IESI Corporation (“IESI”) was redeemed by the Fund for ten Canadian dollars and the Corporation 
issued, and IESI subscribed for, 11,137 special voting shares for aggregate cash consideration of ten Canadian dollars.  
The participating preferred shares (“PPSs”) issued by IESI remained outstanding and were exchangeable into 
common shares of the Corporation on a one for one hundred basis, instead of trust units of the Fund.  The 
conversion did not constitute a change of control.  Accordingly, the consolidated financial statements have been 
prepared applying continuity of interests accounting.  With the exception of amounts related to the fourth quarter 
ended 2008, the comparative figures presented herein are those of the Fund.   
 

Introduction 
 
The following is a discussion of the Company’s consolidated financial condition and results of operations for the year 
ended December 31, 2009 and has been prepared with all available information up to and including February 23, 
2010.  For the purpose of this MD&A, the term “Company” shall denote the financial position and results of 
operations for the Corporation and the Fund, and their respective subsidiaries, for all periods presented herein.  All 
amounts are reported in U.S. dollars, unless otherwise stated.  The consolidated financial statements (“financial 
statements”) of the Company have been prepared in accordance with U.S. GAAP.  This discussion should be read in 
conjunction with the financial statements of the Company, including notes thereto, and the MD&A for the years 
ended December 31, 2008 and 2007, which are filed on www.sec.gov and www.sedar.com. 

 

Foreign Currency Exchange (“FX”) Rates 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
Although we have elected to report our results in accordance with U.S. GAAP and in U.S. dollars, we remain a legally 
domiciled Canadian entity and our functional currency is the Canadian dollar.  Our financial position, results of 
operations, cash flows and equity are initially consolidated in Canadian dollars applying the current rate method of 
accounting.  Our assets and liabilities are then translated from Canadian to U.S. dollars at the foreign currency 
exchange rate in effect at the balance sheet date, while the results of our operations and cash flows are translated to 
U.S dollars applying the average foreign currency exchange rate in effect during the reporting period.  The resulting 
translation adjustments are included in other comprehensive income or loss.  Translating our U.S. segment financial 
position, results of operations and cash flows into Canadian dollars, our functional currency, and re-translating these 
amounts to U.S. dollars, our reporting currency, has no translation impact on our consolidated financial statements.  
Accordingly, U.S. segment results retain their original values when expressed in our reporting currency.  Translation 
adjustments are only included in the determination of net income or loss when a reduction in our investment in our 
foreign operations is realized.    
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Our consolidated financial position and operating results have been translated to U.S. dollars applying the following 
FX rates: 
 

Consolidated 
Balance Sheet

Consolidated 
Balance Sheet

Current Average
Cumulative 

Average Current Average
Cumulative 

Average

March 31 0.7935$              0.8030$             0.8030$             0.9729$               0.9959$                0.9959$               
June 30 0.8602$              0.8568$             0.8290$             0.9817$               0.9901$                0.9930$               
September 30 0.9327$              0.9113$             0.8547$             0.9435$               0.9599$                0.9817$               
December 31 0.9555$              0.9467$             0.8760$             0.8166$               0.8248$                0.9371$               

Consolidated 
Statement of Operations and

 Comprehensive Income

Consolidated 
Statement of Operations and

 Comprehensive Income

2009 2008

 
FX Impact on Consolidated Annual Results 
The following table has been prepared to assist readers in assessing the impact of FX on selected results for the year 
ended December 31, 2009. 
 

  Year ended

December 31, 
2008

December 31, 
2009

December 31, 
2009

December 31, 
2009

December 31, 
2009

(as reported)

(organic, 
acquisition and 

other non-
operating 
changes)

(holding FX 
constant with 

the 
comparative 

period) (FX impact) (as reported)

Consolidated Statement of Operations
Revenues 1,046,803$      (13,968)$          1,032,835$     (24,369)$           1,008,466$     
Operating expenses 629,748           (29,215)            600,533           (12,429)              588,104           
Selling, general and administration ("SG&A") 123,426           17,104             140,530           (3,684)                 136,846           
Amortization 168,859           (8,758)               160,101           (3,399)                 156,702           
Net gain on sale of capital and landfill assets (862)                  653                    (209)                  11                        (198)                  
Operating income 125,632           6,248                131,880           (4,868)                 127,012           
Interest on long-term debt 51,490             (16,634)            34,856             (631)                    34,225             
Net foreign exchange loss (gain) (612)                  886                    274                    2                          276                    
Net (gain) loss on financial instruments 9,990                (11,588)            (1,598)               36                        (1,562)               
Conversion costs 3,137                (2,818)               319                    (21)                      298                    
Other expenses 123                   39                       162                    -                      162                    
Income before income taxes 61,504             36,363             97,867             (4,254)                 93,613             
Net income tax expense 6,545                34,989             41,534             (1,649)                 39,885             
Net income 54,959$            1,374$              56,333$            (2,605)$              53,728$            

Adjusted EBITDA(A)(1) 
290,697$          8,455$               299,152$          (8,703)$              290,449$          

Adjusted operating income(1) 122,700$          16,560$             139,260$          (5,315)$              133,945$          
Adjusted net income(1) 51,339$             11,780$             63,119$             (3,025)$              60,094$             

Free cash flow(B) (see page 11) 92,909$             25,802$             118,711$          (4,602)$              114,109$          
Note: 
(1) We incurred certain, or non-recurring, expenses which are recorded to SG&A.  These expenses include transaction costs related to the 

acquisition of WSI, non-cash fair value adjustments attributable to stock options, corporate reorganization expenses related to the collapse 
of the income tax structure and fair value movements in trust and PPSs recorded in 2008.  Please refer to the discussion included in the 
Review of Operations – For the year ended December 31, 2009 section of this MD&A for further details.  All references to adjusted EBITDA(A), 
adjusted operating income and adjusted net income reflect the adjustment of the aforementioned costs. 
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Review of Operations - For the year ended December 31, 2009 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 

 
We conduct our business in the U.S. and Canada.  Accordingly, a portion of our operating results are denominated in 
Canadian dollars.  Please refer to the table above for additional details regarding the impact of FX on our 
comparative operating results.  
 
Revenues 

2009 2008 Change

Total 1,008,466$       1,046,803$          (38,337)$              

Canada 349,288$           366,491$              (17,203)$              
U.S. south 340,187$           338,143$              2,044$                  
U.S. northeast 318,991$           342,169$              (23,178)$              

Year ended December 31

 
Gross revenue by service type 

Year ended December 31, 2009

Canada - stated 
in Canadian 

dollars

Canada - 
percentage of 

gross revenues U.S. 

U.S. - percentage 
of gross 

revenues

Commercial 161,629$          35.3% 186,324$           24.4%
Industrial 76,345               16.7% 101,847              13.3%
Residential 63,737               13.9% 164,251              21.5%
Transfer and disposal 124,251            27.2% 278,109              36.3%
Recycling and other 31,788               6.9% 34,689                 4.5%
Gross revenues 457,750            100.0% 765,220              100.0%
Intercompany (59,026)             (106,042)             
Revenues 398,724$          659,178$           

 
 Gross revenue growth components – expressed in percentages and excluding FX 

Canada U.S.

Price
  Core price 3.2                        2.2                       
  Fuel surcharges (1.0)                       (2.6)                     
  Recycling and other (0.2)                       (1.5)                     
  Total price growth (decline) 2.0                        (1.9)                     

Volume (0.6)                       (2.3)                     
Total organic gross revenue growth (decline) 1.4                        (4.2)                     

Acquisitions 1.5                        1.9                       
Total gross revenue growth (decline) 2.9                        (2.3)                     

Year ended December 31, 2009

 
Excluding the impact of FX on gross revenues, approximately $28,000, the increase in Canada is approximately 
$12,000.  Core price and acquisition growth contributed to the increase in gross revenues.  Fuel surcharge declines 
and declines due to lower volumes were the primary offsets to core price and acquisition growth.  Lower diesel fuel 
costs are the primary reason for lower fuel surcharges, while lower industrial collection volumes was the most 
significant contributor to the decline in gross revenues attributable to volumes.  A decline in year-to-date recycled 
materials pricing accounts for the balance of the change.   
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U.S. south segment gross revenues increased approximately $5,900.  Core price, acquisition and volume growth all 
contributed to the comparative increase.  We enjoyed volume growth from our commercial and residential services, 
as a result of increased sales efforts and contract wins.  This volume growth was partially offset by lower comparative 
industrial volumes, which is attributable to the softer economic environment in this segment.  Lower comparative 
fuel surcharges, approximately $17,400, is the primary offset to gross revenue growth as a result of lower 
comparative diesel fuel costs.  A comparative decline in recycled materials pricing represents the balance of the 
comparative change.      
 
Gross revenues in our U.S. northeast segment declined approximately $23,600.  Volume and fuel surcharge declines 
were partially offset by modest price growth in our commercial, industrial and residential collection service lines.  
While gross revenues continue to be affected by lower volumes, we have not experienced any further deterioration 
as a result of the economic slowdown.  Pricing in our collection service lines remained strong, but was partially offset 
by pricing at our landfills and transfer stations.  Volume growth in our landfills has effectively offset landfill pricing 
declines.   The balance of the change is the result of lower recycled materials pricing.  Recycled materials pricing 
declined significantly in the fourth quarter of 2008, and while pricing has strengthened since the fourth quarter of 
2008, it has not reached the same highs as the comparative period in total.     
 
Please refer to the Outlook section of this MD&A for additional discussion on economic trends affecting revenues, 
our strategy and our operations. 
 
Operating expenses 

2009 2008 Change

Total 588,104$           629,748$              (41,644)$              

Canada 178,147$           196,074$              (17,927)$              
U.S. south 209,279$           213,998$              (4,719)$                
U.S. northeast 200,678$           219,676$              (18,998)$              

Year ended December 31

 
Excluding the impact of FX, approximately $12,400, the resulting Canadian segment decline, approximately $5,500, is 
due to lower disposal and vehicle operating costs, partially offset by higher labour costs.  Lower disposal costs are 
due to higher internalized waste volumes and lower comparative diesel fuel costs contributed to the overall decline 
in vehicle operating costs.  Higher labour costs are the result of acquisitions, general wage increases and higher 
collected waste volumes.   
 
Operating costs in our U.S. south segment decreased approximately $4,700 year over year due to lower vehicle 
operating costs which are the result of lower diesel fuel costs.  Higher labour and insurance costs partially offset 
lower vehicle operating costs, which are attributable to higher collected waste volumes and non-cash actuarial 
adjustments to our U.S. accident claims reserves, respectively.   
 
In the U.S. northeast, operating costs declined approximately $19,000.  The decline is attributable to lower disposal, 
transportation and vehicle operating costs.  Lower disposal costs are the result of the economic slowdown in this 
region, while lower transportation and vehicle operating costs are due principally to the comparative decline in 
diesel fuel costs.  Higher accident claims reserves partially offset these declines. 
 
 SG&A 

2009 2008 Change

Total 136,846$           123,426$              13,420$               

Canada 52,803$             44,613$                8,190$                  
U.S. south 47,389$             42,398$                4,991$                  
U.S. northeast 36,654$             36,415$                239$                     

Year ended December 31
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Excluding the impact of FX, approximately $3,700, Canadian segment SG&A expense increased approximately 
$11,900.  The majority of the increase is due to transaction and related costs, fair value changes to stock options and 
reorganization costs incurred on the amalgamation of the Company with its predecessor and was incurred in 
connection with the dismantling of the income trust structure, approximately $3,600, $3,100 and $1,300, 
respectively.  The balance of the change is due to higher salaries which is due in large part to a higher compliment of 
sales personnel.  
 
Higher salaries are the primary cause of the year-to-date increase in SG&A expense for our U.S. south segment due to 
a higher compliment of sales personnel and additional salaries resulting from acquisitions.  Our U.S. northeast 
segment experienced a marginal increase comparatively, which is not attributable to one significant change or 
combination of changes.  Transaction and related costs also contributed to the increase in our U.S. south and 
northeast segments as did fair value movements in rabbi trust units in the prior year.    
 
Amortization 

2009 2008 Change

Total 156,702$           168,859$              (12,157)$              

Canada 48,721$             54,904$                (6,183)$                
U.S. south 48,626$             48,719$                (93)$                      
U.S. northeast 59,355$             65,236$                (5,881)$                

Year ended December 31

 
The decline in Canadian segment amortization is due to lower intangible and landfill asset amortization, coupled 
with FX.  FX accounts for approximately $3,400 of the change.  Lower intangible amortization is the result of fully 
amortized intangibles.  Higher cash flow revisions in estimates for asset retirement obligations (recorded as 
recoveries), due to various changes in estimates, including inflation, and lower comparative landfill waste volumes 
accepted in the current year are the primary reasons for the decline in comparative landfill amortization.  Higher 
capital asset amortization partially offset the foregoing declines and is attributable to acquisitions and replacement 
and growth capital purchases.  
 
Our U.S. segment also experienced declines in amortization expense.  The primary reason for the decline is due to a 
lower per ton amortization rate resulting from a change to a landfill capacity estimate in our U.S. northeast segment.  
Lower landfill volumes also contributed to the comparative decline in amortization expense in our U.S. south 
segment.  
 
Net gain on sale of capital and landfill assets 

2009 2008 Change

Total (198)$                  (862)$                     664$                     

Canada (157)$                  (692)$                     535$                     
U.S. (41)$                     (170)$                     129$                     

Year ended December 31

 
In 2008 and 2009, we disposed of certain equipment and landfill assets in Canada and the U.S.  The dispositions were 
generally due to asset retirements.    
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Interest on long-term debt 

2009 2008 Change

Total 34,225$             51,490$                (17,265)$              

Canada 9,052$                11,656$                (2,604)$                
U.S. 25,173$             39,834$                (14,661)$              

Year ended December 31

 
Lower interest rates incurred on Canadian segment borrowings is the primary reason for the decline. 
 
Our U.S. segment benefited from a combination of lower interest rates and debt levels.  Lower debt levels are 
primarily attributable to the application of net proceeds from the Company’s share offerings in March and June 2009 
and capital contributions from our Canadian segment in 2008. 
 
Net foreign exchange loss (gain) 

2009 2008 Change

Total 276$                    (612)$                     888$                     

Canada (33)$                     (78)$                      45$                       
U.S. 309$                    (534)$                     843$                     

Year ended December 31

 
Foreign exchange gains or losses are typically incurred on the settlement of transactions conducted in a currency 
that is other than the respective segments reporting currency.  In 2008, we recognized gains on the settlement of 
foreign currency hedge agreements which expired in February 2008.  We have not entered into foreign currency 
hedge agreements since.    
 
Net (gain) loss on financial instruments 

2009 2008 Change

Total (1,562)$              9,990$                   (11,552)$              

Canada (521)$                  (139)$                     (382)$                    
U.S. (1,041)$              10,129$                (11,170)$              

Year ended December 31

 
Changes in the fair value of funded landfill post-closure costs and fuel hedges entered into in September 2009 are 
the sole contributors to the Canadian segment gains.   
 
U.S. segment gains and losses are due to fair value changes in interest rate swaps resulting from the year-to-year 
movement in interest rates.  Under the terms of our U.S. term loan and revolving credit facility (“U.S. facility”), we are 
required to fix the rate of interest on not less than 40% of total funded debt.  In connection with our equity issuances 
completed in 2009, and the use of net proceeds there from to repay advances on our U.S. facility, the total value of 
interest rate swaps we are required to hold has declined.  The decline in interest rate swaps held has and will 
continue to impact gains or losses on financial instruments in our U.S. segment.   
 
Conversion costs 

2009 2008 Change

Total 298$                    3,137$                   (2,839)$                

Canada 298$                    3,137$                   (2,839)$                
U.S. -$                     -$                      -$                      

Year ended December 31

 
Conversion costs represent professional fees incurred in 2008 on the Fund’s conversion from a trust to a corporation.  
In 2009, conversion costs represent fees incurred on the final wind-up of the Fund and Ridge Landfill Trust.  
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Other expenses 

2009 2008 Change

Total 162$                    123$                      39$                       

Canada -$                     -$                      -$                      
U.S. 162$                    123$                      39$                       

Year ended December 31

 
Other expenses are comprised of management bonuses related to certain acquisitions completed in prior years.  
 
Net income tax expense (recovery) 

2009 2008 Change

Total 39,885$             6,545$                   33,340$               

Canada 23,636$             5,052$                   18,584$               
U.S. 16,249$             1,493$                   14,756$               

Year ended December 31

 
Current and deferred income tax expense increased approximately $15,100 and $3,500, respectively, in our Canadian 
segment.  We have effectively exhausted our Canadian operating subsidiaries loss carryforward pool, which is the 
primary reason for the sharp increase in current income tax expense.  In connection with our conversion from a trust 
to a corporation, intercompany notes existing prior to conversion, were repaid or capitalized.  Accordingly, 
intercompany interest borne by our Canadian operating subsidiaries in 2008 is no longer available in 2009 to shelter 
income subject to tax.  As such, we utilized loss carryforwards that were available to us on January 1, 2009, which 
resulted in deferred income tax expense.  Deferred income tax expense arising from the utilization of loss 
carryfowards, was partially offset by deferred tax recoveries resulting from a narrowing of the gap between the 
carrying amount of intangible assets and their tax basis.   
 
The increase in U.S. segment income tax expense is due in large part to an increase in deferred income tax expense, 
approximately $16,500, resulting from loss carryforward utilization.  Lower interest expense is a significant 
contributor to the increase in income subject to tax in our U.S. segment, which in turn has created an increasing 
demand on loss carryforward use and ultimately deferred income tax expense.  An approximately $1,700 decline in 
current income tax expense is the result of a decline in current state tax expense.    
 
Income tax at the combined basic rate, approximately $29,600, coupled with state and withholding taxes and 
revisions to unutilized loss carryforwards, the tax base of capital assets and tax rates are the primary contributors to 
net income tax expense in 2009.  For 2008, income tax at the combined rate, approximately $19,400, was principally 
offset by tax on income attributable to our unit and non-controlling interest holders, approximately $13,000.  Since 
our conversion, all income subject to tax is taxable in the hands of the corporation.  Prior to our conversion, a portion 
of income subject to tax was effectively taxable in the hands of our unit and non-controlling interest holders.  
 
Please refer to the Outlook section of this MD&A for additional discussion about our income taxes. 
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Financial highlights – For the three months ended December 31, 2009 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 

Three months ended December 31

 

Canada U.S. south
U.S. 

northeast Total Canada U.S. south
U.S. 

northeast Total

Revenues 96,473$      86,882$     79,107$     262,462$  80,301$        83,452$        79,853$        243,606$     
Operating expenses 48,463        53,063      50,609      152,135    41,556          50,871          52,820          145,247        
SG&A 18,826        13,422      8,649         40,897      10,962          10,870          8,885            30,717          
Amortization 10,796        12,818      12,386      36,000      10,009          11,696          11,857          33,562          
Net gain on sale of capital assets (70)              (511)               
Operating income 18,388        7,579         7,463         33,500      17,774          10,015          6,291            34,591          
Interest on long-term debt 7,979         11,379          
Net foreign exchange loss 38               5                     
Net (gain) loss on derivative financial
  instruments (696)           6,367            
Conversion costs 90               921                
Other expenses 53               35                  
Income before income taxes 26,036      15,884          
Net income tax expense 16,161      5,965            
Net income 9,875$       9,919$         

2009 2008

 
FX Impact on Consolidated Quarterly Results 
The following table has been prepared to assist readers in assessing the impact of FX on selected results for the three 
months ended December 31, 2009. 

December 31, 
2008

December 31, 
2009

December 31, 
2009

December 31, 
2009

December 31, 
2009

 (unaudited) (unaudited) (unaudited) (unaudited) (unaudited)

(as reported)

(organic, 
acquisition and 

other non-
operating 
changes)

(holding FX 
constant with  

the 
comparative 

period) (FX impact) (as reported)

Consolidated Statement of Operations
Revenues 243,606$         5,666$              249,272$         13,190$             262,462$         
Operating expenses 145,247           51                       145,298           6,837                  152,135           
SG&A 30,717             8,816                39,533             1,364                  40,897             
Amortization 33,562             202                    33,764             2,236                  36,000             
Net gain on sale of capital assets (511)                  455                    (56)                     (14)                      (70)                     
Operating income 34,591             (3,858)               30,733             2,767                  33,500             
Interest on long-term debt 11,379             (3,806)               7,573                406                     7,979                
Net foreign exchange loss 5                        36                       41                        (3)                         38                       
Net loss (gain) on financial instruments 6,367                (7,122)               (755)                  59                        (696)                  
Conversion costs 921                   (841)                  80                        10                        90                       
Other expenses 35                      18                       53                        -                      53                       
Income before income taxes 15,884             7,857                23,741             2,295                  26,036             
Net income tax expense 5,965                9,793                15,758             403                     16,161             
Net income 9,919$              (1,936)$             7,983$              1,892$               9,875$              

Adjusted EBITDA(A)
67,801$             3,020$               70,821$             4,542$               75,363$             

Adjusted operating income 34,750$            2,363$              37,113$            2,320$               39,433$            
Adjusted net income 10,111$            3,658$              13,769$            1,472$               15,241$            

Free cash flow(B)
17,379$             3,375$               20,754$             2,751$               23,505$             
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Review of Operations – For the three months ended December 31, 2009 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
Revenues 
Gross revenue by service type 

Three months ended December 31, 2009

Canada - stated 
in Canadian 

dollars

Canada - 
percentage of 

gross revenues U.S. 

U.S. - percentage 
of gross 

revenues

Commercial 42,536$             36.2% 47,510$              24.7%
Industrial 19,506               16.6% 23,477                 12.2%
Residential 17,450               14.8% 43,707                 22.8%
Transfer and disposal 31,750               27.0% 67,743                 35.3%
Recycling and other 6,327                 5.4% 9,634                   5.0%
Gross revenues 117,569            100.0% 192,071              100.0%
Intercompany (14,627)             (26,082)               
Revenues 102,942$          165,989$           

 
Gross revenue growth components – expressed in percentages and excluding FX 

Three months ended December 31, 2009
Canada U.S.

Price
  Core price 3.2                        1.8                       
  Fuel surcharges (0.6)                       (2.2)                     
  Recycling and other -                        0.6                       
  Total price 2.6                        0.2                       

Volume 0.3                        (0.1)                     
Total organic gross revenue growth 2.9                        0.1                       

Acquisitions 0.4                        1.9                       
Total gross revenue growth 3.3                        2.0                       

 
Excluding the impact of FX on gross revenues, approximately $15,200, the increase in Canada is approximately 
$3,100.  Core price, volumes and acquisitions contributed to the increase in gross revenues.  The increase in revenues 
attributable to volume is due in large part to an increase in our commercial and transfer service lines, partially offset 
by industrial and landfill volume declines.  Lower diesel fuel costs are the primary reason for lower fuel surcharges, 
down approximately $700.   
 
U.S. south segment gross revenues increased approximately $5,000.  Core price, acquisition and volume growth all 
contributed to the comparative increase.  We enjoyed volume growth from our commercial and residential services, 
as a result of increased sales efforts and contract wins.  This volume growth was partially offset by lower comparative 
industrial, transfer station and landfill volumes, which is attributable to the softer economic environment in this 
segment.  Lower comparative fuel surcharges, approximately $3,700, due to lower comparative diesel fuel costs is 
the primary offset to gross revenue growth.  A comparative increase in recycled materials pricing represents the 
balance of the comparative change.      
 
Gross revenues in our U.S. northeast segment declined approximately $1,200.  Volume and fuel surcharge declines 
were partially offset by modest price and acquisition growth.  While gross revenues continue to be affected by lower 
volumes, we are not experiencing any further deterioration as a result of the economic slowdown.  Price growth in 
our commercial, industrial and residential collection lines was partially offset by price declines at our landfills and 
transfer stations.  Volume growth in our landfills has more than offset landfill pricing declines.   The balance of the 
change is the result of higher recycled materials pricing.  
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Operating expenses 
Excluding the impact of FX, approximately $6,800, the increase in Canadian segment operating expenses is 
approximately $100.  The comparative increase is not attributable to one significant change or combination of 
changes. 
 
Operating costs in our U.S. south segment increased approximately $2,200 period over period.  Higher insurance 
costs represent a non-cash actuarial adjustment to our U.S. accident claims reserves and account for approximately 
$1,500 of the comparative increase.  The balance of the increase is due to higher labour costs as a result of higher 
collected waste volumes, partially offset by lower vehicle operating costs attributable to lower diesel fuel costs. 
 
In our U.S. northeast segment, operating costs declined approximately $2,200.  The decline is attributable to lower 
disposal, transportation and vehicle operating costs.  Lower disposal costs are the result of the economic slowdown 
in this region, while lower transportation and vehicle operating costs are due to the comparative decline in diesel 
fuel costs.  Higher accident claims reserves, approximately $1,400, partially offset these declines. 
 
SG&A 
SG&A expense in our Canadian segment increased approximately $6,500 which excludes the impact of FX, 
approximately $1,400.  The majority of the increase is due to transaction and related costs, fair value changes to stock 
options and reorganization costs, approximately $3,600, $900 and $1,300, respectively.  Reorganization costs 
represent a non-recurring expense we incurred on the amalgamation of the Company with its predecessor and was 
incurred in connection with the dismantling of the income trust structure. 
 
Our U.S. south segment experienced a comparative increase in SG&A expense totaling approximately $2,600.  Higher 
salary expense is the result of higher sales staffing levels and higher performance compensation amounts.  
Transaction and related costs also contributed to the comparative increase.    
 
The period over period decline in our U.S. northeast segment is due to a non-recurring allowance for doubtful 
accounts provision recorded in 2008.  Transaction and related costs partially offset the comparative decline. 
 
Amortization 
FX contributed approximately $2,200 to the approximately $800 rise in Canadian segment amortization.  Excluding 
the impact of FX, Canadian segment amortization declined approximately $1,400.  Lower landfill asset amortization 
is the primary contributor to the period-to-period decline.  Higher cash flow revisions in estimates (representing 
recoveries) due to various changes to estimates, including inflation, used to value landfill closure and post-closure 
obligations is the primary cause for the comparative decline in landfill asset amortization.  Lower intangible asset 
amortization, due to fully amortized intangibles, was largely offset by higher capital asset amortization, due to 
acquisitions and replacement and growth capital purchases.   
 
In total, the increase in our U.S. segments amortization expense is due to lower comparative cash flow revisions in 
estimated landfill closure and post-closure obligations (representing recoveries), partially offset by declines in per 
ton amortization rates due to changes in landfill capacity estimates.    
 
Explanations of quarterly changes for net gain on sale of capital and landfill assets, interest on long-term debt, 
financing costs, net foreign exchange gain, net (gain) loss on derivative financial instruments, conversion costs, other 
expenses and income tax expense are consistent with those outlined in the Review of Operations – For the year 
ended December 31, 2009 section of this MD&A. 
 

Other Performance Measures - For year ended December 31, 2009 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
Free cash flow (B) 

 
Purpose and objective 
The purpose of presenting this non-GAAP measure is to align our disclosure with other U.S. publicly listed companies 
in our industry.  Investors and analysts use this calculation as a measure of our value and liquidity.  We use this non-
GAAP measure to assess our performance relative to other U.S. publicly listed companies, to assess our primary 
sources and uses of cash flow, and to assess our ability to sustain our dividend policy.   
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In the current year we adjusted our calculation of free cash flow(B) to take into consideration transaction and related 
costs, non-recurring costs and fair value movements in rabbi and trust units.  Accordingly, comparative amounts 
have been adjusted to conform to the current year presentation.   
 
Free cash flow (B) - cash flow approach  

2009 2008 Change

Cash generated from operating activities  (statement of cash flows) 256,269$     218,481$       37,788$         

Operating and investing
Reorganization costs (non-recurring capital tax) 1,315            -                  1,315            
Stock option expense (recovery) 2,006            (1,125)            3,131            
Fair value movements in rabbi and trust units -                 (1,807)            1,807            
Acquisition and related costs 3,612            -                  3,612            
Conversion costs 298                3,137             (2,839)           
Other expenses 162                123                 39                  
Changes in non-cash working capital items (27,304)        20,709           (48,013)         
Capital and landfill asset purchases (122,276)    (141,095)        18,819          

Financing
Financing and landfill development costs (net of non-cash portion) (77)                 (1,168)            1,091            
Purchase of restricted shares (172)              (3,734)            3,562            
Net realized foreign exchange loss (gain) 276                (612)               888                

Free cash flow(B)
114,109$     92,909$          21,200$          

Year ended December 31

 
Free cash flow (B) – Adjusted EBITDA(A) approach  
We typically calculate free cash flow(B) using an operations approach as we view adjusted EBITDA(A) as a proxy for cash 
derived from operations.  
 

2009 2008 Change

Adjusted EBITDA(A) 290,449$     290,697$       (248)$              
 
Restricted share expense 1,485            633                 852                
Purchase of restricted shares (172)              (3,734)            3,562            
Capital and landfill asset purchases (122,276)    (141,095)        18,819          
Landfill closure and post-closure expenditures (7,145)          (2,022)            (5,123)           
Landfill closure and post-closure cost accretion expense 3,130            3,010             120                
Interest on long-term debt (34,225)        (51,490)          17,265          
Non-cash interest expense 2,902            3,540             (638)              
Current income tax expense (20,039)        (6,630)            (13,409)         

Free cash flow(B)
114,109$     92,909$         21,200$          

Year ended December 31

 
Free cash flow(B) increased year over year by approximately $21,200, or approximately $25,800 if we exclude the 
impact of FX.  Lower capital and landfill asset purchases in our U.S. segments, approximately $13,600, is a major 
contributor to the increase in free cash flow(B).  This comparative decline in purchases is principally attributable to the 
timing of landfill cell construction coupled with a reduction in growth capital expenditures.  The Canadian segment 
also contributed to the decline due to a comparative decline in growth capital expenditures required for new 
contract wins.  Lower interest rates and lower overall debt levels contributed to the approximately $17,300 decline in 
interest expense, while higher cash taxes in Canada partially offset this decline.  Higher Canadian cash taxes are the 
result of eroding loss carryforwards principally related to the repayment or capitalization of intercompany notes 
occurring on our conversion from an income trust to a corporation.  The timing of restricted share purchases also 
contributed to the comparative increase in free cash flow(B).  
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Capital and landfill purchases 
 
Capital and landfill purchases characterized as replacement and growth expenditures are as follows: 
 

2009 2008 Change

Replacement 73,674$        86,291$         (12,617)$       
Growth 48,602         54,804           (6,202)           
Total 122,276$    141,095$       (18,819)$       

Year ended December 31

 
Capital and landfill purchases - replacement 
Capital and landfill purchases characterized as “replacement expenditures” represent cash outlays to sustain current 
cash flows and are funded from free cash flow(B).  Replacement expenditures may include the replacement of existing 
capital assets, including vehicles, equipment, containers, compactors, furniture, fixtures and computer equipment.  
Replacement expenditures also include all construction spending at our landfills.   
 
Excluding the impact of FX, approximately $1,400, replacement expenditures decreased approximately $11,200 due 
to the timing of landfill expenditures in our U.S. segment coupled with timing differences in landfill construction 
spending in our Canadian segment. 
 
Capital and landfill purchases - growth 
Capital and landfill purchases characterized as “growth expenditures” represent cash outlays to generate new or 
future cash flows and are generally funded from free cash flow(B).  Growth expenditures may include vehicles, 
equipment, containers, compactors, furniture, fixtures, computer equipment and facilities (new or expansion) to 
support new contract wins and organic business growth.   
 
Excluding the impact of FX, approximately $1,200, growth expenditures decreased approximately $5,000.  The 
decline is the result of building, infrastructure, vehicle, container and landfill equipment expenditures incurred in 
2008 that did not recur in 2009.  Both our Canadian and U.S. segments are experiencing lower growth expenditure 
levels in light of continuing economic weakness.   
 
Readers are reminded that revenue, adjusted EBITDA(A), and cash flow contributions derived from vehicles, 
equipment and container growth expenditures will materialize over future periods.   
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Dividends and Distributions 
(all amounts are in Canadian dollars) 
 
2010 
Our expected regular dividend record and payment dates, and payment amounts, are as follows: 
 
Expected regular dividend (payable quarterly)

Expected record date

 Expected 
payment 

date 

 Dividend 
amounts per 

share and 
PPS - stated 
in Canadian 

dollars 
March 31, 2010 April 15, 2010 0.125$           
June 30, 2010 July 15, 2010 0.125            
September 30, 2010 October 15, 2010 0.125            
December 31, 2010 January 14, 2011 0.125            
Total 0.500$           

 
2009 
Our regular dividend record and payment dates, and payment amounts, were as follows: 
 
Regular dividend (paid quarterly)

Record date Payment date

 Dividend 
amounts per 

share and 
PPS - stated 
in Canadian 

dollars 
March 31, 2009 April 15, 2009 0.125$           
June 30, 2009 July 15, 2009 0.125            
September 30, 2009 October 15, 2009 0.125            
December 31, 2009 January 15, 2010 0.125            
Total 0.500$           

 
Our special dividend record and payments dates, and payment amounts, payable only in 2009, were as follows: 
 
Special dividend schedule (paid quarterly)

Record date Payment date

 Dividend 
amounts per 

share and 
PPS - stated 
in Canadian 

dollars 
March 31, 2009 April 15, 2009 0.125$           
June 30, 2009 July 15, 2009 0.125            
September 30, 2009 October 15, 2009 0.125            
December 17, 2009 December 31, 2009 0.125            
Total 0.500$           
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Selected Annual Information 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 

 
2009 2008 2007

Revenues 1,008,466$       1,046,803$          854,110$            
Net income 53,728$             54,959$                36,985$               
Net income per share or trust unit, basic 0.64$                  0.80$                     0.55$                    
Net income per share or trust unit, diluted 0.63$                  0.80$                     0.55$                    
Total assets 1,997,587$       1,932,919$          2,015,951$         
Total long-term liabilities 811,501$          965,460$             939,424$            
Dividends and distributions declared, per weighted average
  share, trust unit and PPS 0.92$                  1.38$                     1.69$                    

Year ended December 31

 
Revenues 
2009-2008 
The increase in revenues is detailed in the Review of Operations – Revenues section of this MD&A. 
 
2008-2007 
The increase in consolidated revenues is due in part to organic Canadian and U.S. segment growth, approximately 
$29,200 and $12,900 or 9.7% and 2.4%, respectively.  Organic growth in our Canadian segment is the result of 
volume and pricing growth, 5.3% and 4.0%, respectively, coupled with a marginal increase in revenues from recycled 
commodity pricing, 0.4%.   Organic growth in our U.S. segment is due principally to stronger pricing, 3.3%, partially 
offset by a decline in volumes, (0.9%).  U.S. segment recycling commodity pricing remained unchanged year over 
year.    Organic growth excludes the impact of fuel and environmental surcharges, acquisitions, and FX.  Acquisitions 
contributed approximately $128,100 to the change year-to-year, with the most pronounced contribution coming 
from the Winters Bros. Waste Systems, Inc. (“Winter Bros.”) acquisition.  Fuel and environmental surcharges represent 
the balance of the change.   
 
Our U.S. northeast segment continued to experience the impact of an overall economic slowdown.  Falling 
commodity prices also impacted organic revenue growth, and the impact was most notable in our U.S. northeast 
segment.   
 
Net income 
Included in net income are some or all of the following: amortization, net gain or loss on sale of capital and landfill 
assets, interest on long-term debt, net foreign exchange gain or loss, net gain or loss on financial instruments, 
conversion costs, other expenses, and income taxes.   
 
2009-2008 
The increase in net income is detailed in the Review of Operations – For the year ended December 31, 2009 section 
of this MD&A. 
 
2008-2007 
Net income increased approximately $18,000 year-to-year.  The rise in net income is due in part to acquisition and 
organic growth.  Our most notable acquisition, Winters Bros., coupled with several tuck-in acquisitions contributed 
to the rise in net income.  Strong organic growth, representing a combination of both price and volume strength, 
also contributed to increase.  These contributions to net income were partially offset by higher amortization 
expense, resulting from acquisitions and increasing investments in capital assets due to organic business growth, 
and higher interest expense incurred on long-term debt borrowings which is largely attributable to financing the 
Winters Bros. acquisition entirely with long-term debt.  The balance of the change is due to net foreign exchange 
losses incurred in 2007.  In 2007, we incurred FX losses on the translation of a U.S. intercompany note receivable.  
This note was cancelled in August 2007 which eliminated any further translation gains or losses. 
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Total assets 
2009-2008 
The approximately $64,700 increase in total assets is largely attributable to FX.  FX represents approximately $70,900 
of the year-to-year change.  Intangible assets, excluding FX, declined approximately $21,200, due to normal course 
amortization exceeding current year additions.  The decline in intangible assets was partially offset by increases in 
capital and landfill additions outpacing normal course amortization, and the addition of goodwill attributable to 
current year acquisitions.   
 
2008-2007 
The decline in total assets is approximately $83,000.  The decline is due in large part to FX which represents 
approximately $102,500 of the comparative change.  Assets acquired by way of acquisitions are the primary offsets 
to FX.  
 
Total long-term liabilities 
2009-2008 
The decline in total long-term liabilities is due in large part to the decline in long-term debt, approximately $180,200.  
In 2009, we applied the net proceeds from equity issuances completed in the year to repay advances on our U.S. 
facility.  These repayments were partially offset by the absorption of our senior secured series A debenture, a current 
liability in 2008, under our existing Canadian credit facility.  The impact of FX on long-term debt partially offset the 
net decline outlined above by approximately $32,800.  Both landfill closure and post-closure costs and deferred 
income tax liabilities rose year over year.  The increase in landfill closure and post-closure costs is due to remediation 
provisions in our U.S. northeast segment related specifically to wet lands mitigation at our Seneca Meadows landfill.  
The increase in deferred tax liabilities is the result of loss carryforward utilization and an increase in the carrying 
amount of landfill and intangible assets exceeding their tax values.       
 
2008-2007 
Total long-term liabilities increased by approximately $26,000.  An increase in long-term debt of approximately 
$23,600 is the primary reason for the change.  The increase in long-term debt is the result of increasing Canadian 
borrowings due to a combination of acquisitions, additional investment in IESI, and the Canadian segment bearing a 
higher proportional share of distribution and dividend payments in 2008.  
 

Summary of Quarterly Results  
(all amounts are in thousands of U.S. dollars, except per share or trust unit amounts) 
 
2009 Q4 Q3 Q2 Q1 Total

Revenues
  Canada 96,473$        94,644$        87,188$        70,983$         349,288$       
  U.S. south 86,882$        89,359          83,899          80,047            340,187         
  U.S. northeast 79,107$        84,408          82,613          72,863            318,991         
Total revenues 262,462$      268,411$      253,700$      223,893$       1,008,466$   
Net income 9,875$           19,109$        15,105$        9,639$            53,728$          

0.11$               0.20$               0.19$               0.14$               0.64$                

0.11$               0.20$               0.18$               0.14$               0.63$                

2008 Q4 Q3 Q2 Q1 Total

Revenues
  Canada 80,301$          100,965$        99,807$          85,418$           366,491$         
  U.S. south 83,452            87,809            87,392            79,490              338,143           
  U.S. northeast 79,853            93,461            90,414            78,441              342,169           
Total revenues 243,606$        282,235$        277,613$        243,349$         1,046,803$      
Net income 9,919$             16,274$          17,444$          11,322$           54,959$            
Net income per weighted average share or  
  trust unit, basic and diluted 0.14$               0.24$               0.25$               0.16$                0.80$                

Net income per weighted average share, basic

Net income per weighted average share, diluted
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Quarterly Canadian segment revenues expressed in thousands of Canadian dollars 
 Q4 Q3 Q2 Q1 Total

2009 102,942$     104,996$      102,390$       88,396$         398,724$       
2008 99,557$          104,999$        100,754$        85,768$           391,078$          
 
Seasonality   
Revenues are generally higher in spring, summer and autumn months due to higher collected and disposed of waste 
volumes.  Higher collection and disposal revenues are partially offset by higher operating expenses to service and 
dispose of these additional waste volumes.  
 
Revenues 
Canadian segment 
Excluding the impact of FX on Canadian segment quarterly revenues, our Canadian segment has generally delivered 
a stronger performance than each of the comparative quarters.  We continue to experience core price growth, in all 
quarters, and acquisitions have also contributed to the quarterly increases in revenues.  In the second and third 
quarters of 2008, diesel fuel costs were in excess of one dollar and forty cents Canadian per litre.  Accordingly, while 
third quarter 2008 and 2009 revenues appear consistent period to period, 2008 third quarter revenues include 
approximately C$2,100 of fuel surcharges that were not charged in the third quarter of 2009.   Fuel surcharges are 
the primary cause of the disparity in quarterly revenue performance when compared to the balance of the quarter’s 
year over year.   
 
U.S. segments 
Comparative U.S. segment revenues have fluctuated between quarters year over year.  A decline in comparative 
quarterly diesel fuel prices is the primary reason for revenue compression in our U.S. south segment revenue growth.  
Core price, acquisition and volume growth have continued to contribute to quarterly revenue growth.  Our U.S. 
northeast segment has consistently performed below quarterly benchmarks established in 2008.  While the decline 
in fuel prices is a contributing factor to the comparative U.S. northeast decline for all quarters, volumes and recycled 
materials pricing, excluding recycled materials pricing in the fourth quarter, are the primary reasons for the 
comparative quarterly declines.   
 
Fourth quarter changes in revenues are addressed in the Review of Operations – For the three months ended 
December 31, 2009 section of this MD&A. 
 
Net income 
Net income generally follows the rise and fall in revenues, resulting from the seasonal nature of our business.  
Declines in interest rates and lower comparative debt levels are a significant contributor to the third quarter 
comparative increase in net income.  Higher current income taxes, resulting from fully utilized loss carryforwards in 
Canada, was partially offset by lower interest expense in the third quarter.  Also, conversion costs incurred in the 
third and fourth quarters of 2008 are non-recurring costs incurred to complete the conversion of the Fund to a 
corporation.  Additional insignificant amounts were incurred in the second and third quarters of 2009 resulting from 
the final wind-up of the Fund.  Net income was higher in the first and second quarters of 2008 compared to 2009.  In 
the second quarter of 2008, we recorded a gain on financial instruments which was approximately $3,800 higher 
than the gain recorded in the comparative 2009 quarter.  The gain was the result of fluctuations in interest rates 
which resulted in fair value gains on interest rate swaps recorded in our U.S. segment.  In the first quarter of 2008, we 
recognized a deferred income tax recovery compared to a first quarter 2009 deferred income tax expense which 
contributed an additional $12,500 to 2008 first quarter net income compared to the same quarter in 2009.  The 
erosion of loss carryforwards in our U.S. segment and timing differences between the carrying value of U.S. segment 
capital assets and their tax values were the primary contributors to the 2008 deferred income tax recoveries.  
Contributions to first quarter 2008 net income from deferred taxes, were partially offset by higher net losses on 
financial instruments, approximately $8,500.  As in the second quarter of 2008, fluctuations in interest rates resulted 
in fair value losses on interest rate swaps recorded in our U.S. segment.   
 
Fourth quarter changes in net income are addressed in the Review of Operations – For the three months ended 
December 31, 2009 section of this MD&A. 
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Net income per weighted average share or trust unit, basic and diluted 
Net income per share has generally been lower in 2009 versus each comparative quarter ended in 2008.  The 
principle reason for the decline is due to the issue of equity in March and June 2009 which is outlined in greater 
detail in the Financial Condition – Disclosure of outstanding share capital section of this MD&A.     
 

Financial Condition 
(all amounts are in thousands of U.S. dollars, excluding per share amounts, unless otherwise stated) 
 
Selected Consolidated Balance Sheet Information 

Canada - 
December 31,

2009

U.S. - 
December 31,

2009

Consolidated - 
December 31,

2009

Canada - 
December 31, 

2008

U.S. -
December 31, 

2008

Consolidated - 
December 31, 

2008

Accounts receivable 53,134$              58,705$             111,839$           45,362$               62,405$                107,767$             
Intangibles 15,188$              85,729$             100,917$           22,037$               97,861$                119,898$             
Goodwill 59,884$              570,586$           630,470$           50,326$               567,506$              617,832$             
Landfill development
  assets 2,692$                 4,985$                7,677$                3,840$                  4,749$                   8,589$                  
Capital assets 161,513$            278,221$           439,734$           133,584$             275,097$              408,681$             
Landfill assets 175,154$            486,584$           661,738$           152,204$             469,658$              621,862$             
Working capital deficit  
  -(current assets less
  current liabilities) (14,826)$             (27,222)$            (42,048)$            (26,551)$              (3,594)$                 (30,145)$              

 
Accounts receivable 
Change - Consolidated - December 31, 2009 versus December 31, 2008 4,072$                
Change - Canada - December 31, 2009 versus December 31, 2008 7,772$                
Change - U.S. - December 31, 2009 versus December 31, 2008 (3,700)$              

 
FX represents approximately $7,700 of the Canadian segment increase in accounts receivable.   
   
The U.S. segment decrease is due in large part to a decline in amounts owing from a single customer in the U.S., 
approximately $2,300.  Improvements in our collections efforts also contributed to the change.   
 
Intangibles 
Change - Consolidated - December 31, 2009 versus December 31, 2008 (18,981)$            
Change - Canada - December 31, 2009 versus December 31, 2008 (6,849)$              
Change - U.S. - December 31, 2009 versus December 31, 2008 (12,132)$            

 
Normal course amortization is the primary reason for the Canadian segment decline, approximately $10,300.  
Amortization was partially offset by FX, approximately $2,200, and intangibles recognized on acquisitions completed 
in the current year.   

 
Amortization, approximately $18,400, was partially offset by intangibles recognized on acquisitions completed by 
our U.S. segment in the period, approximately $6,300.  
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Goodwill 
Change - Consolidated - December 31, 2009 versus December 31, 2008 12,638$             
Change - Canada - December 31, 2009 versus December 31, 2008 9,558$                
Change - U.S. - December, 2009 versus December 31, 2008 3,080$                

 
FX represents approximately $8,700 of the comparative increase in Canadian segment goodwill.  Goodwill 
recognized on acquisitions completed in our Canadian segment, approximately $900, represents the balance of the 
change.  U.S. segment goodwill increased due to contingent acquisition payments made in respect of acquisitions 
occurring prior to January 1, 2009, approximately $1,900, coupled with goodwill recognized on acquisitions 
completed in the year, approximately $1,200.  
 
Landfill development assets 
Change - Consolidated - December 31, 2009 versus December 31, 2008 (912)$                  
Change - Canada - December 31, 2009 versus December 31, 2008 (1,148)$              
Change - U.S. - December, 2009 versus December 31, 2008 236$                    

 
In the second quarter of 2009, we received a new permit for our Lachenaie facility.  Accordingly, we transferred 
approximately $2,500 of costs accumulated in landfill development assets to landfill assets.  Landfill development 
initiatives in both Canada and the U.S., and FX on Canadian denominated amounts, represents the balance of the 
change.   
 
Capital assets 
Change - Consolidated - December 31, 2009 versus December 31, 2008 31,053$             
Change - Canada - December 31, 2009 versus December 31, 2008 27,929$             
Change - U.S. - December 31, 2009 versus December 31, 2008 3,124$                

 
Canadian segment capital assets increased $23,200 due to FX.  Capital asset purchases (expressed on a cash basis) 
totaled approximately $29,700.  Capital asset additions were incurred principally to maintain our existing vehicles 
and containers, and for infrastructure spending.  Amortization totaled approximately $23,600.  The balance of the 
change is largely attributable to capital assets recognized on acquisitions completed in the year.  Working capital 
adjustments and disposals are the primary reasons for the balance of the change. 
 
The increase in U.S. segment capital assets is a function of capital asset additions (expressed on a cash basis), 
approximately $51,500, coupled with capital assets acquired by way of acquisition, approximately $5,000.  Current 
year additions were incurred principally for new contract wins, landfill equipment, with the balance attributable to 
the maintenance of our current compliment of assets.  Amortization, approximately $50,900, and working capital 
adjustments partially offset additions in the period.  Disposals represent the balance of the change. 
  
Landfill assets 
Change - Consolidated - December 31, 2009 versus December 31, 2008 39,876$             
Change - Canada - December 31, 2009 versus December 31, 2008 22,950$             
Change - U.S. - December 31, 2009 versus December 31, 2008 16,926$             

 
FX represents approximately $22,400 of the increase for our Canadian segment.  Additions (expressed on a cash 
basis) also contributed to the increase and totaled approximately $8,000.  In addition, we received a new permit for 
our Lachenaie facility in the second quarter of 2009.  Accordingly, we transferred approximately $2,500 of costs 
accumulated in landfill development assets to landfill assets.  These increases were partially offset by amortization, 
approximately $14,800, which includes the amortization of capitalized asset retirement obligations.    Working capital 
adjustments and capitalized asset retirement obligations represent the balance of the change. 
 
Additions (expressed on cash basis), approximately $33,100, together with acquisition additions, approximately 
$16,000 and capitalized asset retirement obligations, approximately $11,200, are the primary contributors to the year 
over year increase for our U.S. segment.  Landfill construction and provisions for wetlands mitigation at our Seneca 
Meadows site is the largest contributor to landfill asset additions and capitalized landfill closure and post-closure 
costs during the year.  We acquired a landfill, and disposed of another, in our U.S. south segment during the year.  
Amortization, including the amortization of capitalized landfill closure and post-closure costs, approximately 
$38,700, is the primary offset to these increases.  Disposals and working capital adjustments represent the balance of 
the change.    
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Working capital deficit 
Change - Consolidated - December 31, 2009 versus December 31, 2008 (11,903)$            
Change - Canada - December 31, 2009 versus December 31, 2008 11,725$             
Change - U.S. - December 31, 2009 versus December 31, 2008 (23,628)$            

 
We repaid our series A debenture with proceeds from our Canadian revolving credit facility, approximately $38,400, 
which is the primary reason for the stronger working capital position in our Canadian segment.  An increase of 
approximately $7,900 in dividends payable partially weakened our working capital position.  Changes to the timing 
of dividends paid, and additional dividends payable, as a result of common share offerings completed in 2009, are 
the reasons for this increase.  Higher income taxes payable, approximately $4,800, resulting from higher taxable 
income combined with the timing of payments made, and higher accounts payable and accrued charges, 
approximately $15,800 in aggregate, due in large part to the timing of capital additions and the timing of payments 
made, all served to reduce the stronger working capital position resulting from the repayment of our senior secured 
series A debenture.   
 
Stronger collection efforts and the timing of payments from a single customer in our U.S. segment resulted in a 
$3,700 decline in accounts receivable.  Our continued focus of applying excess cash to repay borrowings on our U.S. 
long-term debt facility resulted in a decline in cash and cash equivalents of approximately $4,400.  In addition, 
accrued charges increased approximately $7,300 due principally to self insured insurance reserves, approximately 
$5,400.   Further, the current portion of other liabilities related to the fair value of interest rate swaps increased 
approximately $8,300.  All of the foregoing changes served to reduce our U.S. segment working capital position year-
to-year.   
 
Disclosure of outstanding share capital  
 
 Shares $

Common shares 82,337                 1,082,950        
Special shares 11,094                 -                      
Total common and special shares 93,431                 1,082,950        
Restricted shares (225)                      (3,928)                
Total contributed equity 93,206                 1,079,022        

 December 31, 2009

 
Shareholders’ equity 
We are authorized to issue an unlimited number of common, special and preferred shares, issuable in series.  
 
Common Shares 
Common shareholders are entitled to one vote for each common share held and to receive dividends, as and when 
declared by the Board of Directors.  Common shareholders are entitled to receive, on a pro rata basis, the remaining 
property and assets of the Company upon dissolution or wind-up, subject to the priority rights of other classes of 
shares.   
 
In March 2009, we closed our Canadian public offering and over-allotment option of 8,500 and 1,275 common 
shares, respectively, for C$9.50 per share, representing total gross proceeds of C$92,863.  We applied the net 
proceeds from this offering, approximately $71,000, to the repayment of outstanding borrowings under our U.S. 
long-term debt facility.   
 
In June 2009, we closed our U.S. public offering and over-allotment option of 13,000 and 1,950 common shares, 
respectively, representing total gross proceeds of $149,500.  We applied the net proceeds from this offering, 
approximately $138,750, to the repayment of outstanding borrowings under our U.S. long-term debt facility.      
 
Special Shares 
Special shareholders are entitled to one vote for each special share held.  The special shares carry no right to receive 
dividends or to receive the remaining property and assets of the Company upon dissolution or wind-up.  The 
number of special shares outstanding is equivalent to the exchange rights granted to holders of the PPSs.  
Participating preferred shareholders have the right to exchange one PPS for one common share of the Company.  For 
each PPS exchanged the same number of special shares is automatically cancelled.   
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Preferred Shares 
At December 31, 2009, no preferred shares are issued.  Each series of preferred shares shall have rights, privileges, 
restrictions and conditions as determined by the Board of Directors prior to issuance.  Preferred shareholders are not 
entitled to vote, but take preference over the common shareholders rights in the remaining property and assets of 
the Company in the event of dissolution or wind-up.   
 
Non-controlling interest 
As of February 23, 2010, 10,921 PPSs have been exchanged for common shares of the Company since issuance on 
January 21, 2005.  Each holder of a PPS receives dividends equivalent to those received by holders of the Company’s 
common shares.  Assuming exchange of all special shares, 93,431 equivalent common shares would be outstanding 
at December 31, 2009.  
 
Pursuant to the mandatory exchange provision, on February 11, 2010 we called for the exchange of all outstanding 
PPSs for common shares of the Company.  The mandatory exchange initiated by the Company is expected on March 
5, 2010, however, the Company is in discussion with a significant PPS holder and may consider the deferral of the 
mandatory exchange for a period to be determined. 
 

Liquidity and Capital Resources 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
Contractual obligations
 

 Total Less than 1 year 1-3 years 4-5 years After 5 years

Long-term debt 654,992$           -$                     490,574$           55,418$              109,000$           
Interest on long-term debt(2) 115,713              16,781$              29,560$              8,199$                 61,173$              
Landfill closure and post-closure costs, 
  undiscounted 446,334            6,622                 14,538               16,611                 408,563            
Interest rate swaps 13,443               7,806                 5,637                 -                        -                      
Commodity swaps 6,565                 1,375                 4,154                 1,036                   -                      
Operating leases 35,054               5,836                 8,633                 6,998                   13,587               
Other long-term obligations(3) 20,065                 -                        -                        -                        20,065                 
Total contractual obligations 1,292,166$       38,420$             553,096$           88,262$              612,388$           

December 31, 2009
Payments due

Note: 
(2)  Interest on long-term debt is comprised of interest on both fixed and variable interest rate debt.  Interest on variable rate debt is calculated 

based on borrowings and interest rates prevailing at December 31, 2009.  Interest is calculated through the period to maturity for all long-
term debt instruments.   

(3) Other long-term obligations include the following: payments for a license agreement to use the trade name “BFI” and the related logo in our 
Canadian segment for the period from June 30, 2015 to June 30, 2034.  Contingent consideration in respect of certain acquisitions is not 
included in the table above. 
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Long-term debt 
Summary details of our long-term debt facilities at December 31, 2009 are as follows: 

Available 
lending Facility drawn

Letters of credit 
(not reported as 
long-term debt 

on the 
Consolidated 

Balance Sheet)
Available 
capacity

Canadian long-term debt facilities - stated in   Canadian dollars
Senior secured debenture, series B 58,000$             58,000$             -$                     -$                     
Revolving credit facility 305,000$           178,000$           39,282$              87,718$             

U.S. long-term debt facilities - stated in U.S. dollars
Term loan 195,000$           195,000$           -$                     -$                     
Revolving credit facility 588,500$           125,500$           123,700$            339,300$           
Variable rate demand solid waste disposal revenue bonds

  (“IRBs”)
(4) 194,000$            109,000$            -$                      85,000$              

 Note: 
(4) Drawings on IRB availability at floating rates of interest, will, under the terms of the underlying agreement, typically be used to repay 

revolving credit advances on our U.S. facility and requires us to issue letters of credit for an amount equal to the IRB drawn amounts. 
 
Funded debt to EBITDA (as defined and calculated in accordance with our Canadian and U.S. long-term debt facilities) 
At December 31, 2009, funded long-term debt to EBITDA is as follows: 
 

Canada U.S. Canada U.S.

Funded debt to EBITDA 1.92                    2.56                    2.10                       3.93                     
Funded debt to EBITDA maximum (5) 2.75                      4.00                      2.75                       4.25                       

December 31, 2008December 31, 2009

Note: 
(5)  Our U.S. long-term debt facility precludes our U.S. corporation from paying dividends if their funded debt to A-EBITDA(A) ratio exceed 3.9 at 

December 31, 2009 (4.15 at December 31, 2008).  
 
Canadian long-term debt facilities 
We drew on our revolving credit facility capacity to repay our C$47,000 senior secured series A debenture which 
matured on June 26, 2009.  Drawing on the revolving credit facility had no impact on our Canadian segment’s 
funded debt to EBITDA covenant, as this covenant includes both revolving credit facility drawings and senior secured 
debenture borrowings.  In the second quarter, we entered into our fifth amendment to our amended and restated 
credit facility.  The fifth amendment simply recognized the wind-up of the Fund and Ridge Landfill Trust.  All 
significant terms and pricing remained unchanged.  
 
U.S. long-term debt facilities 
On December 1, 2009, we entered into a 30-year agreement with Seneca County Industrial Development Agency, 
which permits us access to variable rate demand solid waste disposal industrial revenue bonds (“2009 Seneca IRB 
Facility”).  The 2009 Seneca IRB Facility makes available $90,000 to fund a portion of landfill construction and 
equipment expenditures at the Company’s Seneca Meadows landfill.  The 2009 Seneca IRB Facility bears interest at a 
weekly floating interest rate that approximates the Securities Industry and Financial Markets Association Municipal 
Swap Index (“SIFMA Index”).  Interest is payable monthly in arrears, commencing on February 1, 2010.  At December 
31, 2009, the daily interest rate applicable to the 2009 Seneca IRB Facility was 0.35%.  The 2009 Seneca IRB Facility 
matures on December 1, 2039 and is guaranteed by IESI.  At December 31, 2009, $5,000 was drawn under this facility. 
 
Long-term debt to adjusted EBITDA(A) 
At December 31, 2009, we are not in default of our Canadian and U.S. long-term debt facility covenants.  As a 
reminder, covenants are not subject to FX fluctuations.  Holding the FX rate at parity results in a long-term debt to 
adjusted EBITDA(A) ratio of 2.16 times.  Readers are further reminded that contributions to adjusted EBITDA(A) from 
acquisitions completed within the last twelve months are not included in this ratio.  We have two revolving credit 
facilities to support our Canadian and U.S. operations, each of which require financial covenant tests to be prepared 
independently, and both facilities allow for pro forma acquisition contributions. 
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Risks and restrictions 
A portion of our term loan, our two revolving credit facilities, and a portion of our IRBs are subject to interest rate 
fluctuations with bank prime, the 30 day rate on bankers’ acceptances or LIBOR.  U.S. drawings, $125,500, together 
with amounts drawn on our Canadian revolving facility, C$178,000, and amounts drawn on a portion of our IRBs, 
$64,000, are subject to interest rate risk.  A 1.0% rise or fall in the variable interest rate results in a $1,255, C$1,780, 
and $640, change in annualized interest expense, respectively.  A rise or fall in interest expense in our Canadian 
segment has a direct impact on current income tax expense.  Accordingly, a C$1,780 increase in interest expense 
reduces current income tax expense by approximately C$600.  Currently, our U.S. segment has losses available for 
carryforward to shelter income otherwise subject to income tax.  Accordingly, a $1,255 and $640 increase in interest 
expense will result in a lower deferred income tax expense of approximately $700.  The inverse relationship between 
interest expense and both current and deferred income tax expense holds true for our Canadian and U.S. segments, 
respectively, should interest rates decline.   
 
We are obligated under the terms of our debenture, term loan, revolving credit facilities, and IRBs (collectively the 
“facilities”) to repay the full principal amount of each at their respective maturities.  Failure to comply with the terms 
of any facility could result in an event of default which, if not cured or waived, could accelerate repayment of the 
underlying indebtedness.  If repayment of the facilities were to be accelerated, there can be no assurance that our 
assets would be sufficient to repay these facilities in full. 
 
The terms of the facilities contain restrictive covenants that limit the discretion of management with respect to 
certain business matters.  These covenants place restrictions on, among other things, the ability to incur additional 
indebtedness, to create liens or other encumbrances, to pay dividends on shares and PPSs above certain levels or 
make certain other payments, investments, loans and guarantees, and to sell or otherwise dispose of assets and 
merge or consolidate with another entity.  In addition, the debenture and revolving credit facilities contain a number 
of financial covenants that require us to meet certain financial ratios and financial condition tests.  Failure to comply 
with the terms of the facilities could result in an event of default which, if not cured or waived, could result in 
accelerated repayment.  If the repayment of the facilities were to be accelerated, there can be no assurance that our 
assets would be sufficient to repay these facilities in full.  
 
We remain active in our review of financing alternatives.  
 
Fuel hedges and interest rate swaps 
Fuel hedges - U.S. segments

Date entered

Notional amount 
(gallons per month 

expressed in 
gallons)

Diesel rate 
paid 

(expressed in 
dollars) Diesel rate received variable Effective date Expiration date

October 2008 62,500                         3.69$             Diesel fuel index July 2009 October 2013
June 2009 500,000                      2.04$             NYMEX Heating Oil Index January 2010 December 2010
June 2009 335,000                      2.17$             NYMEX Heating Oil Index January 2011 December 2011
June 2009 165,000                      2.13$             NYMEX Heating Oil Index January 2011 May 2011
June 2009 170,000                      2.31$             NYMEX Heating Oil Index January 2012 December 2012
June 2009 165,000                      2.28$             NYMEX Heating Oil Index January 2012 May 2012
June 2009 170,000                      2.34$             NYMEX Heating Oil Index January 2013 May 2013

Fuel hedges - Canadian segment

Date entered

Notional amount 
(litres per month - 

expressed in litres)

Diesel rate 
paid 

(expressed in 
C$'s) Diesel rate received variable Effective date Expiration date

September 2009 475,000                      0.57$             NYMEX Heating Oil Index January 2010 December 2010
September 2009 325,000                      0.62$             NYMEX Heating Oil Index January 2011 December 2011
September 2009 162,500                      0.65$             NYMEX Heating Oil Index January 2012 June 2012
October 2009 475,000                      0.57$             NYMEX Heating Oil Index January 2010 December 2010
October 2009 325,000                      0.62$             NYMEX Heating Oil Index January 2011 December 2011
October 2009 162,500                      0.65$             NYMEX Heating Oil Index January 2012 June 2012  



 

IESI-BFC Ltd. – December 31, 2009 - 24 

Interest rate swaps

Date entered
Notional 
amount

Fixed interest rate 
paid (plus 

applicable margin)
Variable interest 

rate received Effective date Expiration date

September 2007 75,000$        4.72% 0.29% October 2007 October 2010
April 2005 25,000$        4.73% 0.29% October 2007 October 2011
September 2007 50,000$        4.79% 0.29% October 2007 October 2011
September 2007 35,000$        4.89% 0.29% October 2007 October 2012
March 2009 10,000$        1.72% 0.28% March 2009 January 2012

 
Other 
In October 2009, DBRS re-affirmed their rating of BBB low on our Canadian senior secured series B debenture.  In 
September 2009, S&P upgraded their rating of BB on our U.S. term loan and revolving credit facility to BB+ and 
upgraded their rating of B+ to BB- on $45,000 of IRBs which were converted to fixed from a floating rate of interest.  
In September 2009, Moody’s Investor Services re-affirmed their rating of B1 on our U.S. term loan and revolving 
credit facility and changed its outlook to stable.  As is typical in these circumstances, all three rating agencies placed 
us under additional review as a result of our announced merger with WSI in November 2009.  
 
Cash flows 

2009 2008 Change
Cash flows generated from (utilized in):

Operating activities 256,269$           218,481$              37,788$               
Investing activities (148,972)$         (201,503)$            52,531$               
Financing activities (116,574)$         (17,721)$               (98,853)$              

Year ended December 31

 
Operating activities  
Changes in non-cash working capital contributed approximately $48,000 to the comparative increase.  In the current 
year, the non-cash change in working capital, representing a source of cash totaling approximately $27,300, is 
attributable to increasing accounts payable, accrued charges, and deferred revenues which were partially offset by 
an increase in accounts receivable.  The increase in accounts payable and accrued charges accounts for 
approximately $23,700 of the current year change in non-cash working capital, which includes an approximately 
$2,200 increase in accrued share based compensation.  Higher insurance accruals, payroll accruals and 
environmental surcharges, are the primary reasons for this change.  In addition, and as mentioned above, the decline 
in accounts receivable is due in large part to a single customer in the U.S., coupled with stronger collection efforts.  
Deferred revenues also contributed to the current year change in non-cash working capital.  In the prior year, the 
non-cash change in working capital, an approximate use of cash totaling $20,700, was due principally to a payment 
made to the original seller of the Seneca Meadows landfill, approximately $15,000.  
 
Current year cash generated from operating activities also benefited from lower interest expense on long-term debt 
and the reasons for the decline are outlined in the Review of Operations – Interest on long-term debt section of this 
MD&A.  The benefits to cash generated from operating activities derived from changes in non-cash working capital 
and lower interest expense, was partially offset by an increase in current income tax expense, approximately $13,400, 
details of which are provided in the Review of Operations – Net income tax expense (recovery) section of this MD&A, 
and higher landfill closure and post-closure expenditures.  Higher landfill closure and post-closure expenditures are 
due largely to remediation expenditures and the timing of capping events in our U.S. northeast segment.  Finally, a 
marginally weaker operating performance, largely attributable to the economic slowdown in our U.S. northeast 
segment, was also an offset to the benefits described above. 
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Investing activities 
Fewer acquisitions, approximately $31,700, is the primary cause of the decline in cash utilized in investing activities.  
Our continued focus on the business, strengthening our balance sheet, coupled with a weak economy and our 
recently announced merger with WSI, curtailed our acquisition activity throughout the year.  Lower capital and 
landfill asset purchases, approximately $18,800, also contributed to the decline in utilized cash.  This change is 
addressed in the Other Performance Measures – Capital and landfill asset purchases section of this MD&A.  The 
balance of the change is due in part to our receipt of the Lachenaie permit in 2009 which reduced our current year 
spending on landfill development. 
 
Financing activities 
In 2009, we had a clear focus to restore our lending capacity available within our existing credit facilities.  
Accordingly, lower dividends paid to shareholders, higher cash generated from operations (largely resulting from 
changes to non-cash working capital), current year equity issues and lower capital and landfill purchases, all resulted 
in cash available to repay long-term debt throughout the year. 
 

Critical Accounting Estimates 
 
Landfill closure and post-closure costs  
In the determination of landfill closure and post-closure costs we employ a variety of assumptions, including but not 
limited to, the following: engineering estimates for materials, labour and post-closure monitoring, assumptions 
market place participants would use to determine these estimates, including inflation, markups, and inherent 
uncertainties due to the timing of work performed, the credit standing of the Company, the risk free rate of interest, 
current economic and financial conditions, landfill capacity estimates, the timing of expenditures and government 
oversight and regulation.   
 
Significant increases or decreases in engineering cost estimates for materials, labour and monitoring or assumptions 
market place participants would use to determine these estimates could have a  material adverse or positive effect 
on our financial condition and operating performance, all else equal.  Material inputs tied to commodity prices, 
which may include fuel or other commodities, whose value fluctuates with multiple and varied market inputs or 
conditions, could result in a rise or fall in engineering estimates.  Both increases and decreases in cost estimates will 
be recognized over the period in which the landfill accepts waste.  However, upward revisions in cost estimates are 
discounted applying the current credit adjusted risk free rate, while downward revisions are discounted applying the 
risk free rate when the estimated closure and post-closure costs were originally recorded or a weighted average 
credit adjusted risk free rate if the period of original recognition cannot be identified.  
 
Our cost estimates are estimated applying present value techniques.  Accordingly, a decline in either of the risk free 
rate or our credit spread over the risk free rate, or both, results in higher recorded landfill closure and post-closure 
costs.  Inversely, an increase will result in lower recorded landfill closure and post-closure cost estimates.  
Fluctuations in either of these estimates could have a material adverse or positive effect on our financial condition 
and operating performance.    
 
A decrease or increase in the expected inflation rate will result in lower or higher recorded landfill closure and post-
closure costs.  A change to our inflation estimate could have a material adverse or positive effect on our financial 
condition and operating performance.   
 
Landfill capacity estimates are estimated at least annually using survey information typically provided by 
independent engineers.  An increase in capacity estimates, due to changes in the landfill’s operating permit or 
design, deemed permitted capacity assumptions, or compaction, does not impact recorded landfill closure and post-
closure costs, but does affect the recognition of expense in subsequent periods.  All else equal, accretion expense 
recorded to operating expenses will increase and thereby reduce adjusted EBITDA(A), with a corresponding decrease 
in landfill amortization expense.  The inverse holds true for a decrease in capacity estimates.  Changes in landfill 
capacity estimates could have a material adverse or positive effect on our financial condition and operating 
performance.   
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Changes to the timing of expenditures or changes to the types of expenditures or monitoring periods established 
through government oversight and regulation could have a material adverse or positive effect on our financial 
condition and operating performance.  If the timing of expenditures becomes more near-term, recorded landfill 
closure and post-closure cost estimates will increase.  Changes to government oversight and regulation could 
increase or decrease estimated costs or the timing thereof, or result in additional or diminished capacity estimates as 
a result of permit life expansion or contraction.  A governmental change which renders the landfill’s operating permit 
inactive will result in the acceleration of both closure and post-closure costs, which will increase the recorded 
amount of landfill closure and post-closure costs, and these amounts could be material.  
 
Competitive market pressures or significant cost escalation may not be recoverable through gate rate increases and 
could impact the profitability of the landfills operation or its ability to operate as a going concern. 
 
Landfill assets 
Similar to landfill closure and post-closure costs, the determination of landfill asset amortization rates requires us to 
employ a variety of assumptions, including but not limited to, the following: engineering estimates for materials and 
labour to construct landfill capacity, inflation, landfill capacity estimates, and government oversight and regulation. 
 
Changes to any of our estimates, which may include changes to material inputs tied to commodity prices, economic 
and socio-economic conditions which impact the rate of inflation, changes to landfill operating permits or design, 
deemed permitted capacity assumptions, or compaction which impacts landfill capacity estimates or a change in 
government or a governmental change that impacts estimated costs to construct or impacts capacity, may have a 
material adverse or positive effect on our financial condition and results of operations.  Changes which increase cost 
estimates or reduce or constrain capacity estimates will result in higher landfill asset amortization expense in future 
periods, but have no immediate effect on capitalized landfill assets.  Changes which decrease cost estimates or 
increase capacity estimates will have an inverse effect.   
 
Included in the capitalized cost of landfill assets, are amounts incurred to develop, expand and secure the landfills 
operating permit in addition to capitalized interest costs which are capitalized over the period when the landfill is 
being constructed but is not available for use.  These amounts are amortized over the period in which the landfill 
actively accepts waste.  Any change to capacity estimates will impact the period over which these costs are 
amortized.  A governmental change which renders the landfill’s operating permit inactive will result in the 
recognition of an impairment charge on landfill assets, and this charge could be material. 
 
Competitive market pressures or significant cost escalation may not be recoverable through gate rate increases and 
could impact the profitability of the landfills operation and its ability to operate as a going concern. 
 
Goodwill 
Goodwill is not amortized and is generally tested annually for impairment or more frequently if an event or 
circumstance occurs that more likely than not reduces the fair value of a reporting unit below its carrying amount.  
Examples of such events or circumstances include: a significant adverse change in legal factors or in the business 
climate; an adverse action or assessment by a regulator; unanticipated competition; a loss of key personnel; a more-
likely-than-not expectation that a significant portion or all of a reporting unit will be sold or otherwise disposed of; 
the testing for write-down or impairment of a significant asset group within a reporting unit; or the recognition of a 
goodwill impairment loss in its separate financial statements by a subsidiary that is a component of the reporting 
unit.  Goodwill is not tested for impairment  when the assets and liabilities that make up the reporting unit have not 
changed significantly since the most recent fair value determination, the most recent fair value determination results 
in an amount that exceeded the carrying amount by a substantial margin, and based on an analysis of events that 
have occurred and circumstances that have changed since the most recent fair value determination, the likelihood 
that a current fair value determination would be less than the current carrying amount of the reporting unit is 
remote.  We have identified our reporting units as our operating segments and the amount of goodwill assigned to 
each and methodology employed to make such assignments has been applied on a consistent basis.   
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The impairment test is a two step test.  The first test requires us to compare the fair value of a reporting unit to its 
carrying amount.  If the fair value exceeds its carrying amount, goodwill of the reporting unit is not considered 
impaired.  However, if the carrying amount of the reporting unit exceeds its fair value, the fair value of the reporting 
unit’s goodwill is compared with its carrying amount to measure the amount of impairment loss, if any.  When the 
carrying amount of the reporting unit’s goodwill exceeds the fair value of goodwill, an impairment loss is recognized 
in an amount equal to the excess.  The fair value of goodwill is determined in the same manner as the value of 
goodwill determined in a business combination, whereby the excess of the fair value of the reporting unit over the 
amounts assigned to its assets and liabilities is the fair value of goodwill.  Fair value is the amount at which an item 
can be bought or sold in a current transaction between willing parties, that is, other than in a forced sale or 
liquidation.  In determining fair value, we have utilized a discounted future cash flow approach.  Additional measures 
of fair value are also considered by us.  Accordingly, we compare the results derived from our fair value 
determination calculated using a discounted cash flow approach to other fair value measures which may include 
some of all of the following: operating income before amortization and net gain or loss on sale of capital and landfill 
assets multiplied by a market trading multiple, offers from potential suitors, where available, or appraisals.  There 
may be circumstances where an alternative method to determine fair value is a more accurate measure.  Accordingly, 
if our enterprise value declines due to share price erosion or our adjusted EBITDA(A) declines as a result of a more 
pronounced and prolonged recession, goodwill may be impaired and could have a material adverse effect on our 
financial condition and operating performance.   
 
We continue to monitor both economic and financial conditions and re-perform our goodwill test for impairment as 
conditions warrant.   
 
Income taxes 
Deferred income taxes are calculated using the liability method of accounting for income taxes.  Deferred income tax 
assets and liabilities are determined based on differences between the financial reporting and tax bases of assets and 
liabilities, and are measured using enacted tax rates and laws.  The effect of a change in tax rates on deferred income 
tax assets and liabilities is recorded to operations in the period in which the change occurs.  Unutilized tax loss 
carryforwards that do not meet the more likely than not threshold are reduced by a valuation allowance in the 
determination of deferred income tax assets.  
 
Significant changes to enacted tax rates or laws, or estimates of timing difference and their reversal, could result in a 
material adverse or positive effect on our financial condition and operating performance.  In addition, changes in 
regulation or insufficient taxable income could impact our ability to utilize tax loss carryfowards which could have a 
significant impact on deferred income taxes.  
 
The recognition of deferred tax assets related to unutilized loss carryfowards is supported by our historical and 
expected continuing ability to generate income subject to tax.  While unlikely, should we be unable to continue 
generating income subject to tax, deferred tax assets stemming from unutilized loss carryforwards may not be 
available to us prior to their expiry.  We have historically and will continue to use every effort to ensure that 
discretionary tax deductions are curtailed in periods where the expiry of loss carryforwards are imminent to 
maximize our realization of these deferred tax assets.  Should we not be able to realize on deferred tax assets 
attributable to loss carryforwards, we would record a deferred income tax expense in the period when we 
determined the losses were determined to be less likely than not to be realized.  Our maximum exposure is equal to 
the carrying amount of the deferred tax asset attributable to loss carryfowards, approximately $95,500 .  In light of 
our historical ability to generate income subject to tax and based on our expectations for the future, we view the risk 
of not realizing on these deferred tax assets as low. 
 
We recognize accounting expense related to our accounting for landfill closure and post-closure costs.  While these 
accounting expenses are recorded in our statement of operations they are not deductible for tax on a similar basis.  
We are obligated under the terms of our landfill operating permits to satisfy the obligations for closure and post-
closure monitoring.  We view our historical financial performance, expected future financial performance, 
relationships with all levels of government and community as key indicators that we will continue as a going concern 
for some time, and as such deem the risk of not recognizing these deferred tax assets as low. 
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Accrued accident claims reserve 
In the U.S. we are self-insured for certain general liability, auto liability, and workers’ compensation claims.  For claims 
that are self-insured, stop-loss insurance coverage is maintained for incidents in excess of $250 and $500, depending 
on the policy period in which the claim occurred.  Annually, we use independent actuarial reports as a basis for 
developing estimates for reported claims and estimating claims incurred but not reported.   
 
Significant fluctuations in assumptions used to assess and accrue for accident claims reserves, including filed and 
unreported claims, claims history, the frequency of claims and settlement amounts, could result in a material adverse 
or positive impact on our financial condition and operating performance.   
 
Other 
Other estimates include, but are not limited to, the following: estimates of our allowance for doubtful accounts 
receivable; recoverability assumptions for landfill development assets; the useful life of capital and intangible assets; 
estimates and assumptions used in the determination of the fair value of contingent acquisition payments; various 
economic estimates used in the development of fair value estimates, including but not limited to interest and 
inflation rates; share or trust unit based compensation, including a variety of option pricing model estimates; and the 
fair value of financial instruments. 

New Accounting Policies Adopted or Requiring Adoption 
 
Non-controlling Interests in Consolidation Financial Statements 
In December 2007, the Financial Accounting Standards Board (“FASB”) issued guidance on non-controlling interests 
in consolidated financial statements.  The guidance requires ownership interests in subsidiaries held by parties other 
than the parent to be clearly identified, labeled, and presented in the consolidated statement of financial position 
within equity, but separate from parent’s equity.  The standard also requires consolidated net income attributable to 
the parent and to the non-controlling interest to be clearly identified and presented on the face of the consolidated 
statement of income.  While the parent’s control is retained, the standard requires changes in the parent’s ownership 
interest to be accounted for as an equity transaction.  Upon deconsolidation of a subsidiary, any retained non-
controlling equity investment in the former subsidiary is initially measured at fair value and the gain or loss on the 
deconsolidation is measured using the fair value of any non-controlling equity investment rather than the carrying 
amount of the retained investment.  For us, this guidance is effective January 1, 2009 and is applied prospectively, 
except for the presentation and disclosure requirements which are applied retrospectively for all periods presented.  
Earlier adoption is prohibited.  We have retrospectively reflected the presentation and disclosure requirements in 
these financial statements.  
 
Business Combinations 
In December 2007, FASB issued a standard on business combinations.  The standard establishes principles and 
requirements for an acquirer to recognize and measure the identifiable assets acquired, the liabilities assumed, and 
any non-controlling interest in the acquiree, how goodwill or a gain from a bargain purchase is recognized and 
measured in a business combination, and outlines disclosure requirements to enable users of the financial 
statements to evaluate the nature and financial effects of a business combination.  This standard outlines that the 
acquisition date fair value is the measurement objective for all assets acquired and liabilities assumed.  It requires  
 that all acquisition related and restructuring costs be charged to earnings and requires contingent consideration to 
be recognized at its fair value on the date of acquisition.  Certain contingent consideration arrangements will result 
in fair value changes being recognized in earnings through final settlement.  This statement eliminates adjustments 
to goodwill for changes in deferred income tax assets and uncertain tax positions after the acquisition accounting 
measurement period (limited to one year from the date of acquisition).  The standard is effective prospectively for 
acquisitions that occur on or after January 1, 2009 and has been applied prospectively to business combinations 
consummated from January 1, 2009 onward.  Accordingly, its adoption had no effect on previously reported 
amounts. 
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In April 2009, FASB issued a staff position which addresses the accounting for assets acquired and liabilities assumed 
in a business combination that arise from contingencies.  This guidance amends and clarifies the business 
combinations standard regarding application issues raised by preparers, auditors, and members of the legal 
profession on initial recognition and measurement, subsequent measurement and accounting, and disclosure of 
assets and liabilities arising from contingencies in a business combination.   
 
The staff position requires that an acquirer shall recognize an asset acquired or a liability assumed in a business 
combination that arises from a contingency if the acquisition-date fair value of that asset or liability can be 
determined during the measurement period.  If the acquisition-date fair value of the contingency cannot be 
determined during the measurement period, an asset or a liability shall be recognized at the acquisition date if 
information available before the end of the measurement period indicates that it is probable that an asset existed or 
that a liability had been incurred at the acquisition date and the amount of the asset or liability can be reasonably 
estimated.  If these criteria are not met at the acquisition date using information that is available during the 
measurement period, the acquirer shall not recognize an asset or liability as of the acquisition date.  In periods after 
the acquisition date, the acquirer shall account for an asset or a liability arising from a contingency that does not 
meet the recognition criteria at the acquisition date in accordance with other applicable GAAP.  This guidance is 
effective prospectively for acquisitions that occur on or after January 1, 2009 and accordingly its adoption had no 
effect on previously reported amounts. 
 
Disclosures about Derivative Instruments and Hedging Activities  
In March 2008, FASB issued guidance on disclosures of derivative instruments and hedging activities.  Entities are 
required to provide enhanced disclosures about (a) how and why an entity uses derivative instruments, (b) how 
derivative instruments and related hedged items are accounted for under derivative instruments and hedging 
activities guidance and its related interpretations, and (c) how derivative instruments and related hedged items 
affect an entity’s financial position, financial performance, and cash flows.   This guidance is intended to enhance the 
current disclosure framework and requires that objectives for using derivative instruments be disclosed in terms of 
underlying risk and accounting designation.  The additional disclosure conveys the purpose of derivative use in 
terms of the risks that the entity is intending to manage.  Also, disclosing the fair values of derivative instruments and 
their gains and losses in a tabular format and credit-risk-related contingent features and their impact on an entity’s 
liquidity is required.  For us, this guidance is effective January 1, 2009 and its adoption did not have a significant 
impact on our financial statements.   
 
Useful Life of Intangible Assets 
In April 2008, FASB issued guidance on the determination of the useful life of intangible assets, which amends the 
factors that should be considered in developing renewal or extension assumptions used to determine the useful life 
of a recognized intangible asset under goodwill and other intangibles guidance.  The purpose of this guidance is to 
improve the consistency between the useful life of a recognized intangible asset and the period of expected cash 
flows used to measure the fair value of the asset.  Accordingly, entities are required to disclose information for a 
recognized intangible asset that enables users of the financial statements to assess the extent to which the expected 
future cash flows associated with the asset are affected by the entities intent and/or ability to renew or extend the 
arrangement.   For us, this guidance is effective January 1, 2009 and its adoption did not have a significant impact on 
our financial statements.  
 
Subsequent Events 
In May 2009, FASB issued guidance on subsequent events.  The guidance provides a general standard of accounting 
for, and disclosures of, events that occur after the balance sheet date but before financial statements are issued or 
are available to be issued.  For us, this guidance is effective June 30, 2009 and its adoption did not have a significant 
impact on our financial statements. 
 
Determining Fair Value 
In April 2009, FASB issued guidance on determining fair value when the volume and level of activity for the asset or 
liability have significantly decreased and identifying transactions are not orderly.  This guidance also emphasizes that 
even if there has been a significant decrease in the volume and level of activity for the asset or liability and regardless 
of the valuation technique(s) used, the objective of a fair value measurement remains unchanged.  Fair value is the 
price that would be received to sell an asset or paid to transfer a liability in an orderly transaction (that is, not a forced 
liquidation or distressed sale) between market participants at the measurement date under current market 
conditions.  For us, this guidance is effective June 30, 2009 and its adoption did not have a significant impact on our 
financial statements.  
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Recognition and Presentation of Other-Than-Temporary Impairments 
In April 2009, FASB issued guidance on recognition and presentation of other-than-temporary impairments.  This 
guidance addresses other-than-temporary impairment analysis under existing U.S. GAAP to determine whether the 
holder of an investment in a debt or equity security for which changes in fair value are not regularly recognized in 
earnings (such as securities classified as held-to-maturity or available-for-sale) should recognize a loss in earnings 
when the investment is impaired. An investment is impaired if the fair value of the investment is less than its 
amortized cost. 
 
This guidance amends the other-than-temporary impairment guidance for debt securities to make the guidance 
more operational and to improve the presentation and disclosure of other-than-temporary impairments on debt and 
equity securities in the financial statements. In addition, this guidance does not amend existing recognition and 
measurement guidance related to other-than-temporary impairments of equity securities.  For us, this guidance is 
effective June 30, 2009 and its adoption did not have any impact on our financial statements.   
 
FASB Accounting Standards Codification and the Hierarchy of Generally Accepted Accounting Principles 
In June 2009, FASB issued guidance on accounting standards codification and the hierarchy of generally accepted 
accounting principles.  This guidance is the source of authoritative U.S. GAAP recognized by FASB and applied by 
non-governmental entities.  Rules and interpretive releases of the Securities and Exchange Commission (“SEC”) under 
authority of federal securities laws are also sources of authoritative U.S. GAAP for SEC registrants.  On the effective 
date of this guidance, the codification supersedes all then-existing non-SEC accounting and reporting standards.  All 
other non-grandfathered non-SEC accounting literature not included in the codification will become non-
authoritative.   
 
FASB will not issue new standards in the form of statements, staff positions, or emerging issues task force abstracts. 
Instead, it will issue accounting standards updates.  FASB does not consider accounting standards updates as 
authoritative in their own right.  Accounting standard updates will serve only to update the codification, provide 
background information about the guidance, and provide the basis for conclusions related to the change(s) in 
codification.   
As originally issued, the hierarchy of generally accepted accounting principles identified the sources of accounting 
principles and the framework for selecting the principles used in preparing the financial statements of non-
governmental entities that are presented in conformity with U.S. GAAP.  This guidance arranged these sources of 
GAAP in a hierarchy for users to apply accordingly.  The new guidance characterizes all guidance at the same level of 
authority.  The use of non-authoritative GAAP is permitted when authoritative GAAP is absent.   
 
For us, this guidance is effective July 1, 2009 and its adoption did not have any impact on our financial statements. 
 
Fair Value Measurements and Disclosures 
In August 2009, FASB issued guidance on fair value measurements and disclosures.  This guidance provides 
clarification on measuring liabilities at fair value when a quoted price in an active market for an identical liability is 
not available.  The guidance requires that an entity employ one or more valuation techniques using the following: 
the quoted price of the identical liability when traded as an asset, the quoted price for similar liabilities or similar 
liabilities when traded as an asset, or other valuation techniques consistent with existing fair value measurement 
guidance.  Other valuation techniques include using a present value technique or a market approach, which is based 
on the amount at the measurement date that the reporting entity would pay to transfer the identical liability or 
would receive to enter into the identical liability.  The guidance also states that when estimating the fair value of a 
liability, a reporting entity is not required to include a separate input or adjustments to other inputs relating to the 
existence of a restriction that prevents the transfer of the liability.  For us, this guidance is effective October 1, 2009 
and its adoption did not have any impact on our financial statements. 
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Improving Fair Value Measurements and Disclosures 
In January 2010, FASB issued additional disclosure guidance aimed at improving fair value measurements and 
disclosures.  This amending guidance sets forth new disclosures which include the following: disclosure of  
significant transfers in and out of Level 1 and Level 2 fair value measurements accompanied by a description for the 
reasons for the transfers, a reconciliation for fair value measurements in Level 3 presenting separately information 
about purchases, sales, issuances and settlements on a gross rather than net basis, disclosure of fair value 
measurements for each class of assets and liabilities, and disclosures about the valuation techniques and inputs used 
to measure fair value for both recurring and nonrecurring fair value measurements (Level 2 and Level 3).  For us, this 
guidance is effective January 1, 2010, except for the disclosure of purchases, sales, issuances and settlements in the 
roll forward activity for Level 3 fair value measurements, which is effective January 1, 2011.  This guidance is not 
expected to have a significant impact on our financial statements.   
 
Stock Compensation - Escrowed Share Arrangements and the Presumption of Compensation 
In January 2010, FASB issued an update to escrowed share arrangements and the presumption of compensation.  
Historically, escrowed share arrangements involving the release of shares to certain shareholders based on 
performance-related criteria is presumed to be compensatory.  It was clarified that when evaluating whether the 
presumption of compensation has been overcome, the entity should consider the substance of the arrangement, 
including whether the arrangement was entered into for the purposes unrelated to, and not contingent upon, 
continued employment.  It was further clarified, that an escrowed share arrangement in which the shares are 
automatically forfeited if employment terminates is compensation.  This guidance did not have any impact on our 
financial statements. 
 
Accounting and Reporting for Decreases in Ownership of a Subsidiary 
In January 2010, FASB issued guidance which clarifies the accounting and reporting by an entity for a change in its 
ownership interest in a subsidiary.  This guidance addresses decreases in ownership interests in a subsidiary or group 
of assets that is a business or non-profit activity, a subsidiary that is a business or non-profit activity that is transferred 
to an equity method investee or joint venture, and an exchange of a group of assets that constitute a business or 
non-profit activity for a non-controlling interest in an entity (including an equity method investee or joint venture).  
The guidance also requires a reporting entity to assess a decrease in ownership of a subsidiary even if the subsidiary 
is not a business or non-profit activity, and to consider the substance of the transaction causing the decrease in 
ownership interest.  In the absence of other guidance, the reporting entity should apply this guidance to decreases in 
its ownership interest in a subsidiary that is not a business or non-profit activity.   
 
This guidance also requires a reporting entity to disclose their valuation techniques for measuring their investments 
in subsidiaries or groups of assets, the nature of their continuing involvement in a subsidiary after it has been sold or 
spun off, and whether the transaction that resulted in the disposition of their interest in the subsidiary was with a 
business with which the company or its executives have financial ties.  For us, this guidance is effective January 1, 
2009 and its adoption had no impact on our financial statements. 
 
Accounting for Distributions to Shareholders with Components of Stock and Cash 
In January 2010, FASB issued guidance which clarifies that the stock portion of a distribution to shareholders, that 
allows them to elect to receive cash or stock with a potential limitation on the total amount of cash that all 
shareholders can elect to receive in the aggregate, is considered a share issuance that is reflected in earnings per 
share prospectively and is not a stock dividend for the purpose of applying both equity and earnings per share 
guidance.  For us, this guidance is effective January 1, 2010 and its adoption is not expected to have any impact on 
our financial statements. 
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Related Party Transaction 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
On January 4, 2010, we entered into a Share Purchase Agreement with two companies to acquire a fifty percent 
ownership interest in each.  The remaining fifty percent ownership interests are held by two trusts.  The brother of 
our Vice-Chairman and Chief Executive Officer serves as a trustee for both trusts and our Vice-Chairman and Chief 
Executive Officer serves as a trustee for one of the two trusts.  The Company’s Vice-Chairman and Chief Executive 
Officer has no economic interests in the trusts or their underlying assets.  The business conducted by each of these 
two companies is consistent with the business of the Company and is comprised principally of compactor and 
related equipment rental. Our investment in these companies totaled approximately $3,300 or C$3,500, which 
includes common shares in the invested companies and net adjustments, as defined in the Share Purchase 
Agreement. 
 

Proposed Transaction 
On November 11, 2009, we executed a merger agreement with WSI.  The agreement provides for our wholly-owned 
subsidiary (“Merger Sub”) to merge with and into WSI, with WSI surviving the merger as our wholly-owned 
subsidiary.  We expect to complete the merger in the second calendar quarter of 2010, subject to, among other 
things, receipt of required WSI stockholder approval and regulatory approvals. 
 
We are executing the transaction pursuant to our strategy of growth through acquisition.  Specifically, we believe 
that the acquisition will provide the opportunity to diversify our business across U.S. and Canadian markets, 
customer segments and service lines.  In addition, the transaction will enable us to increase our internalization.  We 
also believe that the acquisition of WSI will create annual synergies and cash flow and earnings per share accretion, 
enhancing short-term and long-term returns to stockholders.  Upon closing the transaction, we plan to direct the 
additional cash flow expected to be created from the transaction towards any combination of the following: funding 
growth, dividend payments, additional accretive strategic acquisitions and debt reduction. 
 
In the merger, each outstanding share of WSI common stock will be converted into the right to receive 0.5833 of our 
common shares for each share of WSI common stock, with cash paid in lieu of fractional shares.  This exchange ratio 
is fixed, subject to certain conditions in the event of a decline in the price of our common shares, and will not be 
adjusted to reflect stock price changes prior to closing of the merger. 
 
The merger will have a significant impact on our financial condition, results of operations and cash flows.  The effect 
of the merger on our consolidated balance sheet and statement of operations is outlined in the unaudited pro forma 
condensed combined financial statements included in our Form F-4 filing, filed January 19, 2010 with the SEC.  We 
expect that our total assets following the merger will be in excess of $3,000,000 and that our net assets will be 
approximately $1,500,000.  In addition, we expect total annualized revenues to exceed $1,500,000 and total annual 
adjusted EBITDA(A) will be in excess of $400,000.  These expected amounts are provided without taking into account 
divestitures stemming from regulatory reviews required to complete the transaction. 
 
Completion of the merger remains subject to the satisfaction or waiver of certain closing conditions, including 
approval from WSI stockholders and the Canadian Competition Bureau.  The transaction was reviewed by U.S. 
antitrust authorities, and the thirty day waiting period under the Hart-Scott-Rodino Antitrust Improvements Act of 
1976 expired on January 19, 2010 without a request for additional documentation or information.   
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There are numerous factors specific to our proposed merger with WSI that could cause our actual results, 
performance or achievements to differ materially from those expressed in or implied by these forward-looking 
statements.  These factors are outlined below  
 
●  obtaining WSI stockholder approval for the Agreement and Plan of Merger (the “merger”) between us and WSI; 
●  satisfying the conditions to the closing of the merger; 
●  successfully integrating our business with the business of WSI, and avoiding problems which may result in the 

combined entity not operating as effectively and efficiently as expected; 
●  the possibility that the estimated synergies will not be realized within the expected timeframe or at all; 
●  competition, whether new or existing; 
●  prevailing economic, market and business conditions; 
●  the cost and availability of capital and any restrictions imposed by lenders or creditors; 
●  changes in the industry in which the combined entity operates; 
●  conditions beyond our or WSI’s control such as disaster, acts of war or terrorism; 
●  the failure to renew, or the revocation of, any permits; 
●  unexpected costs or unexpected liabilities, or the effects of acquisition accounting varying from our 

expectations, or changes in accounting policies; 
●  the actual resulting credit ratings of the entities or their respective subsidiaries; 
●  the effects on the businesses of the entities resulting from uncertainty surrounding the merger; 
●  adverse outcomes of pending or threatened litigation or government investigations; 
●  the effects on the entities of future regulatory or legislative actions; 
●  conduct and changing circumstances related to third-party relationships on which we and WSI rely; 
●  the extremely volatile and unpredictable current stock market and credit market conditions; 
●  fluctuations in currency exchange rates and interest rates; 
●  variations between the stated assumptions on which forward-looking statements are based and our and WSI’s 

actual experience; and 
●  other economic, business, and/or competitive factors. 

 

Outlook  
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
Overview 
Management is committed to employing its improvement and market-focused strategies with the goal of 
continuously delivering value to its shareholders.  Management’s objective is continuous improvement, which 
equates to a focus on continuous revenue growth and effective cost management.  New market entry, existing 
market densification, and landfill development will be our continued focus as we look for ways to expand our 
operations, increase customer density in strategic markets, and increase internalization.  Our strengths remain 
founded in the following: historical organic growth, growth through strategic acquisition, strong competitive 
position, a solid customer base with long-term contracts, disciplined operating process, predictable replacement 
expenditure requirements, and stable cash flows.  We remain committed to actively managing these strengths in the 
future. 

 
Strategy 
Increase collection density.  We seek to compete in high density, urban markets that provide us with the opportunity 
to further develop our market positions.  Our ability to strategically increase collection density in a given market 
enhances our flexibility to pursue organic growth strategies, generate cash flow and achieve margin expansion 
through vertical integration.  In addition, driving additional revenue per hour against a fixed cost base creates 
operating leverage in our business model.  We will continue to focus on existing markets that support our market 
strategy and will pursue new markets that provide an opportunity to apply our operational strategy.  
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Optimize asset mix to improve return on capital.  We seek to balance the composition of our assets within our 
segments and operating areas to effectively implement our asset productivity strategies.  By optimizing our 
collection and disposal asset base around a mix of commercial, industrial and residential customers, we believe we 
can increase our return on invested capital.  Our asset mix in Canada has consistently generated strong adjusted 
EBITDA(A) in each of the last five years.  We have and will continue to execute a variety of strategies to adjust our asset 
mix and to improve margins in our U.S. operations.  For example, our asset footprint in our northeast segment has a 
higher proportion of landfill operations than we deem optimal.  Accordingly, we intend to acquire collection assets 
to increase density and optimize price and volume strategies through our collection assets in this segment. 
 
Generate internal growth.  We seek to leverage our strong market positions and asset profile to drive internal revenue 
growth.  Through focused business development efforts, we strive to increase contracted waste volumes in the 
markets we serve.  In particular, we are focused on obtaining new commercial, industrial and residential contracts in 
markets that we can integrate into our existing operations.  By increasing route density, we can enhance the 
internalization and margin profile of our existing operations.  In addition, we intend to apply different pricing 
strategies, when appropriate, to appropriately capture the value of our service offering.  
 
Enhance internalization.  We seek to increase the internalization in the markets we serve by controlling the waste 
stream, from our collection operations through to our disposal assets.  Internalization gives us a greater ability to 
control costs by avoiding third-party landfill tipping fees and allows for better asset utilization within our business.   
We believe vertical integration is critical to maintaining access to a landfill or other waste disposal facility on 
favorable terms and to maintaining a steady supply of waste, which is needed in order to economically operate these 
facilities.  We aim to increase route density and acquire assets that enhance vertical integration opportunities in 
markets that support our internalization goals. 
 
Pursue strategy enhancing acquisitions.  We employ a disciplined approach to evaluating strategic acquisitions.  We 
intend to pursue acquisitions that support our market strategy and are accretive on a free cash flow(B) measure 
before synergies.  Our acquisition efforts are focused on markets that we believe enhance our existing operations or 
provide significant growth opportunities.  We believe that our experienced management, decentralized operating 
strategy, financial strength and scale make us an attractive buyer for acquisition targets.  
 
Operations 
Our objective is to pass through fuel and commodity surcharges, and environmental costs, including government 
imposed disposal charges to our end customers, with a view to eliminating variability in our operating results and 
cash flows.  However certain services and contracts make it difficult to recover fuel and commodity price variability.  
Therefore, to eliminate a portion of this variability, we may enter into fuel and commodity hedges.  Readers are 
reminded that increasing fuel costs, environmental costs, and government imposed disposal charges result in higher 
revenues when passed through to end customers which, all else equal, reduces our gross operating margin (defined 
as revenues less operating expenses divided by revenues). 
 
Revenues 
We believe that our revenues are closely correlated to both gross domestic product (“GDP”) growth and overall 
population growth in the segments we serve.  In Canada, the GDP growth forecast is approximately 2.5 to 3.0% for 
2010.  Accordingly, and at a minimum, we expect to realize 2010 revenue growth in Canada of not less than 2.5 to 
3.0%, on the assumption GDP forecasts for 2010 materialize.  In addition, we remain committed to the pursuit of 
volume and organic growth to improve density and productivity, and we will continue to look for core pricing 
growth in the markets we service.  Further, we will look to maximize landfill tonnages and recover operating cost 
variances resulting from diesel fuel pricing and other cost variables, and we will continue our growth through 
strategic tuck-in acquisition. 
 
In the U.S., GDP growth is forecast to grow between 2.5 to 3.0%.  We expect our U.S. south segment will benefit from 
this GDP growth, however we are less optimistic that our U.S. northeast segment will grow at this pace.  Not unlike 
our Canadian segment, will continue to execute our market focused strategies, to influence price, volume, 
densification and productivity.  We will continue to pass along operating cost variability and continue our growth 
through strategic acquisition.  
 
As outlined in the Proposed Transaction section of this MD&A, successfully closing the acquisition with WSI will result 
is a significant change in our consolidated revenues for 2010.  On a combined basis, we expect that consolidated  
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revenues, expressed on an annualized basis, will be in excess of $1,500,000.  This expected amount is provided 
without taking into account divestitures stemming from regulatory reviews required to complete the transaction. 
 
Significant landfill volumes have been received and may not continue at a similar rate.  
 
Management is active in various permit expansions as permitted life is consumed at certain landfills. 
 
Residential and other government contract bids may require significant capital expenditures and may require us to 
borrow on our long-term debt facilities.  Adjusted EBITDA(A) resulting from new contract wins will materialize in 
subsequent periods. 

 
Other 
Cross listing 
In connection with our NYSE listing and U.S. public offering, our shares are listed on both the Toronto and New York 
stock exchanges.  Investors and potential investors can trade our common shares on either exchange.  Since cross 
listing, we have seen a two fold increase in the total average daily trading volume of our common shares.   
 
Taxation 
In conjunction with our conversion from an income trust to a corporation, intercompany notes existing, prior to 
conversion, were effectively repaid or capitalized.  Accordingly, intercompany interest expense borne by our 
subsidiaries is, post conversion, no longer available to shelter income subject to tax.  We have effectively utilized the 
tax shelter available from carryforward losses in our Canadian segment, which has resulted, and will continue to 
result in, higher comparative cash tax expense in 2009 and 2010, respectively.  Please refer to the liquidity section 
below for additional details.   
 
In September 2009, our U.S. segment received final approval from the Internal Revenue Service for a change to the 
tax depreciation method for all of its landfills.  This change is expected to reduce cash income taxes by 
approximately $2,200 in 2009 and it increased the existing federal losses available for carryforward by approximately 
$251,700.  At December 31, 2009, total losses available for carryforward amount to approximately $226,600. 
 
Financing strategic growth 
One of our objectives is to grow organically and through strategic acquisition.  Growth through strategic acquisition 
is dependent on our ability to generate free cash flow(B) and our continuing ability to access debt and equity in the 
capital markets.  We remain confident we will continue to generate free cash flow(B) in excess of our expected regular 
dividend payments and these excess amounts will be available to finance a portion of our continued growth, 
including growth through strategic acquisition.  Significant growth, especially through strategic acquisition, will 
require continued access to debt and equity in the capital markets.  Any capital market restrictions could affect our 
growth through strategic acquisition.  We remain confident that our current access to the capital markets is sufficient 
to meet our near and longer-term demands for growth.  
 
Liquidity 
Our ability to generate cash from operations remains strong.  However, the inability to shelter current income tax 
expense in our Canadian segment will serve to further erode cash generated from operating activities in 2010.  In 
2009, we effectively utilized all remaining losses available to shelter income otherwise subject to tax in our primary 
Canadian operating companies.  Accordingly, current income taxes will rise in 2010, all things equal.   
 
In connection with our planned merger with WSI, we expect to refinance our Canadian credit facility in 2010. We 
expect to absorb a portion of WSI’s outstanding indebtedness under our refinanced Canadian revolving credit facility 
with the remainder absorbed by currently available capacity under our U.S. term loan and revolving credit facility.  
While we expect to enjoy significant cash flows contributed from WSI’s operations, post merger, we will incur higher 
comparative borrowing costs on Canadian revolving credit facility advances.  We anticipate that borrowings under 
the refinanced facility will attract interest at rates which are between 212.5 and 237.5 basis points higher than those 
charged on current borrowings.  Interest expense is fully deductible against income subject to tax, which will result 
in a partial offset to higher interest expense in the determination of cash flow generated from operating activities. 
 
In addition, borrowing rates are at historical lows in both Canada and the U.S.  Accordingly, if the economy 
strengthens, we would expect interest rates to increase commensurate with the improvement in the economy.  An  
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increase in interest rates results in higher interest expense partially offset by lower current or deferred income tax 
expense.   
 
Our operations generate stable cash flows, which we expect will be in excess of our needs to continue operating the 
business, steady state, and paying dividends, as currently set forth by our Board of Directors.  If we do not execute on 
our strategy to grow through acquisition, we expect that excess cash would be applied to long-term debt advances 
or for the repurchase of our common shares.  Executing significant acquisitions will impact our available liquidity and 
can affect our borrowing rates.  Our corporate development team continues to pursue and execute our strategy of 
growth through acquisition.  However, it is difficult to ascertain which targets will effectively be acquired and the 
resulting impact on our liquidity.   
 
Withholding taxes on foreign source income 
When and as applicable, withholding tax on foreign source income is recorded as current income tax expense on the 
consolidated statement of operations and comprehensive income.  An increase in dividends paid, or the inability of 
IESI to return capital, will result in increasing withholding taxes from foreign source income received by the 
Company. 
 
Optimization of tax losses and tax efficiency of structure 
Management periodically reviews its organizational structure to promote tax efficiency and to optimize the use of 
tax losses within the structure.  We expect to incur additional reorganization costs in this regard. 
 
Amortization  
Through December 31, 2009, we accounted for acquisitions applying the purchase method of accounting.  The 
purchase method of accounting required us to recognize the fair value of all assets acquired and liabilities assumed, 
including recognizing all intangible assets separately from goodwill.  On acquisition, fair value adjustments typically 
increased the carrying amount of capital and landfill assets and typically resulted in the allocation of a portion of the 
purchase price to identified intangible assets.  Accordingly, capital, landfill and intangible asset amortization not only 
includes amortization of original cost but also includes the amortization of fair value adjustments recognized on 
acquisition.  Even though we have grown organically, a significant portion of our growth has been through 
acquisitions.  Therefore, fair value adjustments included in amortization expense are significant.  Our most notable 
fair value adjustments arose on the formation of our predecessor company, our initial public offering, and our 
acquisitions of IESI, the Ridge landfill, and Winters Bros.  Due to the inherent difficulty in isolating each fair value 
adjustment for every acquisition completed by us, the following selected amounts demonstrate the impact fair value 
adjustments had on amortization expense for the year ended December 31, 2009: fair value adjustments for landfill 
assets and recognized intangible assets on our initial public offering accounted for approximately $15,800, or 10.1%, 
of total 2009 amortization expense, and fair value adjustments for capital and landfill assets recognized on our 
acquisition of IESI accounted for approximately $11,500 or 7.3%, of total 2009 amortization expense.  Fair value 
adjustments are recognized in amortization expense over the useful life of the underlying asset and for landfill assets 
over the landfills permitted or deemed permitted useful life.  As we continue to grow through acquisition, 
amortization expense will continue to increase.  Increases will be partially offset by declines in fully amortized fair 
value adjustments.   
 

Financial Instruments 
(all amounts are in thousands of U.S. dollars, unless otherwise stated) 
 
We classify financial instruments as follows: 
 
Held for trading – is a financial asset or liability that meets any of the following conditions:  it is acquired or incurred 
principally for the purpose of sale or repurchase in the near-term, part of a portfolio of identified financial 
instruments that are managed together, and is a derivative not designated for hedge accounting or it is designated 
by us upon initial recognition as held for trading.  Held for trading financial instruments are measured at fair value.  
Upon initial recognition, we have designated funded landfill post-closure costs as held for trading.  Gains or losses on 
funded landfill post-closure costs are recorded in the consolidated statement of operations and comprehensive 
income or loss as a gain or loss on financial instruments with an offset to funded landfill post-closure costs on our 
consolidated balance sheet.   
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Held-to-maturity investments – are non-derivative financial assets with fixed or determinable payments and fixed 
maturity that we have a positive intention and ability to hold to maturity.  Exclusions include those financial assets 
that upon initial recognition are designated as held for trading, designated as available for sale, and those financial 
assets that meet the definition of loans and receivables.  Held-to-maturity investments are measured at amortized 
cost, subsequent to initial recognition.  We have no financial assets designated as held-to-maturity. 
 
Available for sale - are non-derivative financial assets that are designated as available for sale, or that are not classified 
as loans and receivables, held-to-maturity investments, or held for trading.  Available for sale financial assets are 
measured at fair value.  We have no financial assets designated as available for sale.  
 
We enter into various types of derivative financial instruments which are classified as held for trading, and may 
include some or all of the following: interest rate swaps, commodity swaps, FX agreements, and old corrugated 
cardboard (“OCC”) hedges.  Gains or losses on these derivative instruments, not designated as hedges, are recorded 
in the consolidated statement of operations and comprehensive income or loss, as a component of net income or 
loss, as a gain or loss on financial instruments with an offset to other assets or other liabilities on our consolidated 
balance sheet. 
 
Credit risk 
Credit risk is defined as the risk that one party to a financial instrument will cause a financial loss for the other party 
by failing to discharge its obligation.  Our exposure to credit risk is limited principally to cash and cash equivalents, 
accounts receivable, other receivables, funded landfill post-closure costs, interest rate and commodity swaps, and 
when and as applicable, FX agreements, and hedge agreements for OCC.  In all instances, our risk management 
objective, whether of credit, liquidity, market or otherwise, is to mitigate our risk exposures to a level consistent with 
our risk tolerance. 
 
Cash and cash equivalents 
Certain senior management are responsible for determining which financial institutions we bank and hold deposits 
with.  Management’s selected financial institutions are concurred by the Board of Directors.  Senior management 
typically selects financial institutions which are party to its long-term debt facilities and those which are deemed by 
management to be of sufficient size, liquidity, and stability.  Management reviews the Company’s exposure to credit 
risk from time to time or as conditions indicate that the Company’s exposure to credit risk has or is subject to change.  
Our maximum exposure to credit risk is the fair value of cash and cash equivalents recorded on the consolidated 
balance sheet, approximately $5,000 (December 31, 2008 – approximately $11,900).  We hold no collateral or other 
credit enhancements as security over our cash and cash equivalent balances.  We deem the credit quality of our cash 
and cash equivalent balances to be high and no amounts are impaired.   
 
Accounts receivable 
We are subject to credit risk on our accounts receivable through the normal course of business.  Our maximum 
exposure to credit risk is the fair value of accounts receivable recorded on our consolidated balance sheet, $111,839 
(December 31, 2008 - $107,767).  We perform credit checks or accept payment or security in advance of service to 
limit our exposure to credit risk.  Our customer base is sufficiently diverse to provide some mitigation to credit risk 
exposure.  We have also assigned various employees to carry out our collection effort in a manner consistent with 
our accounts receivable and credit and collections policies.  These policies establish procedures to manage, monitor, 
control, investigate, record and improve accounts receivable credit and collection.  We also have policies and 
procedures which establish estimates for doubtful account allowances.  These calculations are generally based on 
historical collection or alternatively historical bad debt provisions.  Specific account balance review is permitted, 
where practical, and consideration is given to the credit quality of the customer, historical payment history, and 
other factors specific to the customer, including bankruptcy or insolvency.   
 
We are subject to credit risk from our exposure to a single customer in the U.S. which accounts for approximately 
5.0% of our accounts receivable at December 31, 2009 (December 31, 2008 – 7.3%).  We do not consider the risk from 
this exposure to be significant. 
 
The following table illustrates our accounts receivable aging and our allowance for doubtful accounts by ageing 
category.   
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December 31

Gross Allowance Net

  Financial assets - Loans and receivables
    Accounts receivable
      Amounts outstanding 0 to 30 days 66,177$             -$                     66,177$             
      Amounts outstanding 31 to 60 days 33,113               2                           33,111              
      Amounts outstanding 61 to 90 days 7,024                 77                         6,947                 
      Amounts outstanding 91 days and thereafter 6,033                 3,979                   2,054                 
      Subtotal 112,347            4,058                   108,289            

      Other accounts receivable 3,550                 -                       3,550                 
  Total gross accounts receivable and allowance 115,897$          4,058$                 111,839$          

2009

 
 

December 31

Gross Allowance Net

  Financial assets - Loans and receivables
    Accounts receivable
      Amounts outstanding 0 to 30 days 59,651$               -$                      59,651$              
      Amounts outstanding 31 to 60 days 32,231                -                        32,231                
      Amounts outstanding 61 to 90 days 9,259                   -                        9,259                  
      Amounts outstanding 91 days and thereafter 8,559                   5,562                     2,997                  
      Subtotal 109,700              5,562                     104,138             

      Other accounts receivable 3,629                   -                        3,629                  
  Total gross accounts receivable and allowance 113,329$            5,562$                  107,767$            

2008

 
 
Accounts receivable are typically assessed for impairment in aggregate, but may be assessed for impairment on an 
individual basis.  Accounts receivable that are deemed by management to be at risk of collection are provided for 
through an allowance account.  When an accounts receivable balance is considered uncollectable, it is written-off 
against the allowance account.  Subsequent recoveries of amounts previously written-off are credited against the 
allowance account and changes to the allowance account are recorded in selling, general and administration 
expense in our statement of operations and comprehensive income or loss.  Management typically assesses 
aggregate accounts receivable impairment applying our historical rate of collection giving consideration to broader 
economic conditions.  When assessing accounts receivable for impairment on an individual basis, management 
typically considers the credit quality of the customer, historical payment history, and other factors specific to the 
customer.   
 
Our accounts receivable are generally due upon invoice receipt.  Accordingly, all amounts which are outstanding for 
a period that exceeds the current period are past due.  Based on historical collections, we have been successful in 
collecting amounts that are not outstanding for greater than 90 days.  We assess the credit quality of accounts 
receivable that are neither past due nor impaired as high.  Our maximum exposure to accounts receivable credit risk 
is equivalent to our net carrying amount.  We may request payment in advance of service generally in the form of 
credit card deposit or full or partial prepayment as security.  Amounts deposited or prepaid in advance of service are 
recorded to unearned revenue on our consolidated balance sheet.  The diversity of our customer base, including 
diversity in customer size, balance and geographic location inherently reduces our exposure to credit risk.  Accounts 
receivable considered impaired at December 31, 2009 are not considered significant.  
 
Other receivables 
We are subject to credit risk on other receivables.  We enter into agreements with cities in the province of Quebec to 
finance containers.  Senior management is responsible for reviewing each agreement, including but not limited to 
the financial terms, in advance of entering into the agreement.  Management views cities in the province of Quebec 
to be low risk counterparties.  Our maximum exposure to credit risk is the carrying amount of other receivables, 
approximately $1,800 (December 31, 2008 – approximately $600). We typically retain ownership of the containers 
until such time as all payments are received.  Once all payments are received, ownership of the containers is 
transferred to the respective city.  We deem the credit quality of other receivables balances to be high and no 
amounts are impaired.   
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Funded landfill post-closure costs 
We are subject to credit risk on deposits we make to a social utility trust.  Our deposits are invested in bankers 
acceptances offered through Canadian financial institutions or Government of Canada treasury bills.  Due to the 
nature of the underlying investments, management deems its exposure to credit risk related to funded landfill post-
closure cost amounts as low.  Our maximum exposure to credit risk is the fair value of funded landfill post-closure 
costs recorded on our consolidated balance sheet, approximately $8,100 (December 31, 2008 - $6,100).  
Management reviews the Company’s exposure to risk from time to time or as conditions indicate that its exposure to 
risk has changed or is subject to change.  We hold no collateral or other credit enhancements as security over the 
invested amounts.  However, we deem the credit quality of the financial asset as high in light of the underlying 
investments.   
 
Liquidity risk 
Liquidity risk is the risk that we will encounter difficulty in meeting obligations associated with the settlement of our 
financial liabilities.  Our exposure to liquidity risk is due primarily to our reliance on long-term debt financing.  Our 
treasury function is responsible for ensuring that we have sufficient short, medium and long-term liquidity.  Through 
our treasury function, we manage liquidity risk on a daily basis by continually monitoring actual and forecasted cash 
flows and monitoring our available liquidity through our revolving credit facilities.  The treasury function is also 
required to ensure that liquidity is made available on the most favourable financial terms and conditions.  Our 
treasury function reports quarterly to the Audit Committee our available capacities and covenant compliance as they 
relate to our current compliment of long-term debt facilities.  Our treasury function actively manages our liquidity 
and is in regular contact with the primary parties to our long-term debt facilities.   
 
Market risk 
Market risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because of 
changes in market prices.  Market risk is comprised of currency, interest rate and other price risk.   
 
Currency risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because of 
changes in FX rates.  Our exposure to currency risk is attributable to the exchange of U.S. monies to fund Canadian 
dollar denominated dividend payments to shareholders or participating preferred shareholders.  We have historically 
entered into FX agreements to mitigate our exposure to currency risk.  As of February 2008, all FX agreements have 
expired and no new agreements have been entered into.  Accordingly, we are exposed to currency risk on U.S. 
dollars received from U.S. sources to fund Canadian dollar denominated dividends.  To mitigate this risk, 
management uses its discretion in the determination of where dividend amounts are funded from.  Our treasury 
function actively reviews our exposure and assesses the need to enter into further FX agreements.  Our Board of 
Directors also considers currency risk when establishing the Company’s dividend.  For the year ended December 31, 
2009, we were exposed to currency risk on the portion of dividends funded from U.S. sources that were not hedged 
by FX agreements.  Dividends have no impact on our determination of net income as they are recorded through 
equity.   
 
Interest rate risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because of 
changes in market interest rates.  Interest rate risk arises from our interest bearing financial assets and liabilities.  We 
have various financial assets and liabilities which are exposed to interest rate risk, the most notable of which are our 
long-term debt facilities.  Although our debenture, portions of our U.S. term loan and revolving credit facility, and the 
2005 Seneca IRB Facility bear interest at fixed rates, they remain subject to interest rate risk on maturity or 
renegotiation. 
 
A portion of our term loan, our two revolving credit facilities, and a portion of our IRBs are subject to interest rate risk.  
An increase or decrease in the variable interest rate results in a corresponding increase or decrease to interest 
expense on long-term debt.  We are also subject to interest rate risk on funded landfill post-closure costs.  Funded 
landfill post-closure costs are invested in interest rate sensitive short-term investments.  An increase or decrease in 
the return on invested amounts results in either a decrease or increase in our funding obligation.  We are also subject 
to interest rate risk on our cash equivalents balance and other receivables. 
 
We have entered into interest rate swaps as a condition of our U.S. long-term debt facility to fix a portion of our 
variable rate interest charge on advances and borrowings.  The policies and process for managing these risks are 
included above in the credit risk section. 
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Risk management objectives 
Our financial risk management objective is to mitigate risk exposures to a level consistent with our risk tolerance.  
Derivative financial instruments are evaluated against the exposures they are expected to mitigate and the selection 
of a derivative financial instrument may not increase the net exposure of the Company to risk.  Derivative financial 
instruments may expose us to other types of risk, which may include, but is not limited to, credit risk.  The exposure 
to other types of risk is evaluated against the selected derivative financial instrument and is subject to a cost versus 
benefit review and analysis.  Our use of derivative financial instruments for speculative or trading purposes is 
prohibited and the value of the derivative financial instrument cannot exceed the risk exposure of the underlying 
asset, liability or cash flow it expects to mitigate.   
 
Fair value methods and assumptions 
The fair values of financial instruments are calculated using available market information, commonly accepted 
valuation methods and third-party valuation specialists.  Considerable judgment is required to interpret market 
information to develop these estimates.  Accordingly, these fair value estimates are not necessarily indicative of the 
amounts we, or counter-parties to the instruments, could realize in a current market exchange.  The use of different 
assumptions and or estimation methods could have a material effect on these fair values.  
 
Funded landfill post-closure cost deposits are invested in bankers acceptances offered through Canadian financial 
institutions or Government of Canada treasury bills.  The fair value of these investments is supported by quoted 
prices in active markets for identical assets. 
 
The fair values of commodity swaps are determined applying a discounted cash flow methodology.  This 
methodology uses the Department of Energy forward index curve and the risk-free rate of interest, commensurate 
with the underlying terms of the agreements, to discount the commodity swaps.  Financial institutions and the U.S. 
Department of Treasury represent the source of the Department of Energy forward index curve and risk-free rate of 
interest, respectively. 
 
Our interest rate swaps are recorded at their estimated fair values based on quotes received from financial 
institutions that trade these contracts.  We verify the reasonableness of these quotes using similar quotes from 
another financial institution as of each date for which financial statements are prepared.  In addition, we employ a 
third party, who is not a counter-party, to independently value the interest rate swaps and we use all of this 
information in the determination of fair value.  The use of different assumptions and or estimation methods could 
have a material effect on these fair values.  
 
Financial assets and liabilities recorded at fair value, as and where applicable, and included on our consolidated 
balance sheets as funded landfill post-closure costs, other assets and other liabilities.  Deposits made to the social 
utility trust, and recorded as funded landfill post-closure costs on the consolidated balance sheet, are invested by the 
social utility trust trustee.  Statements of invested amounts are supplied to us by the social utility trust trustee and 
are prepared from quoted market prices for the underlying investments.  Other assets and other liabilities include the 
following: interest rate and commodity swaps, FX agreements, and OCC hedges.  The fair value of interest rate and 
commodity swaps, FX agreements and OCC hedges are determined by management with the assistance of third 
parties.   
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Risks and Uncertainties 
Downturns in the worldwide economy could adversely affect our revenues and operating margins 
Our business is affected by changes in economic factors that are outside of our control, including consumer 
confidence, interest rates and access to capital markets.  Although our services are of an essential nature, a weak 
worldwide economy generally results in a decrease in waste volumes generated, which decreases our revenues. 
Additionally, consumer uncertainty and the loss of consumer confidence may limit the number or amount of services 
requested by customers.  During weak economic conditions, we may also be adversely impacted by our customers’ 
ability to pay in a timely manner, if at all, due to their financial difficulties, which could include bankruptcies.  The 
availability of credit in the second half of 2008 and the first quarter of 2009 was severely limited, which negatively 
affected business and consumer spending in general.  If our customers do not have access to capital, our volumes 
may decline and our growth prospects and profitability may be adversely affected.  Due to the inherent diversity of 
our customer base and the nature of our service, we haven’t been, nor do we expect to be, severely affected by the 
downturn in the worldwide economy.  While our U.S. northeast operations have suffered the most significant impact 
of the economic downturn, we believe the worst is behind us and we are seeing a trend to stabilization.  The 
composition of assets in this segment, as outlined in the Outlook – strategy section of this MD&A, is not optimal.  
Accordingly, we will continue to pursue ways to maximize the internalization of our collected waste stream and 
optimize this segment’s asset mix to reduce our exposure to further or future economic downturns.     
 
We may be unable to obtain, renew or continue to maintain certain permits, licenses and approvals that we need to 
operate our business 
We are subject to significant environmental and land use laws and regulations.  Our internalization strategy depends 
on our ability to maintain our existing operations, expand our landfills and transfer stations, establish new landfills 
and transfer stations and increase applicable daily or periodic tonnage allowances.  To own and operate solid waste 
facilities, we must obtain and maintain licenses or permits, as well as zoning, environmental and other land use 
approvals.  Permits, licenses and approvals to operate or expand non-hazardous solid waste landfills and transfer 
stations are difficult, time consuming and expensive to obtain.  Obtaining permits often takes several years and 
requires numerous hearings, and is in addition to complying with land use, environmental and other regulatory 
requirements.  Often, we also face resistance from citizen groups and other environmental advocacy groups.  Failure 
to obtain the required permits, licenses or approvals to establish new landfills and transfer stations or expand the 
permitted capacity of our existing landfills and transfer stations could hinder internalization and impair our business 
strategy.  To date we have been successful in overcoming these obstacles and have a solid history of obtaining 
permits, licenses and approvals necessary to conduct our business effectively.  A failure to obtain, renew or extend 
various permits and licenses could result in the impairment of certain assets recorded on our consolidated balance 
sheet and result in significant impairment charges recorded on our statement of operations and comprehensive 
income or loss.  We continue to pursue a replacement landfill site for our Calgary landfill and are active in our efforts 
to extend the life our current site.  If we are unsuccessful in the replacement of our Calgary landfill site, contributions 
to income generated from this site will be lost.  While the loss of income is significant, it would in no way hinder our 
ability to continue operating as a going concern or affect our ability to satisfy debt obligations or dividend payments 
as currently contemplated.  We are not aware of any significant permit or licensing barriers or issues that would 
significantly impact our ability to continue operating in a manner consistent with our historical or near-term 
expected future performance.   
 
Our financial obligations to pay closure and post-closure costs in respect of our landfills could exceed current reserves 
We have material financial obligations to pay closure and post-closure costs in respect of our landfills.  We have 
estimated these costs and made provisions for them, but these costs could exceed current reserves as a result of, 
among other things, any federal, provincial, state or local government regulatory action, including unanticipated 
closure and post-closure obligations.  The requirement to pay increased closure and post-closure costs could 
substantially increase our expenses and cause our net income to decline.  Additional discussion is included in the 
Critical Accounting Estimates – Landfill closure and post-closure costs and Environmental Matters sections of this 
MD&A. 
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We may be unable to obtain performance or surety bonds, letters of credit or other financial assurances or to maintain 
adequate insurance coverage 
If we are unable to obtain performance or surety bonds, letters of credit or insurance, we may not be able to enter 
into additional solid waste or other collection contracts or retain necessary landfill operating permits.  Collection 
contracts, municipal contracts and landfill closure and post-closure obligations may require performance or surety 
bonds, letters of credit or other financial assurance to secure contractual performance or comply with federal, 
provincial, state or local environmental laws or regulations.  We typically satisfy these requirements by posting 
bonds.  As of December 31, 2009, we had approximately $218,100 of such bonds in place.  Closure bonds are difficult 
and costly to obtain.  If we are unable to obtain performance or surety bonds or additional letters of credit in 
sufficient amounts or at acceptable rates, we could be precluded from entering into additional collection contracts 
or obtaining or retaining landfill operating permits.  Any future difficulty in obtaining insurance also could impair our 
ability to secure future contracts that are conditional upon the contractor having adequate insurance coverage.  
Accordingly, our failure to obtain performance or surety bonds, letters of credit or other financial assurances or to 
maintain adequate insurance coverage could limit our operations or violate federal, provincial, state or local 
requirements, which could have a materially adverse effect on our business, financial condition and results of 
operations.  We have been successful in obtaining sufficient surety bonds, letters of credit or other financial 
assurances and have maintained adequate insurance coverage.  Accordingly, we have not experienced significant 
costs or recoveries stemming from an inability to secure financial assurances or insurance.  While we are subject to 
market conditions as it relates to the cost of surety bonds, letters of credit or other financial assurances, we don’t 
anticipate nor do we have any indication that the costs to obtain these assurances will have a material effect on our 
operations and cash flows in the near-term.  We are also subject to market conditions as it relates to the cost of 
insurance which is further affected by our claims history.  We don’t anticipate, nor do we have any indication that the 
costs for, or our ability, to obtain or retain insurance are at risk or at costs that would preclude us from being 
competitive or impede our current or future operations. 
 
Our existing long-term debt facilities contain restrictive covenants which requires us to meet certain financial ratios and 
financial condition tests 
The terms of our facilities contain restrictive covenants that limit the discretion of management with respect to 
certain business matters.  These covenants place restrictions on, among other things, our ability to incur additional 
indebtedness, to create liens or other encumbrances, to pay dividends on shares and PPSs above certain levels or 
make certain other payments, investments, loans and guarantees, and to sell or otherwise dispose of assets and 
merge or consolidate with another entity.  In addition, the debenture and revolving credit facilities contain a number 
of financial covenants that require us to meet certain financial ratios and financial condition tests.  A failure to 
comply with any of these terms could result in an event of default which, if not cured or waived, could result in 
accelerated repayment.  If the repayment of any of these facilities was to be accelerated, we cannot assure you that 
our assets would be sufficient to repay these facilities in full.  We have been successful in meeting all restrictive 
covenant and financial condition tests contained in our facilities.  A failure to meet any of these tests could result in 
an event of default.  An event of default would result in the debt obligation becoming current and jeopardize our 
ability to continue as a going concern if we are incapable of finding replacement capital to fulfill our obligation(s).  
Based on the restrictive covenant and financial condition tests included in our facilities, we remain confident that we 
will continue to meet these tests in the near-term and foreseeable future.  No longer paying the Canadian fifty-cent 
special dividend to common and PPS holders preserves approximately C$46,700 based on an aggregate outstanding 
equity count of 93,431, which provides us with the ability to repay indebtedness should we have no immediate 
organic or acquisition growth demands.   
 
We may engage in acquisitions or mergers, which may adversely affect the profit, revenues, profit margins or other aspects 
of our business, and we may not realize the anticipated benefits of future acquisitions or mergers to the degree anticipated 
Our growth strategy is based, in part, on our ability to acquire other waste management businesses.  The success of 
our acquisition strategy will depend, in part, on our ability to:  
 

●  identify suitable businesses to buy; 
● negotiate the purchase of those businesses on acceptable terms; 
●  complete the acquisitions within our expected time frame; 
●  improve the results of operations of the businesses that we buy and successfully integrate their operations into 

our own; and 
●  respond to any concerns expressed by regulators, including anti-trust or competition law concerns. 
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We may fail to properly complete any or all of these steps.  Many of our competitors are also seeking to acquire 
collection operations, transfer stations and landfills, including competitors that have greater financial resources than 
we do.  Increased competition may reduce the number of acquisition targets available to us and may lead to 
unfavorable terms as part of any acquisition, including high purchase prices.  If acquisition candidates are 
unavailable or too costly, we may need to change our business strategy.  Our integration plan for acquisitions will 
contemplate certain cost savings, including the elimination of duplicative personnel and facilities.  Unforeseen 
factors may offset the estimated cost savings or other components of our integration plan in whole or in part and, as 
a result, we may not realize any cost savings or other benefits from future acquisitions.  Further, any difficulties we 
encounter in the integration process could interfere with our operations and reduce our operating margins.  Even if 
we are able to make acquisitions on advantageous terms and are able to integrate them successfully into our 
operations and organization, some acquisitions may not fulfill our strategy in a given market due to factors that we 
cannot control, such as market position or customer base.  As a result, operating margins could be less than we 
originally anticipated when we made those acquisitions.  In such cases, it may change our strategy with respect to 
that market or those businesses and we may decide to sell the operations at a loss, or keep those operations and 
recognize an impairment of goodwill, capital, intangible or landfill assets.  We have been successful in identifying, 
negotiating and integrating various acquisitions in markets we currently serve and new markets we have entered.  At 
the end of 2008, disruptions in the financial markets impacted our valuation and ability to fund significant 
acquisitions.  However, in March and June 2009 we successfully raised equity and applied the net proceeds there 
from to borrowings under our U.S. long-term debt facilities.  We remain confident that we can continue to execute 
our acquisition strategy in the near-term and foreseeable future and that the risk of identifying, negotiating and 
integrating these acquisitions is low.   
 
Future acquisitions may increase our capital requirements 
We cannot be certain that we will have enough capital or that we will be able to raise capital by issuing equity or 
debt securities or through other financing methods on reasonable terms, if at all, to complete the purchases of any 
waste management businesses that we want to acquire.  Acquisitions will generally increase our capital 
requirements unless they are funded from excess free cash flow(B), representing free cash flow(B) in excess of 
dividends.  Acquisitions financed with debt or equity capital will result in higher long-term debt or equity amounts 
recorded on our consolidated balance sheet.  Higher debt levels can increase our borrowing rates and will increase 
interest expense due to higher levels of outstanding indebtedness.  Higher interest expense will serve to reduce 
current income tax expense or preserve loss carryforwards.  Based on current economic conditions, we remain 
optimistic that capital will be available, on reasonable terms, to allow us to execute our acquisition growth strategy 
and that a significant portion of our acquisitions will be funded from excess free cash flow(B), thereby reducing the 
need for additional capital. 
 
We may be unable to successfully manage its growth 
Our growth strategy will continue to place significant demands on our financial, operational and management 
resources.  In order to continue our growth, we may need to add administrative, management and other personnel, 
and make additional investments in operations and systems.  We cannot assure you that we will be able to find and 
train qualified personnel, or do so on a timely basis, or expand our operations and systems or expand and/or replace 
landfill capacity to the extent, and in the time, required.  We have, however, been successful in managing our growth 
and its demands on our financial, operational and management resources to date.  We remain confident that we can 
continue to manage our growth as we expand our operations, management and financial resource requirements.  At 
present, we deem the risk of managing our growth to be low.   
 
We may lose contracts through competitive bidding or early termination 
We derive a portion of our revenue from municipal contracts that require competitive bidding by potential service 
providers.  Although we intend to continue to bid on municipal contracts and to re-bid our existing municipal 
contracts, such contracts may not be maintained or won in the future.  We may also be unable to meet bonding 
requirements for municipal contracts at a reasonable cost to it or at all.  These requirements may limit our ability to 
bid for some municipal contracts and may favor some of our competitors. 
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We also derive a portion of our revenue from non-municipal contracts, which generally have a term of three to five 
years.  Some of these contracts permit our customers to terminate them before the end of the contractual term.  Any 
failure by us to replace revenue from contracts lost through competitive bidding, termination or non-renewal within 
a reasonable time period could result in a decrease in our operating revenue and earnings.  Contract losses may also 
make certain capital assets obsolete before they have exhausted their useful lives.  We may have no choice but to sell 
the assets in the open market at prices that differ from their recorded amounts, which could result in significant gains 
or losses on the assets disposition.  However, because we operate in various geographical locations throughout 
Canada and the U.S., we have generally been successful in obtaining new contracts at a faster pace than the pace of 
loss.  Accordingly, our organic growth has historically been positive and we expect this trend to continue.   
 
We depend on third-party disposal customers at our landfills and we cannot assure you that we will maintain these 
relationships or continue to provide services at current levels 
Operating and maintaining a landfill is capital intensive and generally requires performance bonds and letters of 
credit to secure performance and financial obligations.  As a result, a steady volume of waste is required over the 
operating life of the landfill in order to maintain profitable operations.  The loss of third-party disposal customers 
could reduce our revenues and profitability.  For the year ended December 31, 2009, approximately 54.2% of the 
total tonnage received by our landfills was derived from disposal of waste received from third-party disposal 
customers. Accordingly, we depend on maintaining a certain level of third-party disposal customers at our landfills 
so we can continue operating our landfills at profitable levels. 
 
We cannot assure you that we will maintain our relationships or continue to provide services to any particular 
disposal customer at current levels.  We also cannot assure you that third-party customers will continue to utilize our 
sites and pay acceptable gate rates that generate acceptable margins for us.  Decreases could occur if new landfills 
open, if our existing disposal customers fail to renew their contracts, if the volume of waste disposal decreases or if 
we are unable to increase our gate rates to correspond with an increasing cost of operations.  In addition, new 
contracts for disposal services entered into by us may not have terms similar to those contained in current 
arrangements with existing customers, in which case revenues and profitability could decline.  We have been 
successful in maintaining relationships with our disposal customers and are cognizant of the geographical proximity 
of our landfills to alternative disposal sites, the competitive pressures faced in each market, and the economic 
environment in each market.  While there are always changes to the composition of our external customer mix, we 
have not experienced declines in volumes that are so pervasive that they have caused us to question the operating 
or financial viability of our landfills.  In our U.S. northeast segment, the economic slow down has resulted in reduced 
landfill volumes and has caused us to absorb costs we would not otherwise absorb to maintain and attract volumes.  
While this remains a challenge in the current environment, we have seen volume stabilization in 2009 and we are 
optimistic that the economic recovery will gain momentum.  As outlined above, one of our goals is to optimize the 
asset mix in this segment with a view to limiting reliance on third party volumes.   
 
Our Canadian and U.S. operations are geographically concentrated and susceptible to local economies, regulations and 
seasonal fluctuations 
Our Canadian operations are concentrated in 20 markets in the provinces of British Columbia, Alberta, Manitoba, 
Ontario and Quebec and are susceptible to those markets’ local economies, regulations and seasonal fluctuations.  
Our U.S. operations are geographically concentrated in the northeastern and southern U.S. and are susceptible to 
those regions’ local economies, regulations and seasonal fluctuations.  We operate in the following ten states: Texas, 
Arkansas, Missouri, Oklahoma, Louisiana, Mississippi, New York, New Jersey, Pennsylvania and Maryland, as well as 
the District of Columbia.  
 
Our U.S. operations derived more than 31.8% of their revenue during 2008 and 32.6% of their revenue for 2009 from 
services provided in Texas, and more than 41.0% of their revenue during 2008 and 38.7% of their revenue for 2009 
from services provided in New York.  Accordingly, economic downturns in Texas or New York and other factors 
affecting such states, such as state regulations affecting the non-hazardous solid waste management industry or 
severe weather conditions, could have a material adverse effect on our business, financial condition and results of 
operations. 
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In addition, seasonality may temporarily affect our revenues and expenses.  We generally experience lower 
construction and demolition debris volumes during the winter months when the construction industry is less active.  
Frequent and/or heavy snow and ice storms can also affect revenues, primarily from transfer station and landfill 
operations, which are volume based, and the productivity of collection operations.  Higher than normal rainfall and 
more frequent rain storms over a 30 to 90 day period can put additional stress on the construction industry by 
lowering the volumes of waste handled in our landfills. 
 
Most recently, our U.S. northeast segment has been impacted by the economic slow down.  While this remains a 
challenge in the current environment, we have seen volume stabilization in 2009 and we are optimistic that the 
economic recovery will gain momentum.  As outlined above, one of our goals is to optimize the asset mix in this 
segment with a view to limiting reliance on third party volumes.   
 
Revenues generated under municipal contracts with New York City represented 4.3% of our revenues from our U.S. 
operations in 2009.  Termination, modification or non-renewal of such contracts could have a material adverse effect on 
our business, results of operations and financial condition 
We attribute 4.4% of our revenue in 2008 and 4.3% of our revenue in 2009 to our municipal contracts with New York 
City.  On November 1, 2008, two of these contracts were renewed by New York City for three years, plus two one-year 
renewal options at the City’s option.  The last of the three contracts renewed in February 2010 for three years, plus 
two one-year renewal options at the City’s option.  Contracts with New York City can be terminated by New York City 
upon 10 days’ notice.  If these contracts are terminated, or if they are not renewed, we may not be able to replace the 
resulting lost revenue.  Such a loss could have a material adverse effect on our business, financial condition and 
results of operations. 
 
In addition, during 2002, New York City announced changes to its solid waste management plan that would include 
reducing or eliminating the City’s reliance on private transfer stations, such as the ones we operate in New York City. 
While the plan is preliminary and has undergone substantial revision, New York City continues to pursue major 
changes in its system for transferring and disposing of municipal waste.  Since the announcement in 2002, New York 
City has requested proposals for alternative methods of handling municipal waste.  We have and will continue to 
make proposals as requested by the City until the City decides on the final plan and contractors.  If New York City 
implements changes to this system, it is possible that our existing contracts with the City would be modified, 
terminated or would not be renewed. 
 
We remain vigilant in our communication with City officials to ensure we continue to meet the needs of the City and 
remain compliant with the terms of the contracts we service.  We believe that we have the right compliment of 
employees to continue to execute on this deliverable and we are not aware of any impediments that would 
jeopardize our belief. 
 
Some of our employees are covered by collective bargaining agreements and efforts by labor unions to renegotiate those 
agreements or to organize our employees could divert management’s attention from its business or increase its operating 
cost 
As of December 31, 2009, approximately 590, or 21%, of our U.S. employees were covered by collective bargaining 
agreements negotiated with six separate labor unions.  Of these unionized employees, approximately 250 are 
represented by Waste Material, Recycling and General Industrial Laborers, Local 108, under a contract that expires on 
February 28, 2010.  As of December 31, 2009, approximately 600, or 42%, of our Canadian employees were covered 
by collective bargaining agreements that have terms ranging from three to five years, except for one which has a 
one-year renewal.  These collective bargaining agreements expire through 2011. 
 
The negotiation or renegotiation of these agreements could divert management’s attention from our business and 
the terms of any agreement could have an adverse effect on it.  If we are unable to negotiate acceptable collective 
bargaining agreements, we may have to wait through ‘‘cooling off’’ periods, which are often followed by union 
initiated work stoppages, including strikes.  We believe that we have good relationships with our unions and have a 
history of negotiating contracts that don’t impede our ability to manage our business and or impose undue costs on 
us.  We remain confident that we can continue to successfully negotiate union contracts efficiently and without 
being cost prohibitive.   
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Fluctuating fuel costs impact our operating expenses and we may be unable to fully offset increased diesel fuel costs 
through fuel surcharges 
The price of diesel fuel is unpredictable and fluctuates based on events outside of our control, including geopolitical 
developments, supply and demand for oil and gas, actions by the Organization of the Petroleum Exporting Countries  
and other oil and gas producers, war and unrest in oil producing countries, regional production patterns and 
environmental concerns.  We need a significant amount of fuel to operate our collection and transfer trucks, and any 
price escalations will increase our operating expenses and could have a negative impact on our consolidated 
financial condition, results of operations and cash flows.  From time to time, in accordance with the terms of most of 
our customer contracts, we attempt to offset increased fuel costs through the implementation of fuel surcharges. 
However, we may be unable to pass through all of the increased fuel costs due to the terms of certain customers’ 
contracts and market conditions.  We have entered into a series of fuel hedges in both Canada and the U.S. with a 
view to limiting our exposure to fluctuating diesel fuel prices and to reduce operating cost variability.  While we have 
been successful in recovering rising diesel fuel costs from our customer base, not all of our contracts or costs 
incurred to operate our business permit us to pass along increasing diesel fuel costs.  Accordingly, entering into fuel 
hedges that effectively offset increasing diesel fuel costs where recoverability is limited allows us to stay operating 
cost variability.  We remain confident that we can continue to pass along rising diesel fuel costs or enter into fuel 
hedges to mitigate our exposure to fluctuations in our operating cost resulting from changes in diesel fuel prices. 
 
We depend on members of our management team and if we are unable to retain them, our operating results could suffer 
Our future success will depend on, among other things, our ability to keep the services of our management and to 
hire other highly qualified employees at all levels.  We compete with other potential employers for employees, and 
we may not be successful in hiring and keeping the services of executives and other employees that we need.  The 
loss of the services of, or the inability to hire, executives or key employees could hinder our business operations and 
growth.  We believe that we have good relationships with our management and their teams and offer each the 
opportunity to share in the success of the Company.  We structure our compensation plans to ensure we offer 
competitive remuneration and we regularly provide feedback and support to, and amongst, our managers to ensure 
they have the appropriate tools to successfully complete their required functions.  We remain confident that we can 
continue to retain and attract top talent without interruption or significant impact on our operating results. 
 
We may record material charges against ours earnings due to any number of events that could cause impairments to our 
assets 
In accordance with U.S. GAAP, we capitalize certain expenditures and advances relating to disposal site development 
and expansion projects.  Events that could, in some circumstances, lead to an impairment include, but are not limited 
to, shutting down a facility or operation or abandoning a development project or the denial of an expansion permit. 
If we determine that a development or expansion project is impaired, we will charge against earnings any 
unamortized capitalized expenditures and advances relating to such facility or project reduced by any portion of the 
capitalized costs that we estimate will be recoverable, through sale or otherwise.  We also carry a significant amount 
of goodwill on our consolidated balance sheet, which is required to be assessed for impairment annually, and more 
frequently in the case of certain triggering events.  We may be required to incur charges against earnings if we 
determine that certain events (such as the recent downturn in the recycling commodities market) could potentially 
cause the carrying value of our assets to be greater than their fair value, resulting in an impairment to goodwill.  Any 
such charges could have a material adverse effect on our results of operations.  We have been successful in the 
development and expansion of our landfills and related projects.  From time to time, we will expense certain 
capitalized amounts, however these amounts have never been significant.  In the fourth quarter of 2008, we tested, 
in advance of our annual test for impairment, goodwill attributable to our U.S. northeast segment.  Our test 
concluded that goodwill was not impaired.  We remain confident that signs of economic stabilization have and are 
continuing to occur and we don’t foresee any near-term impairment(s) that would result in a significant charge to 
our operations.   
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We cannot assure you that our insurance coverage will be sufficient to cover all losses or claims that we may incur 
We seek to obtain and maintain, at all times, insurance coverage in respect of our potential liabilities and the 
accidental loss of value of our assets from risks, in those amounts, with those insurers, and on those terms we 
consider appropriate, taking into account all relevant factors, including the practices of owners of similar assets and 
operations.  However, not all risks are covered by insurance, and we cannot assure you that insurance will be 
available consistently or on an economically feasible basis or that the amounts of insurance will be sufficient to cover 
losses or claims that may occur involving our assets or operations.  We have been successful in securing insurance at 
commercially reasonable rates and on a basis which has been sufficient to cover our primary operating losses and 
claims.  We are not aware, nor do we have any indication, that our insurance coverage is or would be insufficient.     
 
Governmental authorities may enact climate change regulations that could increase our costs to operate 
Environmental advocacy groups and regulatory agencies in Canada and in the United States have been focusing 
considerable attention on the emissions of greenhouse gases and their potential role in climate change.  As a 
consequence, governments have begun (and are expected to continue) devising and implementing laws and 
regulations that require reduced, or are intended to reduce, greenhouse gas emissions.  The adoption of such laws 
and regulations, including the auction of allowances (for certain greenhouse gas emissions) and the imposition of 
fees, taxes or other costs, could adversely affect our collection and disposal operations.  As an example, certain 
jurisdictions in which we operate are contemplating air pollution control regulations that are more stringent than 
the existing requirements.  Changing environmental regulations could require us to take any number of actions, 
including the purchase of emission allowances or the installation of additional pollution control technology, and 
could make our operations less profitable, which could adversely affect our results of operations.  While 
governmental authorities may enact regulations that increase our cost of operations, it is unlikely that an increase in 
the cost of our operations would be isolated to us.  Accordingly, the management of waste, and the companies that 
participate in its management, are all likely to be subject to the same governmental regulation resulting in no one 
company being any more or less advantaged or disadvantaged than the other.  We may also have opportunities to 
earn environmental credits at our facilities that convert methane gas to energy.  We remain confident that we could 
recover increasing operating costs should regulations change that increase those costs. 
 
Our business is highly competitive, which could reduce our profitability or limit our growth potential 
The North American waste management industry is very competitive.  We face competition from several larger 
competitors and a large number of local and regional competitors.  Some of our competitors have significantly larger 
operations, significantly greater financial resources and greater name recognition or are able or willing to provide or 
bid their services at a lower price.  Because companies can enter the collection segment of the waste management 
industry with very little capital or technical expertise, there are a large number of regional and local collection 
companies in the industry.  We face competition from these businesses in the markets and regions we currently 
serve.  
 
Similar competition may exist in each location into which we try to expand in the future.  In addition to national and 
regional firms and numerous local companies, we compete in certain markets with those municipalities that 
maintain waste collection or disposal operations.  These municipalities may have financial advantages due to their 
access to user fees and similar charges, tax revenue and tax exempt financing, and some control of the disposal of 
waste collected within their jurisdictions. 
 
In each market in which we operate a landfill, we compete for solid waste business on the basis of disposal or 
‘‘tipping’’ fees, geographical location and quality of operations.  Our ability to obtain solid waste business for our 
landfills may be limited by the fact that some major collection companies also operate landfills to which they send 
their waste.  In markets in which we do not operate a landfill, our collection operations may operate at a 
disadvantage to fully integrated competitors.  In markets where we are not able to assemble, or have yet to 
assemble, a vertically integrated suite of assets, we strive to obtain market influence.  Generally, we are either the 
number one, two or three operator in every market we conduct business in.  We deem the profitability and growth 
risk to be low.  
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Increasing efforts by provinces, states and municipalities to reduce landfill disposal could lead to our landfills operating at 
a reduced capacity or force us to charge lower rates 
Provinces, states and municipalities increasingly have supported the following alternatives to or restrictions on 
current landfill disposal: 

 
● reducing waste at the source, including recycling and composting; 
● prohibiting disposal of certain types of waste at landfills; and 
● limiting landfill capacity. 
 

Many provinces and states have enacted, or are currently considering or have considered enacting, laws regarding 
waste disposal, including: 

 
● requiring counties, regions, cities and municipalities under their jurisdiction to use waste planning, 

 composting, recycling or other programs to reduce the amount of waste deposited in landfills; and 
● prohibiting the disposal of yard waste, tires and other items in landfills. 

 
These trends may reduce the volume of waste disposed of in landfills in certain areas, which could lead to our 
landfills operating at a reduced capacity or force us to charge lower prices for landfill disposal services.  While 
reduced landfill volumes may occur as a result of various waste reduction initiatives, we look to be a partner with the 
provinces, states and municipalities we operate in to be part of their waste reduction solution.  And while landfill 
volumes may decline due to waste reduction initiatives effectively causing over-capacity in the market place, in 
markets where alternative means of disposal do not exist or the costs are prohibitive, landfill pricing could increase.  
Operating with a vertically integrated suite of assets allows us to run strategies in each market place, which could 
include, but is not limited to, strategies to protect or grow market share or operating margins.  We don’t perceive this 
risk to be significant in the near term as this risk may take years to develop any significance.   
 
We routinely make accounting estimates and judgments.  If these are proven to be incorrect, subsequent adjustments 
could require us to restate our historical financial statements 
We make accounting estimates and judgments in the ordinary course of business.  Such accounting estimates and 
judgments will affect the reported amounts of our assets and liabilities at the date of our financial statements and 
the reported amounts of our operating results during the periods presented.  Additionally, we interpret the 
accounting rules in existence as of the date of our financial statements when the accounting rules are not specific to 
a particular event or transaction.  If the underlying estimates are ultimately proven to be incorrect, or if our auditors 
or regulators subsequently interpret our application of accounting rules differently, subsequent adjustments could 
have a material adverse effect on our operating results for the period or periods in which the change is identified. 
Additionally, subsequent adjustments could require us to restate our historical financial statements.  We remain 
diligent in our review of accounting rules and regulation.  We work with our auditors on all significant accounting 
matters and perform various internal reviews and complete various internal procedures to ensure we remain 
compliant.   
 
The adoption of new accounting standards or interpretations could adversely affect our financial results 
Our implementation of and compliance with changes in accounting rules and interpretations could adversely affect 
our operating results or cause unanticipated fluctuations in our results in future periods.  The accounting rules and 
regulations that we must comply with are complex and continually changing.  While we believe that our financial 
statements have been prepared in accordance with U.S. GAAP, we cannot predict the impact of future changes to 
accounting principles on our financial statements going forward. 
 
If we identify deficiencies in our internal control over financial reporting, we could be required to restate our historical 
financial statements 
We may face risks if there are deficiencies in our internal control over financial reporting and disclosure controls and 
procedures.  Our Board of Directors, in coordination with the Audit Committee, is responsible for assessing the 
progress and sufficiency of our internal control over financial reporting and disclosure controls and procedures and 
makes adjustments as necessary.  Any deficiencies, if uncorrected, could result in our financial statements being 
inaccurate and result in future adjustments or restatements of our historical financial statements, which could 
adversely affect our business.  We cannot predict the impact a deficiency in our internal controls over financial 
reporting could have on our financial statements.  
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Environmental Matters 
 
Legislation and governmental regulation 
We are subject to extensive legislation and governmental regulation that may restrict or increase the cost of our 
operations.  
 
Our equipment, facilities and operations are subject to extensive and changing federal, provincial, state and local 
laws and regulations relating to environmental protection, health, safety, training, land use, transportation and 
related matters.  These include, among others, laws and regulations governing the use, treatment, transportation, 
storage and disposal of wastes and materials, air quality, water quality, permissible or mandatory methods of 
processing waste and the remediation of contamination associated with the release of hazardous substances.  In 
addition, federal, provincial, state and local governments may change the rights they grant to, and the restrictions 
they impose on, waste management companies, and those changes could restrict our operations and growth.  
 
Our compliance with regulatory requirements is costly.  We may be required to enhance, supplement or replace our 
equipment and facilities and to modify landfill operations and, if we are unable to comply with applicable regulatory 
requirements, we could be required to close certain landfills or we may not be able to offset the cost of complying 
with these requirements.  In addition, environmental regulatory changes or an inability to obtain extensions to the 
life of a landfill could accelerate or increase accruals or expenditures for closure and post-closure monitoring and 
obligate us to spend monies in addition to those currently accrued.  
 
Extensive regulations govern the design, operation, and closure of landfills.  For example, in October 1991, the U.S. 
Environmental Protection Agency (“EPA”) established minimum federal requirements for solid waste landfills under 
Subtitle D of The Federal Resource Conservation and Recovery Act of 1976, as amended.  If we fail to comply with the 
Subtitle D regulations, we could be required to undertake investigatory or remedial activities, curtail operations or 
close a landfill temporarily or permanently, or be subject to monetary penalties.  Moreover, if regulatory agencies fail 
to enforce the Subtitle D regulations vigorously or consistently, competitors whose facilities do not comply with the 
Subtitle D regulations or their state counterparts may obtain an advantage over us.  The financial obligations arising 
from any failure to comply with the Subtitle D regulations could harm our business and operating results. 
 
Certain of our waste disposal operations traverse state, provincial, county and the Canada/U.S. national boundaries.  
In the future, our collection, transfer, and landfill operations may be affected by proposed U.S. federal legislation 
governing interstate shipments of waste.  Such proposed federal legislation could prohibit or limit the disposal of 
out-of-state waste (including waste from Canada) and may require states, under certain circumstances, to reduce the 
amount of waste exported to other states.  If this or similar legislation is enacted in states in which we operate, it 
could have an adverse effect on our operating results, including our landfills that receive a significant portion of 
waste originating from out-of-state.  In addition, we believe that several states have proposed or have considered 
adopting legislation that would regulate the interstate transportation and disposal of waste in the states’ landfills. 
 
Certain collection, transfer, and landfill operations may also be affected by “flow control” legislation.  Some states 
and local governments may enact laws or ordinances directing waste generated within their jurisdiction to a specific 
facility for disposal or processing. If this or similar legislation is enacted, state or local governments could limit or 
prohibit disposal or processing of waste in transfer stations or landfills or in third party landfills used by us.   
 
In 1996, the New York City Council enacted Local Law 42, which prohibits the collection, disposal or transfer of 
commercial and industrial waste without a license issued by the New York City Business Integrity Commission, 
formerly known as the Trade Waste Commission (the “Business Integrity Commission”), and requires Business 
Integrity Commission approval of all acquisitions or other business combinations in New York City proposed by all 
licensees.  The need for review by the Business Integrity Commission could delay our consummation of acquisitions 
in New York City, which could limit our ability to expand our business in this region. 
 
From time to time, provincial, state or local authorities consider and sometimes enact laws or regulations imposing 
fees or other charges on waste disposed of at landfills.  If additional fees are imposed in jurisdictions in which we 
operate and we are not able to pass the fees through to our customers, our operating results would be negatively 
affected. 
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We must comply with the requirements of federal, provincial, and state legislation related to worker health and 
safety.  These requirements can be onerous and include, in Canada, a requirement that any person that directs (or 
has the authority to direct) how another person does work or performs a task must take reasonable steps to prevent 
bodily harm to any person arising from that work or task.  Failure to comply with these requirements may result in 
criminal or quasi-criminal proceedings and related penalties.   
 
The operational and financial effects discussed above associated with compliance with the laws and regulations and 
changes thereto to which we are subject, could require us to make significant expenditures or otherwise affect the 
way we operate our business, and could affect our financial condition and results of operations. 
 
Environmental regulation and litigation 
We may be subject to legal action relating to compliance with environmental laws, and to civil claims from parties 
alleging some harm as a consequence of migrating contamination, odours, and other releases to the environment or 
other environmental matters (including the acts or omissions of its predecessors) for which the business may be 
responsible.  We may also be subject to court challenges of our operating permits. 
 
Solid waste management companies are often subject to close scrutiny by federal, provincial, state, and local 
regulators, as well as private citizens, and may be subject to judicial and administrative proceedings, including 
proceedings relating to their compliance with environmental and local land use laws. 
 
In general, environmental laws authorize federal, provincial, state or local environmental regulatory agencies and 
attorneys general (and in some cases, private citizens) to bring administrative or judicial actions for violations of 
environmental laws or to revoke or deny the renewal of a permit.  Potential penalties for such violations may include, 
among other things, civil and criminal monetary penalties, imprisonment, permit suspension or revocation, and 
injunctive relief. These agencies and attorneys general may also attempt to revoke or deny renewal of our permits, 
franchises or licenses for violations or alleged violations of environmental laws or regulations.  Under certain 
circumstances, citizens are also authorized to file lawsuits to compel compliance with environmental laws, 
regulations or permits under which we operate and to impose monetary penalties.  Surrounding landowners or 
community groups may also assert claims alleging environmental damage, personal injury or property damage in 
connection with our operations. 
 
From time to time, we have received, and may in the ordinary course of business in the future receive, citations or 
notices from governmental authorities alleging that our operations are not in compliance with our permits or certain 
applicable environmental or land use laws or regulations.  We will generally seek to work with the relevant 
authorities and citizens and citizen groups to resolve the issues raised by these citations or notices.  However, we 
may not always be successful in resolving these types of issues without resorting to litigation or other formal 
proceedings.  Any adverse outcome in these proceedings, whether formal or informal, could result in negative 
publicity, reduce the demand for our services, and negatively impact results from operations.  A significant judgment 
against us, the loss of a significant permit or license or the imposition of a significant fine could also affect our 
financial condition and results of operations.  
 
Our future compliance with landfill gas management requirements under the Clean Air Act of 1970, as amended, may 
require installation of costly equipment, as well as incurring additional operating and maintenance costs. 
 
Environmental contamination 
We may have liability for environmental contamination associated with our current and former facilities as well as 
third party facilities. We may also be susceptible to negative publicity if we are identified as the source of potential 
environmental contamination.  
 



 

IESI-BFC Ltd. – December 31, 2009 - 51 

We could be liable to federal, provincial or state governments or other parties if hazardous (or other regulated or 
potentially harmful) substances contaminate or have contaminated our properties, including soil or water under our 
properties, or if such substances from our properties contaminate or have contaminated the properties of others.  
We could be liable for this type of contamination even if the contamination did not result from these activities or 
occurred before we owned or operated the properties.  We could also be liable for such contamination at properties 
to which we transported such substances or arranged to have hazardous substances transported, treated or 
disposed.  Certain environmental laws impose joint and several and strict liability in connection with environmental 
contamination, which means that the we could have to pay all recoverable damages, even if we did not cause or 
permit the event, circumstance or condition giving rise to the damages.  Moreover, many substances are defined as 
“hazardous” under various environmental laws and their presence, even in minute amounts, can result in substantial 
liability.  While we may seek contribution for these expenses from others, we may not be able to identify who the 
other responsible parties are and we may not be able to compel them to contribute to these expenses or they may 
be insolvent or unable to afford contribution.  If we incur liability and if we cannot identify other parties whom we 
can compel to contribute to our expenses and who are financially able to do so, our financial condition and results of 
operations may be impacted. 
 
In addition, we have previously acquired, and may in the future acquire, businesses that may have handled and 
stored, or will handle and store, hazardous substances, including petroleum products, at their facilities.  These 
businesses may have released substances into the soil or groundwater.  They may also have transported or disposed 
of substances or arranged to have transported, disposed of or treated substances to or at other properties where 
substances were released into soil or groundwater.  Depending on the nature and business of these acquisitions, and 
other factors, we could be liable for the cost of cleaning up any contamination, and other damages, for which the 
acquired businesses are liable.  Any indemnities or warranties we obtained or obtain in connection with the 
purchases of these businesses may not suffice to cover these liabilities, due to limited scope, amount or duration, the 
financial limitations of the party who gave or gives the indemnity or warranty or other reasons.  Moreover, available 
insurance does not cover liabilities associated with some environmental issues that may have existed prior to 
attachment of coverage.  
 
We could be subject to legal actions brought by governmental or private parties in connection with environmental 
contamination or discharges.  Any substantial liabilities associated with environmental contamination, whether to 
federal, provincial or state environmental authorities or other parties, could affect our financial condition and results 
of operations. 
 
The currently inactive Tantalo landfill, which is located on the Seneca Meadows landfill, has been identified by the 
State of New York as an “Inactive Hazardous Waste Disposal Site”. In the second quarter of 2009, the Department of 
Environmental Conservation (“DEC”) reclassified the site to one which no longer presents a significant threat to 
public health or the environment.   The reclassification is the result of recently completed remedial construction 
activities.   
 

Climate Change Risk  
We believe we are exposed to regulatory risks related to climate change because we operate in one of the most 
heavily regulated industries in North America.  The addition of increased regulations for the management of Green 
House Gases (“GHG”), particularly methane as a component of landfill gas, has been anticipated in the United States 
and in Canada.  We believe we are well positioned to manage these changes without severe impact to our 
operations.  The management of landfill gas generated at our landfills has been an integral part of our operations for 
many years and the associated costs required to manage this gas is contemplated in the development of our landfill 
asset amortization rates or asset retirement obligations.   
 
We expect and encourage further strengthening of regulations related to our industry and we are committed to 
ensuring our operations meet and, where possible, exceed those requirements.  While meeting an ever-increasing 
regulatory regime can be costly, we proactively undertake initiatives to manage our GHG obligations to minimize 
those costs in an environmentally conscious manner. 
 
We have taken action to manage regulatory risks and as one of North America's largest environmental services 
companies, we have extensive experience and resources needed to operate in a highly regulated industry with strict 
legislation.  In addition to meeting and exceeding regulatory expectations for many years, we work constantly to 
identify best management practices that promote environmental sustainability. 
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We regularly review regulatory risks by qualified internal and external personnel at the local, regional and national 
levels.  This means that in all of our communities learning about new and improved methods of managing our 
services occurs by engaging with regulators and with industry experts to ensure we are always at the forefront of 
environmental excellence. 
 
We are also exposed to physical risks.  Our operations provide service to various Canadian and U.S. markets and we 
operate landfills, transfer stations, materials recovery facilities and three landfill gas to energy facilities.  In addition, 
several of our landfills include facilities for the collection and thermal destruction of methane and two facilities 
provide methane to third parties for conversion to electricity.  Some of these markets are located in geographic areas 
with altitudes close to sea level, but the majority are located either remote from or at sufficient altitudes as to not be 
affected by sea level change. 
 
We are prepared for and have historically taken steps to minimize the potential impact of extreme events, such as 
weather, to our operations.  We are also dependent on suppliers of various resources such as waste collection 
vehicles, fuel and other consumables.  Any extreme disruption in the supply of such resources could impede our 
ability to operate efficiently. 
 
We continually review our physical risks as part of regular management operating reviews and, as issues are raised, 
we adapt our operating processes to minimize potential impacts from these risks. 
 
We are also aware of consumer attitudes and demands, and changes thereto, as the public becomes ever 
increasingly aware of, and educated about, environmental issues.  We believe that consumers prefer to work with 
companies that are environmentally astute, provide environmentally sound services and encourage environmental 
well-being.  We encourage these attitudes and beliefs and, as an industry leader, we are well-positioned to assist our 
customers in realizing beneficial actions and in adjusting to changes in regulation or service that may result from 
climate change initiatives.  We are committed to continuing to identify and offer services that can mutually benefit 
our customers while also addressing their climate change issues.  We regularly review our operations and policies to 
incorporate innovation and strategic management plans to reduce greenhouse gas emissions while remaining 
committed to provide competitive customer service and having continued respect for regulations and 
environmental stewardship. 
 

Financial Information Controls and Procedures  
The Vice Chairman and Chief Executive Officer and the Chief Financial Officer of the Company, together with various 
levels of management, have evaluated the design and operating effectiveness of the Company’s disclosure controls 
and procedures and internal control over financial reporting at December 31, 2009 and are collectively satisfied that 
the Company’s disclosure controls and procedures were adequate and effective to ensure significant information 
relating to the Company is disclosed in accordance with regulatory requirements and the Company’s internal control 
over financial reporting was adequate and effective to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements in accordance with GAAP.   
 
For the year ended December 31, 2009, there have been no changes to the Company’s internal control over financial 
reporting that had, or is reasonably likely to have, a material affect on its internal controls over financial reporting. 
 

International Financial Reporting Standards (“IFRS”) 
On February 13, 2008, the Canadian Accounting Standards Board (“AcSB”) confirmed that the use of IFRS will be 
effective for interim and annual financial statements relating to fiscal years beginning on or after January 1, 2011.  
While we have a continuing obligation to report our financial results in accordance with Canadian GAAP, this 
obligation ceases effective December 31, 2010.  Accordingly, we will not be required to comply with IFRS as we have 
elected to report our continuing financial results in accordance with U.S. GAAP. 
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Definitions of Adjusted EBITDA and Free cash flow 
 

(A) All references to “Adjusted EBITDA” in this MD&A are to revenues less operating expense and SG&A, excluding certain non-
operating or non-recurring SG&A expense, on the consolidated statement of operations and comprehensive income.  Adjusted 
EBITDA excludes some or all of the following: “certain SG&A expenses, amortization, net gain or loss on sale of capital and landfill 
assets, interest on long-term debt, financing costs, net foreign exchange gain or loss, net gain or loss on financial instruments, 
conversion costs, other expenses, and income taxes”.  Adjusted EBITDA is a term used by us that does not have a standardized 
meaning prescribed by U.S. or Canadian GAAP and is therefore unlikely to be comparable to similar measures used by other 
issuers.  Adjusted EBITDA is a measure of our operating profitability, and by definition, excludes certain items as detailed above.  
These items are viewed by us as either non-cash (in the case of amortization, net gain or loss on financial instruments, net foreign 
exchange gain or loss, and deferred income taxes) or non-operating (in the case of certain SG&A expenses, net gain or loss on sale 
of capital and landfill assets, interest on long-term debt, conversion costs, other expenses, and current income taxes).  Adjusted 
EBITDA is a useful financial and operating metric for us, our Board of Directors, and our lenders, as it represents a starting point in 
the determination of free cash flow(B).  The underlying reasons for the exclusion of each item are as follows: 
 
Certain SG&A expenses – SG&A expense includes certain, or non-recurring, expenses.  These expenses include transaction costs 
related to acquisitions, fair value adjustments attributable to stock options and rabbi and trust units, and corporate reorganization 
expense.  These expenses are not considered an expense indicative of continuing operations.  Certain SG&A costs represent a 
different class of expense than those included in adjusted EBITDA.  
 
Amortization – as a non-cash item amortization has no impact on the determination of free cash flow(B). 
 
Net gain or loss on sale of capital and landfill assets – proceeds from the sale of capital and landfill assets are either reinvested in 
additional or replacement capital or landfill assets or used to repay revolving credit facility borrowings. 
 
Interest on long-term debt – interest on long-term debt is a function of our debt/equity mix and interest rates; as such, it reflects 
our treasury/financing activities and represents a different class of expense than those included in adjusted EBITDA. 
 
Net foreign exchange gain or loss – as non-cash items, foreign exchange gains or losses have no impact on the determination of 
free cash flow(B). 
 
Net gain or loss on financial instruments – as non-cash items, gains or losses on financial instruments have no impact on the 
determination of free cash flow(B). 
 
Conversion costs – conversion costs represent professional fees incurred on the Fund’s conversion from an income trust to a 
corporation and its eventual wind-up.  These expenses are not considered an expense indicative of continuing operations.  
Conversion costs represent a different class of expense than those included in adjusted EBITDA.  
 
Other expenses – other expenses typically represent amounts paid to certain management of acquired companies who are 
retained by us post acquisition.  These expenses are not considered an expense indicative of continuing operations.  Accordingly, 
other expenses represent a different class of expense than those included in adjusted EBITDA. 
 
Income taxes – income taxes are a function of tax laws and rates and are affected by matters which are separate from our daily 
operations. 
 
Adjusted EBITDA should not be construed as a measure of income or of cash flows.  The reconciling items between adjusted 
EBITDA and net income are detailed in the consolidated statement of operations and comprehensive income or loss beginning 
with operating income before amortization and net gain or loss on sale of capital and landfill assets and ending with net income 
and includes certain adjustments for expenses recorded to SG&A which management views as not indicative of continuing 
operations.  A reconciliation between operating income and adjusted EBITDA is provided below. 

 

2009 2008

Operating income 127,012$           125,632$            

Net gain on sale of capital and landfill assets (198)                      (862)                     
Amortization 156,702              168,859             
Transaction and related costs - SG&A 3,612                   -                       
Fair value movements in stock options - SG&A 2,006                   (1,125)                 
Fair value movements in rabbi and trust units - SG&A -                       (1,807)                 
Corporate reorganization expense - SG&A 1,315                   -                       
Adjusted EBITDA 290,449$           290,697$            

Year ended December 31
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(B) We have adopted a measure called “free cash flow” to supplement net income or loss as a measure of operating performance 
(see page 11).  Free cash flow is a term which does not have a standardized meaning prescribed by U.S. or Canadian GAAP, is 
prepared before dividends and or distributions declared, and is therefore unlikely to be comparable to similar measures used by 
other issuers.  The objective of presenting this non-GAAP measure is to align our disclosure with disclosures presented by other 
U.S. publicly listed companies in the waste industry, to assess our primary sources and uses of cash flow, and to assess our ability 
to sustain our dividend.  All references to “free cash flow” in this MD&A have the meaning set out in this note.   
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Management’s Responsibility for Financial Statements 
 
The consolidated financial statements of IESI-BFC Ltd. are the responsibility of management and have been 
approved by the Board of Directors. 
 
The consolidated financial statements have been prepared by management in accordance with accounting 
principles generally accepted in the United States of America.  The consolidated financial statements include some 
amounts that are based on estimates and judgments. Management has determined such amounts on a reasonable 
basis to ensure that the consolidated financial statements are presented fairly, in all material respects.   
 
IESI-BFC Ltd. maintains systems of internal accounting and administrative controls.  These systems are designed and 
operating effectively to provide reasonable assurance that the financial information is relevant, reliable and accurate 
and that the Company’s assets are properly accounted for and adequately safeguarded. 
 
The Board of Directors is responsible for ensuring that management fulfills its responsibilities for financial reporting 
and is ultimately responsible for reviewing and approving the consolidated financial statements.  The Board of 
Directors carries out this responsibility principally through their Audit Committee. 
 
The Audit Committee is appointed by the Board of Directors and is comprised entirely of non-management directors. 
The Audit Committee meets periodically with management and the external auditors to discuss auditing, internal 
controls, accounting policy, and financial reporting matters. The Audit Committee reviews the consolidated financial 
statements with both management and the external auditors and reports its findings before such statements are 
approved by the Board of Directors. 
 
The consolidated financial statements have been audited by Deloitte & Touche LLP, the external auditors, in 
accordance with Canadian generally accepted auditing standards and the standards of the Public Company 
Accounting Oversight Board (United States). 
 
 
 
 
Keith Carrigan (signed)    Thomas Cowee (signed) 
Vice Chairman and Chief Executive Officer    Chief Financial Officer 
February 23, 2010     February 23, 2010 
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Report of Independent Registered 
Chartered Accountants 
 
To the Board of Directors and Shareholders of 
IESI-BFC Ltd. 
 
We have audited the consolidated balance sheets of IESI-BFC Ltd. (formerly BFI Canada Ltd.) (the “Company”) as of 
December 31, 2009 and 2008, and the consolidated statements of operations and comprehensive income, cash flows, 
equity, mezzanine equity and equity (deficiency) for each of the two years in the period ended December 31, 2009. These 
financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on 
these financial statements based on our audits. 
 
We conducted our audits in accordance with Canadian generally accepted auditing standards and the standards of the 
Public Company Accounting Oversight Board (United States). Those standards require that we plan and perform the 
audit to obtain reasonable assurance about whether the financial statements are free of material misstatement.  An audit 
also includes examining, on a test basis, evidence supporting the amounts and disclosures in the financial statements, 
assessing the accounting principles used and significant estimates made by management, as well as evaluating the 
overall financial statement presentation. We believe that our audits provide a reasonable basis for our opinion. 
 
In our opinion, these consolidated financial statements present fairly, in all material respects, the financial position of the 
Company as of December 31, 2009 and 2008 and the results of its operations and its cash flows for each of the two years 
in the period ended December 31, 2009 in accordance with accounting principles generally accepted in the United States 
of America. 
 
The Company is not required to have, nor were we engaged to perform, an audit of its internal control over financial 
reporting.  Our audits included consideration of internal control over financial reporting as a basis for designing audit 
procedures that are appropriate in the circumstances, but not for the purpose of expressing an opinion on the 
Company’s internal control over financial reporting.  Accordingly, we express no such opinion. 
 
 
“Deloitte & Touche LLP” 
 
Independent Registered Chartered Accountants 
Licensed Public Accountants 
 
Toronto, Canada 
February 23, 2010 
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Comments by Independent Registered Chartered Accountants on Canada-
United States of America Reporting Difference  
 
The standards of the Public Company Accounting Oversight Board  (United States) require the addition of an explanatory 
paragraph (following the opinion paragraph) when there is a change in accounting principles that has a material effect 
on the comparability of the Company’s financial statements.  As described in Note 3 to the consolidated financial 
statements, the Company has elected to report its financial results in U.S. dollars and in accordance with accounting 
principles generally accepted in the United States of America.  As described in Note 5(a) the Company has retrospectively 
reflected the presentation and disclosure requirements of new guidance on accounting for non-controlling interests in 
consolidated financial statements.  Although we conducted our audits in accordance with both Canadian generally 
accepted auditing standards and the standards of the Public Company Accounting Oversight Board (United States), our 
report to the Board of Directors and Shareholders, dated February 23, 2010, is expressed in accordance with Canadian 
reporting standards which do not require a reference to such changes in accounting principles in the auditors’ report 
when the change is properly accounted for and adequately disclosed in the financial statements. 
 
 
“Deloitte & Touche LLP” 
 
 
Independent Registered Chartered Accountants 
Licensed Public Accountants 
 
Toronto, Canada 
February 23, 2010 
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IESI-BFC Ltd. (formerly BFI Canada Ltd.) 

Consolidated Balance Sheets  
December 31, 2009 and December 31, 2008 (stated in accordance with accounting principles generally accepted in 

the United States of America and in thousands of U.S. dollars) 
December 31, 

2009
December 31, 

2008

 
(As adjusted 

Note 3) 

ASSETS

CURRENT
  Cash and cash equivalents 4,991$              11,938$            
  Accounts receivable (Note 7) 111,839           107,767           
  Other receivables 546                   228                   
  Prepaid expenses 18,276              19,597             
  Restricted cash (Note 8) 382                   82                      
  Other assets (Note 14) 770                   -                         

136,804           139,612           

OTHER RECEIVABLES 1,213                394                   

FUNDED LANDFILL POST-CLOSURE COSTS (Note 17) 8,102                6,115                

INTANGIBLES (Note 9) 100,917           119,898           

GOODWILL (Note 10) 630,470           617,832           

LANDFILL DEVELOPMENT ASSETS 7,677                8,589                

DEFERRED FINANCING COSTS (Note 11) 9,358                9,936                

CAPITAL ASSETS (Note 12) 439,734           408,681           

LANDFILL ASSETS (Note 13) 661,738           621,862           

OTHER ASSETS (Note 14) 1,574                -                         
1,997,587$    1,932,919$      

LIABILITIES

CURRENT
  Accounts payable 62,753$           54,134$            
  Accrued charges (Note 15) 70,572              55,509             
  Dividends payable 11,159              2,337                
  Income taxes payable 6,278                1,387                
  Deferred revenues 13,156              10,800             
  Current portion of long-term debt (Note 16) -                         38,380             
  Landfill closure and post-closure costs (Note 17) 6,622                7,210                
  Other liabilities (Note 14) 8,312                -                         

178,852           169,757             

LONG-TERM DEBT (Note 16) 654,992           835,210           

LANDFILL CLOSURE AND POST-CLOSURE COSTS (Note 17) 63,086              50,857             

OTHER LIABILITIES (Note 14) 3,611                15,045             

DEFERRED INCOME TAXES (Note 18) 81,500              64,348              
982,041           1,135,217       

COMMITMENTS AND CONTINGENCIES (Note 22)

EQUITY (Note 19)

NON-CONTROLLING INTEREST 230,014           230,452           

SHAREHOLDERS' EQUITY
  Common shares 1,082,950       868,248           
  Restricted shares (3,928)               (3,756)              
  Paid in capital 2,118                633                   
  Deficit (214,898)         (193,135)         
  Accumulated other comprehensive loss (80,710)            (104,740)         

785,532           567,250           
1,015,546       797,702           
1,997,587$    1,932,919$      

Joseph H. Wright (signed) James J. Forese (signed)
Non-Executive Chairman Audit Committee Chair

The accompanying notes are an integral part of these consolidated financial statements.  
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IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Consolidated Statements of Operations and Comprehensive Income  
For the years ended December 31, 2009 and 2008 (stated in accordance with accounting principles generally 

accepted in the United States of America and in thousands of U.S. dollars, except net income per share amounts) 
2009 2008

 (As adjusted 
Note 3) 

REVENUES 1,008,466$    1,046,803$       
EXPENSES
  OPERATING 588,104           629,748             
  SELLING, GENERAL AND ADMINISTRATION 136,846           123,426             
  AMORTIZATION 156,702           168,859             
NET GAIN ON SALE OF CAPITAL AND LANDFILL ASSETS (198)                   (862)                    
OPERATING INCOME 127,012           125,632             
INTEREST ON LONG-TERM DEBT 34,225              51,490               
NET FOREIGN EXCHANGE LOSS (GAIN) 276                    (612)                    
NET (GAIN) LOSS ON FINANCIAL INSTRUMENTS (Note 23) (1,562)               9,990                  
CONVERSION COSTS (Note 2) 298                    3,137                  
OTHER EXPENSES 162                    123                     
INCOME BEFORE INCOME TAXES 93,613              61,504               
INCOME TAX EXPENSE (RECOVERY) (Note 18)
  Current 20,039              6,630                  
  Deferred 19,846              (85)                      

39,885              6,545                  
NET INCOME 53,728              54,959               

OTHER COMPREHENSIVE INCOME (LOSS)
  Foreign currency translation adjustment 25,049              47,088               
  Commodity swaps designated as cash flow hedges, net of income tax ($1,319) (2008 - $631) 2,717                (1,260)                
  Settlement of commodity swaps designated as cash flow hedges, net of income tax $110 (2008 - $nil) (332)                   -                           
COMPREHENSIVE INCOME 81,162$           100,787$          

NET INCOME - CONTROLLING INTEREST 47,062$           46,050$             
NET INCOME - NON-CONTROLLING INTEREST 6,666$              8,909$               
COMPREHENSIVE INCOME - CONTROLLING INTEREST 71,092$           100,787$          
COMPREHENSIVE INCOME - NON-CONTROLLING INTEREST 10,070$           -$                        

Net income per weighted average share, basic 0.64$               0.80$                 
Net income per weighted average share, diluted 0.63$                0.80$                 
Weighted average number of shares outstanding (thousands), basic 73,892               57,706               
Weighted average number of shares outstanding (thousands), diluted 85,020              68,843               

 
 
 
 
 
 
 
 
 
 
 
 
 
The accompanying notes are an integral part of these consolidated financial statements.  
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IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Consolidated Statements of Cash Flows  
For the years ended December 31, 2009 and 2008 (stated in accordance with accounting principles generally 

accepted in the United States of America and in thousands of U.S. dollars) 
2009 2008

 (As adjusted 
Note 3) 

NET INFLOW (OUTFLOW) OF CASH RELATED TO THE FOLLOWING ACTIVITIES
OPERATING
  Net income 53,728$           54,959$            
  Items not affecting cash
    Restricted share expense 1,485                633                   
    Write-off of landfill development assets 77                      1,168                
    Accretion of landfill closure and post-closure costs 3,130                3,010                
    Amortization of intangibles 28,669              31,512             
    Amortization of capital assets 74,532              76,854             
    Amortization of landfill  assets 53,501              60,493             
    Interest on long-term debt (deferred financing costs) 2,902                3,540                
    Net gain on sale of capital and landfill assets (198)                  (862)                  
    Net (gain) loss on financial instruments (1,562)               9,990                
    Deferred income taxes 19,846              (85)                    
  Landfill closure and post-closure expenditures (7,145)               (2,022)              
  Changes in non-cash working capital items (Note 20) 27,304              (20,709)            
Cash generated from operating activities 256,269           218,481           
INVESTING
  Acquisitions (Note 6) (27,385)            (59,134)            
  Restricted cash deposits (382)                  -                         
  Restricted cash withdrawals 82                      1,473                
  Investment in other receivables (1,434)               -                         
  Proceeds from other receivables 487                   428                   
  Funded landfill post-closure costs (1,021)               (1,550)              
  Purchase of capital assets (81,219)            (82,071)            
  Purchase of landfill assets (41,057)            (59,024)            
  Proceeds from the sale of capital and landfill assets 4,487                2,001                
  Investment in landfill development assets (1,530)               (3,626)              
Cash utilized in investing activities (148,972)         (201,503)         
FINANCING
  Payment of deferred financing costs (2,106)               (3,283)              
  Proceeds from long-term debt 190,609           275,427           
  Repayment of long-term debt (443,320)         (169,051)         
  Common shares issued, net of issue costs 209,264           (3)                       
  Purchase of restricted shares or trust units (172)                  (3,756)              
  Dividends paid to share and participating preferred shareholders and distributions paid to unitholders (70,849)            (117,055)         
Cash utilized in financing activities (116,574)         (17,721)            
Effect of foreign currency translation on cash and cash equivalents 2,330                780                   
NET CASH (OUTFLOW) INFLOW (6,947)               37                      

CASH AND CASH EQUIVALENTS, BEGINNING OF YEAR 11,938              11,901             
CASH AND CASH EQUIVALENTS, END OF YEAR 4,991$              11,938$            

SUPPLEMENTAL CASH FLOW INFORMATION:
  Cash and cash equivalents are
    comprised of:
    Cash 4,991$              11,558$            
    Cash equivalents -                         380                   

4,991$              11,938$            
  Cash paid during the year for:
    Income taxes 16,785$           9,286$              
    Interest 33,428$           47,510$            

  
 
The accompanying notes are an integral part of these consolidated financial statements.  
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IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
1. Organization 

 
IESI-BFC Ltd. (the “Corporation”) was incorporated May 20, 2009 under the provisions of the Business 
Corporations Act (Ontario).  Effective May 27, 2009, IESI-BFC Ltd. amalgamated with BFI Canada Ltd. (“BFI 
Canada”).  On July 25, 2008, BFI Canada sold and transferred its sole outstanding common share to BFI Canada 
Income Fund (the “Fund”) and issued an additional ninety-nine common shares for cash consideration of ninety-
nine Canadian dollars.  On August 18, 2008 the Fund’s Board of Trustees approved a transaction providing for 
the reorganization of the Fund’s structure from an income trust to a corporation through a plan of arrangement 
(Note 2).  The plan of arrangement was approved by the Fund’s unitholders at a special meeting held on 
September 25, 2008 and was approved by the Ontario Superior Court of Justice, effective October 1, 2008.  The 
common shares of BFI Canada began trading on the Toronto Stock Exchange on October 2, 2008 and the Fund’s 
trust units were concurrently delisted.  On June 5, 2009, the Corporation commenced trading on the New York 
Stock Exchange (“NYSE”) and closed its United States (“U.S.”) public offering on June 10, 2009.  Effective June 30, 
2009 the Fund was wound up in accordance with the provisions of the Income Tax Act (Canada).   
 
The Corporation, through its operating subsidiaries, provides vertically integrated non-hazardous solid waste 
(“waste”) services to commercial, industrial, municipal and residential customers in Canada and the south and 
northeast U.S.  
 

2. Conversion 
 
Pursuant to the plan of arrangement, unitholders of the Fund received one common share of BFI Canada for 
each trust unit held on the effective date of conversion, October 1, 2008.  The Class A unit held by IESI 
Corporation (“IESI”), an indirect subsidiary of Corporation, was redeemed by the Fund for ten Canadian dollars 
and BFI Canada issued, and IESI subscribed for, 11,137 special voting shares for aggregate cash consideration of 
ten Canadian dollars.  PPSs issued by IESI remain outstanding and are exchangeable into common shares of the 
Corporation on a one for one hundred basis, instead of trust units of the Fund.  The consolidated financial 
statements of the Corporation have been prepared applying continuity of interests accounting.  With the 
exception of the December 31, 2008 consolidated balance sheet and results of operations and cash flows for the 
period October 1, 2008 to December 31, 2008, the comparative figures presented herein are those of the Fund.   

 
Share based compensation arrangements outstanding at the time of conversion, remained in effect post 
conversion.  Share based options to acquire trust units of the Fund were amended to share based options to 
acquire shares of the Corporation.  Similarly, restricted trust unit compensation awards which entitled certain 
management to trust units of the Fund were changed to entitlements of the Corporation’s shares. 
 
Conversion costs represent professional fees incurred by the Corporation to execute the plan of arrangement 
and the wind-up of the Fund and other entities related to the previous structure. 
 

3. Change in Reporting Currency and Generally Accepted Accounting Principles  
 
Effective January 1, 2009 the Corporation elected to report its financial results in U.S. dollars and in accordance 
with accounting principles generally accepted in the U.S. (“U.S. GAAP”).  Accordingly, all financial information 
contained in these consolidated financial statements for the year ended December 31, 2008, has been recast 
from Canadian to U.S. dollars, unless otherwise stated, and presented in accordance with U.S. GAAP.  
 
Electing to report the Corporation’s consolidated financial position and results of operations in U.S. dollars 
improves comparability of its financial information with its peers and reduces foreign currency fluctuations in 
the Corporation’s reported amounts as a significant portion of its assets, liabilities and operations are conducted 
in the U.S., in U.S. dollars.   
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IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
Although the Corporation has elected to report its results in accordance with U.S. GAAP and in U.S. dollars, the 
Corporation remains a legally domiciled Canadian entity and its functional currency is the Canadian dollar.  The 
Corporation’s financial position, results of operations, cash flows and equity are initially consolidated in 
Canadian dollars.  The Corporation’s assets and liabilities are translated from Canadian to U.S. dollars at the 
foreign currency exchange rate in effect at the consolidated balance sheet date, while the Corporation’s results 
of operations and cash flows are translated to U.S dollars applying the foreign currency exchange rate in effect 
during the reporting period.  Translating the Corporation’s U.S. segment financial position, results of operations 
and cash flows into Canadian dollars, the Corporation’s functional currency, and re-translating these amounts to 
U.S. dollars, the Corporation’s reporting currency, has no translation impact on the Corporation’s consolidated 
financial statements.  Accordingly, U.S. segment results retain their original values when expressed in the 
Corporation’s reporting currency.  The resulting translation adjustments are included in other comprehensive 
income or loss. 
 
The accounting policies outlined in Note 4 had been previously adopted in our supplemental note reconciliation 
of Canadian to U.S. GAAP which was included in our previously issued annual audited consolidated financial 
statements under the name BFI Canada Ltd. and were presented in accordance with Canadian generally 
accepted accounting principles and Canadian dollars for the year ended December 31, 2008. 

 
4. Summary of Significant Accounting Policies 

 
These consolidated financial statements (“financial statements”) have been prepared in conformity with U.S. 
GAAP, are stated in U.S. dollars, and reflect the following significant accounting policies. 
 
Basis of presentation 
Pursuant to the plan of arrangement (Note 2), unitholders of the Fund received one common share of BFI 
Canada for each trust unit held.  The exchange did not constitute a change of control.  Accordingly, the financial 
statements of the Corporation have been prepared applying continuity of interests accounting.  Continuity of 
interest accounting reflects the operating substance of the transaction, despite the change in legal structure, 
and results in certain comparative financial information of the Fund being presented as comparative financial 
information of the Corporation.  For the purpose of these financial statements, the term “Company” shall denote 
the results of operations for the Corporation and the Fund, and their respective subsidiaries, for all periods 
presented herein.  
 
The financial statements include the accounts of the Company and its wholly-owned subsidiaries.  All 
intercompany accounts and transactions have been eliminated on consolidation. 
 
Use of estimates 
The preparation of the financial statements in conformity with U.S. GAAP requires management to make 
estimates and assumptions that affect the reported amounts of assets and liabilities, the disclosure of contingent 
assets and liabilities as at the date of the financial statements, and the reported amounts of revenues and 
expenses during the reporting period.  Estimates and assumptions include the following: estimates of the 
Company’s allowance for doubtful accounts receivable;  future earnings, income tax and other estimates used in 
the annual test for impairment of goodwill; recoverability assumptions for landfill development assets; the useful 
life of capital and intangible assets; estimates and assumptions used in the determination of the fair value of 
contingent acquisition payments; accrued accident claims reserves; projected landfill construction and 
development costs and estimated permitted airspace capacity consumed in the determination of landfill asset 
amortization; estimated landfill remediation costs; estimated closure and post-closure costs; various economic 
estimates used in the development of fair value estimates, including but not limited to interest and inflation 
rates; share or trust unit based compensation, including a variety of option pricing model estimates; the fair 
value of financial instruments; realization of deferred income tax assets; and deferred income tax assets and 
liabilities.  Accordingly, results may differ significantly from these estimates. 
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In June 2009, the Company received a certificate of authorization, permitting the Lachenaie landfill to receive 7.5 
million cubic metres of waste over a period of five years at a rate of approximately 1.5 million cubic metres or 1.3 
million tonnes of waste annually.  The certificate of authorization permits the Lachenaie landfill to continue 
operating for a total of 10 years.  However, the provincial Ministry, at their discretion, may limit the maximum 
allowable permitted waste received in the last five years of the certificate’s term. 
 
The Company makes various estimates in the determination of estimated permitted airspace capacity.  These 
estimates, if not realized, could result in material adjustments to landfill assets, goodwill and landfill closure and 
post-closure costs.   
 
Cash and cash equivalents 
Cash and cash equivalents include cash and short-term, highly liquid money market investments that have an 
original term to maturity of three months or less.  
 
Other receivables 
Other receivables may include direct finance lease and long-term finance receivables. 
 
Assets leased under terms that transfer substantially all of the benefits and risks and rewards of ownership to 
customers are accounted for as direct finance lease receivables.  Direct finance lease receivables are carried at 
cost and discounted at the underlying rate implicit in the lease. 

Long-term finance receivables are carried at cost plus unearned finance revenues.   

The fair value of other receivables is estimated using a discounted cash flow analysis applying interest rates that 
management considers consistent with the credit quality of the borrower.  Other receivables are periodically 
reviewed for impairment and any resulting write-down to the net recoverable amount is recorded in the period 
in which the impairment occurs. 

Restricted cash 
Cash received on the issuance of variable rate demand solid waste disposal revenues bonds (“IRBs”) is made 
available for certain purposes which may include some or all of the of following: landfill construction or 
equipment, vehicle and or container expenditures.  Cash received in advance of certain permitted expenditures 
is not available for general Company purpose or use.  Accordingly, restricted cash amounts are classified as 
restricted cash on the Company’s consolidated balance sheet.  Deposits and withdrawals of restricted cash 
amounts are recorded as an investing activity in the consolidated statement of cash flows.   
 
Intangibles 
Intangible assets include customer collection contracts, customer lists, non-competition agreements, transfer 
station permits and trade-names, and all are deemed to have finite lives.  Finite life intangibles are amortized on 
a straight-line basis as follows: 
 
 Customer collection contracts Estimated contract term net of attrition 
 Customer lists 2-12 years 
 Non-competition agreements 2-5 years 
 Transfer station permits  10-25 years 
 Trade-names   2-13 years 
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Goodwill 
Goodwill is not amortized and is generally tested annually for impairment or more frequently if an event or 
circumstance occurs that more likely than not reduces the fair value of a reporting unit below its carrying 
amount.  Examples of such events or circumstances include: a significant adverse change in legal factors or in 
the business climate; an adverse action or assessment by a regulator; unanticipated competition; a loss of key 
personnel; a more-likely-than-not expectation that a significant portion or all of a reporting unit will be sold or 
otherwise disposed of; the testing for write-down or impairment of a significant asset group within a reporting 
unit; or the recognition of a goodwill impairment loss in its separate financial statements by a subsidiary that is a 
component of the reporting unit.  Goodwill is not tested for impairment  when the assets and liabilities that 
make up the reporting unit have not changed significantly since the most recent fair value determination, the 
most recent fair value determination results in an amount that exceeded the carrying amount by a substantial 
margin, and based on an analysis of events that have occurred and circumstances that have changed since the 
most recent fair value determination, the likelihood that a current fair value determination would be less than 
the current carrying amount of the reporting unit is remote.  The Company has identified its reporting units as its 
operating segments and the amount of goodwill assigned to each and methodology employed to make such 
assignments has been applied on a consistent basis.   

 
The impairment test is a two step test.  The first test requires the Company to compare the fair value of a 
reporting unit to its carrying amount.  If the fair value exceeds its carrying amount, goodwill of the reporting unit 
is not considered impaired.  However, if the carrying amount of the reporting unit exceeds its fair value, the fair 
value of the reporting unit’s goodwill is compared with its carrying amount to measure the amount of 
impairment loss, if any.  When the carrying amount of the reporting unit’s goodwill exceeds the fair value of 
goodwill, an impairment loss is recognized in an amount equal to the excess.  The fair value of goodwill is 
determined in the same manner as the value of goodwill determined in a business combination, whereby the 
excess of the fair value of the reporting unit over the amounts assigned to its assets and liabilities is the fair value 
of goodwill.  Fair value is the amount at which an item can be bought or sold in a current transaction between 
willing parties, that is, other than in a forced sale or liquidation.  In determining fair value, the Company has 
utilized a discounted future cash flow approach.  Additional measures of fair value are also considered by the 
Company.  Accordingly, the Company compares the results derived from its fair value determination calculated 
using a discounted cash flow approach to other fair value measures which may include some of all of the 
following: operating income before amortization and net gain or loss on sale of capital and landfill assets 
multiplied by a market trading multiple, offers from potential suitors, where available, or appraisals.  There may 
be circumstances where an alternative method to determine fair value is a more accurate measure.  Due to the 
inherent subjectivity in estimating fair value, a more pronounced and prolonged recession could render 
goodwill impaired and could have a material adverse effect on the Company’s financial condition and operating 
performance. 
 
The annual impairment test was completed on April 30, 2009 and did not result in the recognition of an 
impairment loss.  In light of various economic and financial conditions, the Company reviewed the requirements 
to perform the test for impairment in advance of its next annual test in April 2010.  The Company’s review 
concluded that conditions were not present to require the Company to re-perform its test for impairment of 
goodwill.  The Company will continue to monitor both economic and financial conditions and re-perform its test 
for impairment as conditions warrant.   
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Landfill development assets 
Landfill development assets represent costs incurred to develop landfills, including costs to obtain new landfill 
or landfill expansion permits.  Landfill development assets are capitalized to landfill assets once the asset is 
available for use and these costs are amortized on a per unit basis as landfill airspace is consumed.  Management 
periodically reviews the carrying values of landfill development assets for impairment and any resulting write-
down to the net recoverable amount is recorded in the period in which the impairment occurs and recorded to 
operating expense on the Company’s consolidated statement of operations and comprehensive income or loss. 
 
Deferred financing costs 
Deferred financing costs represent fees and costs incurred to secure or amend long-term debt facilities which 
are deferred and amortized over the term of the underlying debt instrument.  Amortization of deferred financing 
costs is recorded to interest expense in the Company’s statement of operations and comprehensive income or 
loss. 
 
Capital assets 
Capital assets are recorded at cost and, with the exception of land and land improvements, are amortized over 
their estimated useful lives on a straight-line basis as follows:  
 
 Buildings and improvements  10-40 years 
 Vehicles and equipment  3-10 years 
 Containers and compactors  5-10 years 
 Furniture, fixtures and computer equipment 3-10 years 

The historical cost of acquiring an asset includes the cost necessarily incurred to bring it to the condition and 
location necessary for its intended use, which includes interest.  Interest costs attributable to the construction 
and development of certain qualifying capital assets are capitalized.  The Company ceases to capitalize interest 
once the construction and development effort is complete and the asset is available for use.  Interest is 
capitalized at the Company’s weighted average cost of long-term debt.  Construction and development 
activities undertaken in Canada and the U.S. incur interest at a rate applicable to each region. Capitalized 
amounts are amortized over the asset’s intended useful life.   
 
Landfill assets 
Landfill assets represent the cost of landfill airspace, including original acquisition cost, incurred landfill 
construction and development costs, including gas collection systems installed during the operating life of the 
site, and capitalized landfill closure and post-closure costs.   
 
Interest is capitalized on certain qualifying landfill construction and development activities prior to the asset 
being available for use.  The Company ceases to capitalize interest once the construction and development 
effort is complete and the asset is available for use.  Interest is capitalized at the Company’s weighted average 
cost of long-term debt.  Construction and development activities undertaken in Canada and the U.S. incur 
interest at a rate applicable to each region. 
 
The cost of landfill assets, together with projected landfill construction and development costs and capitalized 
interest, is amortized on a per unit basis as landfill airspace is consumed.   
 
At least annually, management updates landfill capacity estimates and projected landfill construction and 
development costs.  The impact on annual amortization expense of changes in estimated capacity and 
construction costs is accounted for prospectively. 
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Total available disposal capacity for the purpose of amortizing landfill assets represents the sum of estimated 
permitted airspace capacity (having received the final permit from the governing authorities) plus future 
permitted airspace capacity, which represents an estimate of airspace capacity that management believes is 
probable of being permitted based on the following criteria: 
 

● Personnel are actively working to obtain the permit or permit modifications necessary for expansion of 
an existing landfill, and progress is being made on the project; 

● It is probable that the required approvals will be received within the normal application and processing 
time periods for approvals in the jurisdiction in which the landfill is located; 

● The Company has a legal right to use or obtain land associated with the expansion plan; 
● There are no significant known political, technical, legal or business restrictions or issues that could 

impair the success of the expansion effort;  
● Management is committed to pursuing the expansion; and  
● Additional airspace capacity and related costs have been estimated based on the conceptual design of 

the proposed expansion. 
 
The Company and its predecessors have been successful in receiving approvals for expansions pursued; 
however, there can be no assurance that the Company will be successful in obtaining approvals for landfill 
expansions in the future. 
 
Accrued insurance 
The Company is self-insured for certain general and auto liability, and workers’ compensation claims.  Stop-loss 
insurance coverage is maintained for claims in excess of $250 or $500, depending on the policy period in which 
the claim occurred.  Self-insurance accruals are based on reported claims and claims incurred but not reported.  
The Company engages independent actuaries in its assessment of insurance accruals and considers its historical 
claims experience in the determination of its accrued amounts.  Changes in the Company’s claims history, 
including amounts or frequency, that increase or decrease the insurance accrual are recorded to the statement 
of operations and comprehensive income or loss in the period in which the change occurs.  The Company makes 
various estimates in the determination of self-insured insurance accruals.  Changes in these estimates could 
result in significant changes to accrued insurance amounts.  
 
Landfill closure and post-closure costs 
Costs associated with capping, closing and monitoring the landfill after it ceases to accept waste are recognized 
at fair value over the landfill’s operating life representing the period over which the landfill accepts waste.  The 
Company develops estimates for closure and post-closure costs with input from its engineers and landfill and 
accounting personnel.  Estimates are reviewed at least once annually and consider the various regulations that 
govern each facility.  Revenues derived from the Company’s landfill gas to energy facilities do not reduce the 
Company’s closure and post-closure cost estimates for periods during or post waste acceptance.  Quoted market 
prices are not available to fair value landfill closure and post-closure costs.  Accordingly, the Company estimates 
the fair value of landfill closure and post-closure costs using present value techniques that considers and 
incorporates assumptions marketplace participants would use in the determination of these estimates, including 
inflation, markups, inherent uncertainties due to the timing of work performed, information obtained from third 
parties, quoted and actual prices paid for similar work and engineering estimates.  Inflation assumptions are 
based on management’s understanding of current and future economic conditions and the expected timing of 
expenditures.  An inflation factor of 2.0% (December 31, 2008 – 3.0%) and 2.5% (December 31, 2008 – 2.8%) has 
been used in the derivation of fair value estimates for the Company’s Canadian and U.S. landfills, respectively.  
Fair value estimates are discounted back to their present value using the credit adjusted risk free rate, which is 
the rate of interest that is essentially free of default risk, plus an adjustment for the Company’s credit standing.  
The credit adjusted risk free rate is based on management’s understanding of current and future economic 
conditions and the expected timing of expenditures.  Accordingly, the Company has discounted landfill closure 
and post-closure costs using a credit adjusted risk free rate between 5.4% and 9.5% in Canada (December 31, 
2008 – 5.4% and 9.5%) and 5.7% and 7.2% (December 31, 2008 – 5.7% and 7.2%) in the U.S.  Due to the inherent 
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uncertainty in making these estimates, actual results could differ.  In isolation, a change in the Company’s credit 
standing does not change previously recorded closure and post-closure costs, but impacts subsequent fair value 
calculations.  
 
Reliable estimates of market risk premiums are not available as there is no existing market for selling the 
responsibility of landfill closure and post-closure activities.  Accordingly, the Company has excluded any 
estimate of market risk premiums in the determination of fair value for landfill closure and post-closure costs. 
 
Upward revisions to estimated closure and post-closure costs are discounted using the current credit adjusted 
risk free rate.  Downward revisions to estimated closure and post-closure costs are discounted using the credit 
adjusted risk free rate when the estimated closure and post-closure costs were originally recorded or a weighted 
average credit adjusted risk free rate if the period of original recognition cannot be identified.   
 
The Company records the estimated fair value of landfill closure and post-closure costs as airspace is consumed.  
The total obligation will be fully accrued at the time these facilities cease to accept waste and are closed. 
 
Maintenance activities including: environmental monitoring, mowing and fertilizing, leachate management, well 
monitoring, buffer maintenance, landfill gas to energy collection and flaring systems, and other activities, are 
charged to operating expenses during the operating life of the landfill.  These same costs are estimated and 
included in the Company’s landfill closure and post-closure accruals for all activities that occur post the landfill’s 
operating life.  Maintenance activities are generally required for a period of 30 years post waste acceptance.   
 
Accretion represents an increase in the carrying amount of landfill closure and post-closure cost accruals due to 
the passage of time and is recognized as an operating expense in the consolidated statement of operations and 
comprehensive income or loss.  Accretion expense continues to be recognized post waste acceptance.   
 
Income taxes 
Deferred income taxes are calculated using the liability method of accounting for income taxes. Deferred 
income tax assets and liabilities are determined based on differences between the financial reporting and tax 
bases of assets and liabilities, and are measured using the enacted tax rates and laws that will be in effect when 
the differences are expected to reverse.  The effect of a change in tax rates on deferred income tax assets and 
liabilities is recorded to operations in the period in which the change occurs.  Unutilized tax loss carryforwards 
that are not more likely than not to be realized are reduced by a valuation allowance in the determination of 
deferred income tax assets.  Uncertain tax positions are recognized when it is more likely than not that the tax 
position will be sustained upon examination based on its technical merits.   The Company recognizes interest 
related to uncertain tax positions and penalties in current income tax expense.   
 
Revenues 
Revenues consist primarily of waste collection fees earned from commercial, industrial, municipal and residential 
(“collection”) customers and transfer and landfill disposal fees charged to third parties.  The Company recognizes 
revenues when the service is provided, persuasive evidence of an arrangement exists, ultimate collection is 
reasonably assured and the price is determinable.  The Company’s revenues are not derived from multiple 
deliverables.  Revenue is recognized upon the collection of waste for collection customers under contractual 
service agreements.  Revenue earned from transfer and landfill disposal fees charged to third parties is 
recognized upon the receipt of waste at the Company’s facilities.  The Company also earns revenue from the 
collection and sale of recycled materials and generation of electric power.  Revenue earned from the collection 
of recycled materials is recognized when materials are collected while revenue recognized on the sale of 
recycled materials is recognized when the material is delivered to the purchaser.  Revenue earned from the sale 
of electric power or methane gas is under contract.  Revenue is recognized when the supply of electricity or 
methane gas is delivered to the purchaser.   

 



 

IESI-BFC Ltd. – December 31, 2009 - 70 

IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
Tax assessed by governmental authorities on revenue-producing transactions between the Company and its 
customers is excluded from revenues as presented in the consolidated statement of operations and 
comprehensive income or loss. 
 
Deferred revenue relates to long-term collection contracts, under which advanced billing occurs, or cash is 
received prior to the services being performed. 
 
Acquisitions 
The Company accounts for acquisitions using the acquisition method of accounting and allocates the purchase 
price to the fair value of identifiable assets acquired and liabilities assumed.  The purchase price is further 
allocated to the fair value of non-controlling interest or the non-controlling interest’s proportionate share of the 
net identifiable assets, where applicable.  Goodwill is recognized as the excess of the fair value of consideration, 
including any amount of non-controlling interest in the acquired company, over the acquisition date fair values 
of the net identifiable assets acquired, subject to certain exceptions.  If aggregate consideration is less than the 
net identifiable assets acquired, a gain is recognized to net income on the date of acquisition.   
 
The allocation of the purchase price may require adjustment when information is absent and fair value 
allocations are presented on an estimated or preliminary basis.  Subsequent adjustments to estimated or 
preliminary amounts within the measurement period are recorded retrospectively to the purchase price 
allocation to reflect new information obtained about facts and circumstances that existed at the date of 
acquisition.   
 
Certain of the Company’s purchase and sale agreements contain contingent consideration provisions.  For 
acquisitions completed subsequent to January 1, 2009, purchase price allocation adjustments resulting from 
contingent consideration provisions are required when additional information is obtained subsequent to the 
date of acquisition that existed at the date of acquisition.  Purchase price allocation adjustments are permitted, 
but are limited to the measurement period, which is the earlier of the date on which all facts and circumstances 
that existed at the date acquisition are known or are determined to not be obtainable, and one year from the 
date of acquisition.  Changes in events that occurred subsequent to the date of acquisition are not permissible 
measurement period adjustments.  Changes in the fair value of contingent consideration classified as equity are 
not re-measured, but their subsequent settlement is recorded to shareholders equity.  A change in the fair value 
of contingent consideration classified as an asset or liability is measured at fair value and recorded to net income 
or loss.   
 
For acquisitions completed prior to January 1, 2009, contingent consideration which could be reasonably 
estimated at the date of acquisition and the outcome of which could be determined beyond a reasonable doubt, 
is recognized at fair value and is included in the purchase price allocation.  Consideration which is contingent on 
maintaining or achieving specified revenue or earning levels, satisfying representations and warranties, 
achieving specified tonnage thresholds, in the case of acquired landfills, or receiving approval from regulatory 
authorities for landfill expansion, is recognized as an adjustment to the purchase price allocation when the 
contingency is resolved and the additional consideration is issued or becomes issuable.   
 
The acquisition date is the date the Company obtains control and is generally the date the Company obtains 
legal title to the net assets acquired.  To be recognized at the date of acquisition, assets and liabilities must meet 
their fundamental definitions.  Contingencies existing before or on the date of acquisition are recognized at their 
fair values if they can be reliably measured.  Differences in the tax versus accounting basis of acquired net assets 
are recognized to income in the period of acquisition.  The Company recognizes acquisition and related costs in 
the period incurred.  Costs associated with the issuance of long-term debt are capitalized to deferred financing 
costs and amortized over the period of the underlying debt, while equity issue costs are recorded against share 
capital on the Company’s consolidated balance sheet.   
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Advertising costs 
Advertising costs of $2,303 (2008 - $2,805) are expensed as incurred and included in selling, general and 
administration expenses in the consolidated statement of operations and comprehensive income or loss. 
 
Royalties  
Certain of the Company’s purchase and sale agreements contain provisions to make royalty payments.  Royalty 
payments, and accrued amounts payable, are recorded to operating expenses on the consolidated statement of 
operations and comprehensive income or loss as incurred.  
 
Impairment of long-lived assets 
An impairment loss is recognized when events or circumstances indicate that the carrying amount of the long-
lived asset is not recoverable and exceeds its fair value.  Any resulting impairment loss is recorded in the period 
in which the impairment occurs.  The Company has not recorded an impairment loss in the current or 
comparative year.   
 
Mezzanine equity 
Prior to the conversion of the Fund’s trust structure to a corporation (Note 2), trust units were redeemable by 
their holders at any time.  This redemption feature was required for the Fund to retain its Canadian mutual fund 
trust status.  Upon notification of redemption, trust unitholders were entitled to receive a price per trust unit 
equal to the lesser of: (i) 90% of the average closing market price calculated for the 10 days prior to the date the 
trust units were surrendered for redemption, and (ii) the closing market price on the date of redemption.  In 
accordance with the Fund’s Declaration of Trust, trust units redeemable for cash, in any given month, were 
limited to $50 Canadian dollars, which could have been waived at the discretion of the Fund’s Trustees.   
 
Issued equity, which is redeemable for cash or other assets and is (a) redeemable at a fixed or determinable price 
on a fixed or determinable date, (b) redeemable at the option of the holder, or (c) redeemable upon the 
occurrence of an event that is not solely within the control of the issuer, is classified outside of permanent 
equity.  Accordingly, the Company classified trust units and participating preferred shares as mezzanine equity 
and recorded their values at their maximum redemption amount at each balance sheet date.  The increase or 
decrease resulting from valuing the trust units and participating preferred shares at their maximum redemption 
amount was recorded to deficit.  In addition, redemption value adjustments were recorded to mezzanine equity 
and were offset by an adjustment to deficit.  
 
Exchangeable shares are included in the calculation of basic weighted average trust units outstanding. 
 
Non-controlling interest 
Non-controlling interest represents a direct non-controlling equity interest in the Company through IESI’s PPS 
holdings.  The non-controlling interest is entitled to dividends that are economically equivalent to dividends 
declared and paid by the Company.  PPSs are recorded at their exchange amount, which is measured at the 
weighted average trading price of the Company’s issued equity at the date of issuance.  The weighted average 
trading price represents the average price of the Company’s issued equity calculated for a reasonable period 
before and after the IESI acquisition terms were agreed to and subsequently announced.  Exchanges of PPSs into 
shares of the Company are recorded at the carrying value of the PPSs at issuance net of net income or loss and 
dividends attributable to PPSs to the date of exchange for the period prior to January 1, 2009.  Subsequent to 
January 1, 2009, exchanges of PPSs into shares of the Company are recorded at the carrying value of the PPSs at 
issuance net of net income or loss, other comprehensive income or loss, and dividends attributable to PPSs to 
the date of exchange.   
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Share or trust unit based compensation 
Share or trust unit based options 
The Company has issued all share based options with stock appreciation rights.  Stock appreciation rights give 
the holder the right to surrender to the Company all or a portion of an option in exchange for cash equal to the 
excess of the fair market value, defined as the five day volume weighted average trading price of a share, over 
the option’s exercise price.   
 
Share or trust unit based option appreciation rights are measured at fair value at the date of grant and re-
measured at fair value at each balance sheet date until the date of settlement.  The resulting compensation 
expense is recorded to selling, general and administration expense.  The Company has elected to recognize 
compensation expense on a straight line basis over the requisite service period for the entire award.  The 
Company considers estimated forfeitures in the determination of fair value.  Changes to estimated forfeitures are 
recorded as a selling, general and administration expense in the period in which the change occurs.  
 
The Company uses the Black-Scholes-Merton option pricing model which requires the input of highly subjective 
assumptions.  These assumptions include the estimated length of time employees will retain their options 
before exercising them and the expected volatility of the Company’s share or trust unit price over the expected 
term.  Changes in subjective assumptions can materially affect the estimated fair value of share or trust unit 
based compensation and, consequently, the related amount recognized in selling, general and administration 
expense on the consolidated statement of operations and comprehensive income or loss.  
 
Restricted shares  
Share based compensation is recognized over the period in which employee services are rendered.  Restricted 
shares with graded vesting schedules are viewed as separate awards and are accounted for separately over the 
employee service period to the date of vesting.  Restricted shares are initially recorded to shareholders’ equity 
with the related expense recorded to selling, general and administration expense as the employee service 
period is satisfied. 
 
Shares or trust units held by a rabbi trust 
Prior to the conversion (Note 2), trust units of the Fund acquired for the benefit of the Company’s U.S. LTIP 
participants and held in a rabbi trust were classified as mezzanine equity.  The resulting deferred compensation 
obligation was recorded to accrued charges due to the redemption feature of the trust units.  Fair value changes 
in the deferred compensation obligation were recorded to selling, general and administration expense. 
 
Subsequent to the conversion, common shares held in a rabbi trust are classified as treasury shares.  Shares of 
the Company acquired for the benefit of its U.S. LTIP participants are held in a rabbi trust.  A rabbi trust, as a 
grantor trust, requires that the assets held in the trust be available to satisfy the claims of general creditors in the 
event of bankruptcy.  The deferred compensation obligation is classified as a shareholders’ equity instrument 
and subsequent changes in the fair value of the shares are not recognized in either treasury stock or deferred 
compensation obligations.  As U.S. LTIP participants draw shares of the Company from the rabbi trust, both the 
deferred compensation obligation and trust units acquired by the U.S. LTIP reduce by a similar amount. 
 
Financial instruments 
Derivatives, including derivatives that are embedded in financial or non-financial contracts that are not closely 
related to the host contract, subject to certain exceptions, are measured at fair value, even when they are part of 
a hedging relationship.   
 
Gains or losses on financial instruments measured at fair value are recognized in the consolidated statement of 
operations and comprehensive income or loss in the periods in which they arise, with the exception of gains and 
losses on certain financial instruments that are part of a designated hedging relationship, which are recognized 
in other comprehensive income or loss.   
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Derivatives are financial instruments or other contracts that embody all of the following characteristics: 

●  their value changes in response to the change in a specified interest rate, financial instrument price, 
commodity price, foreign exchange rate, index of prices or rates, a credit rating or credit index, or other 
variable (sometimes called the "underlying"), provided that, in the case of a non-financial variable, the 
variable is not specific to a party to the contract; 

●  they require no initial net investment or an initial net investment that is smaller than would be required 
for other types of contracts that would be expected to have a similar response to changes in market 
factors; and  

●  they are settled at a future date. 
 

The Company enters into various types of derivative financial instruments, which may include some or all of the 
following: interest rate swaps, commodity swaps, foreign currency exchange agreements, or old corrugated 
cardboard (“OCC”) hedges.  Gains or losses on these derivative instruments are recorded in the consolidated 
statement of operations and comprehensive income or loss as a gain or loss on financial instruments, as a 
component of net income, with an offset to other assets or other liabilities on the Company’s consolidated 
balance sheet. 
 
Embedded derivatives are components of a hybrid (combined) instrument that also includes a non-derivative 
host contract.  The result is that some of the cash flows of the combined instrument vary in a way similar to a 
stand-alone derivative.  An embedded derivative causes some or all of the cash flows that would otherwise be 
required by the contract to be modified according to a specified interest rate, financial instrument price, 
commodity price, foreign exchange rate, index of prices or rates, a credit rating or credit index, or other variable, 
provided that, in the case of a non-financial variable, the variable is not specific to a party to the contract.  An 
embedded derivative is separated from its host contract when all of the following conditions are met: 

●  the economic characteristics and risks of the embedded derivative are not closely related to the 
economic characteristics and risks of the host contract; 

●  the separated instrument would meet the definition of a derivative; and 
●  the hybrid (combined) instrument is not measured at fair value with changes in fair value recognized in 

net income. 
 
Any gains or losses on embedded derivatives are recorded in the consolidated statement of operations and 
comprehensive income or loss as a gain or loss on financial instruments with an offset to other assets or other 
liabilities on the Company’s consolidated balance sheet.   

 
Hedges  
Hedges modify the Company’s exposure to one or more risks by creating an offset between changes in the fair 
value of, or the cash flows attributable to, the hedged item and the hedging item.  Hedge accounting ensures 
that counterbalancing gains, losses, revenues and expenses are recognized in net income in the same period or 
periods, and is only applied when gains, losses, revenues and expenses on a hedging item would otherwise be 
recognized in net income in a different period than the gains, losses, revenues and expenses of the hedged item.   
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The application of hedge accounting is at the option of the Company; however, hedge accounting can only be 
applied when, at the inception of the hedging relationship the Company has met or satisfied the following 
conditions: 

●  the nature of the specific risk exposure or exposures being hedged has or have been identified in 
accordance with the Company’s objective and strategy; 

●  the Company has designated that hedge accounting will be applied to the hedging relationship; and 
●  the Company has formally documented its risk management objective, its strategy, the hedging 

relationship, the hedged item, the related hedging item, the specific risk exposure or exposures being 
hedged, the term of the hedging relationship, and the method for assessing the effectiveness of the 
hedging relationship. 

 
In addition, both at the inception of the hedging relationship, and throughout its term, the Company has to be 
reasonably certain that the relationship will be effective and consistent with its originally documented risk 
management objective and strategy.  Hedge effectiveness represents the extent to which changes in the fair 
value or cash flows of a hedged item relating to a risk being hedged, and arising during the term of a hedging 
relationship, are offset by changes in the fair value or cash flows of the corresponding hedging item related to 
the risk being hedged and arising during the same period.  Accordingly, the effectiveness of the hedging 
relationship must be reliably measurable, the hedging relationship must be assessed on a regular periodic basis 
over its term to determine that has remained, and is expected to continue to be, effective, and in the case of a 
forecasted transaction, it is probable that the transaction will occur.   
 
Fair value hedges, hedge the exposure to changes in the fair value of: a recognized asset or liability; an 
unrecognized firm commitment; or, an identified portion of such an asset, liability or firm commitment.  The 
Company has no fair value hedges.   
 
Cash flow hedges, hedge the exposure to variability in cash flows associated with: a recognized asset or liability; 
a forecasted transaction; or, a foreign currency risk in an unrecognized firm commitment.  The gain or loss on the 
hedging item that is determined to be an effective hedge is recognized in other comprehensive income or loss 
and the ineffective portion of the gain or loss is recognized on the Company’s statement of operations and 
comprehensive income or loss as a net gain or loss on financial instruments.   
 
The Company discontinues hedge accounting when a hedging relationship ceases to satisfy the conditions of 
hedge accounting, including: the maturity, expiry, sale, termination, cancellation or exercise, of the hedging item 
or hedged item; the anticipated transaction will not occur within the documented time period or within an 
additional two month period thereafter; the Company terminates its designation of the hedging relationship; or, 
the hedging relationship ceases to be effective.  When a hedging item ceases to exist or it is determined that the 
anticipated transaction will not occur, amounts recognized in other comprehensive income or loss are 
recognized in net income or loss.  If the Company terminates its designation of the hedging relationship or the 
hedging relationship ceases to be effective, amounts recorded to other comprehensive income or loss in 
previous periods are not reversed, while amounts arising subsequently are recorded on the Company’s 
statement of operations and comprehensive income or loss as a net gain or loss on financial instruments.  
Amounts that were recorded to other comprehensive income or loss in previous periods that were not reversed 
are recorded as a net gain or loss on financial instruments in the same period or periods during which the 
hedged transaction affects net income. 
 
Gains and losses arising from cash flow hedging relationships which the Company has not designated for hedge 
accounting are recognized on the Company’s statement of operations and comprehensive income or loss as a 
net gain or loss on financial instruments.   
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Foreign currency translation 
The Corporation’s functional currency is the Canadian dollar.  Accordingly, the Company’s financial position, 
results of operations, cash flows and equity are initially consolidated in Canadian dollars.  The Company has 
concluded that its U.S. segments are self-sustaining foreign operations.  Self-sustaining foreign operations are 
translated using the current rate method.  Applying this method, assets and liabilities are translated to Canadian 
dollars from their functional currency using the exchange rate in effect at the consolidated balance sheet date.  
Revenues and expenses are translated to Canadian dollars at the average monthly exchange rates.  The resulting 
translation adjustments are included in other comprehensive income or loss and are only included in the 
determination of net income when a reduction in the investment in these foreign operations is realized.  Gains 
or losses on foreign currency balances or transactions that are designated as hedges of a net investment in self-
sustaining foreign operations are offset against exchange losses or gains included in other comprehensive 
income or loss. 
 
The Company has elected to report its financial results in U.S. dollars.  The Company’s consolidated balance 
sheets are subsequently translated from Canadian to U.S. dollars at the foreign currency exchange rate in effect 
at the balance sheet date.  The consolidated statements of operations and comprehensive income or loss and 
consolidated statement of cash flows are translated to U.S dollars applying the average foreign currency 
exchange rate in effect during the reporting period.  The resulting translation adjustments are included in other 
comprehensive income or loss.  
 
Disposal of long-lived assets and discontinued operations 
Long-lived assets, to be disposed of other than by sale, such as abandonment or exchange for similar productive 
long-lived assets, are classified as held and used until the disposal transaction occurs.  Long-lived assets held for 
sale are carried at the lower of their carrying amount or fair value less cost to sell.   
 

5. Changes in Accounting Policies 
 

(a) Changes effective for the year ended December 31, 2009 
 
Non-controlling Interests in Consolidated Financial Statements 
In December 2007, the Financial Accounting Standards Board (“FASB”) issued guidance on non-controlling 
interests in consolidated financial statements.  The guidance requires ownership interests in subsidiaries held by 
parties other than the parent to be clearly identified, labeled, and presented in the consolidated statement of 
financial position within equity, but separate from parent’s equity.  The standard also requires consolidated net 
income attributable to the parent and to the non-controlling interest to be clearly identified and presented on 
the face of the consolidated statement of income.  While the parent’s control is retained, the standard requires 
changes in the parent’s ownership interest to be accounted for similarly as an equity transaction.  Upon 
deconsolidation of a subsidiary, any retained non-controlling equity investment in the former subsidiary is 
initially measured at fair value and the gain or loss on the deconsolidation is measured using the fair value of any 
non-controlling equity investment rather than the carrying amount of the retained investment.  For the 
Company, the guidance is effective January 1, 2009 and is applied prospectively, except for the presentation and 
disclosure requirements which are applied retrospectively.  The Company has retrospectively reflected the 
presentation and disclosure requirements in its 2008 consolidated financial statements.     
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Business Combinations 
In December 2007, FASB issued guidance on business combinations.  The guidance establishes the following: 
principles and requirements for an acquirer to recognize and measure the identifiable assets acquired, liabilities 
assumed, and any non-controlling interest in the acquiree; how goodwill or a gain from a bargain purchase is 
recognized and measured in a business combination; and disclosure requirements to enable users of the 
financial statements to evaluate the nature and financial effects of a business combination.  The guidance 
outlines that acquisition date fair value is the measurement objective for all assets acquired and liabilities 
assumed.  In addition, the guidance requires that all acquisition related and restructuring costs be charged to 
earnings and requires contingent consideration to be recognized at its fair value on the date of acquisition.  
Certain contingent consideration arrangements will result in fair value changes being recognized in earnings to 
the date of final settlement.  This statement eliminates adjustments to goodwill for changes in deferred income 
tax assets and uncertain tax positions after the acquisition accounting measurement period (limited to one year 
from the date of acquisition).  This guidance is effective prospectively for acquisitions that occur on or after 
January 1, 2009 and accordingly its adoption had no effect on previously reported amounts. 
 
In April 2009, FASB issued a staff position which addresses the accounting for assets acquired and liabilities 
assumed in a business combination that arise from contingencies.  This guidance amends and clarifies the 
business combinations standard regarding application issues raised by preparers, auditors, and members of the 
legal profession on initial recognition and measurement, subsequent measurement and accounting, and 
disclosure of assets and liabilities arising from contingencies in a business combination.   
 
This position requires that an acquirer shall recognize at fair value, at the acquisition date, an asset acquired or a 
liability assumed in a business combination that arises from a contingency if the acquisition-date fair value of 
that asset or liability can be determined during the measurement period.  If the acquisition-date fair value of the 
contingency cannot be determined during the measurement period, an asset or a liability shall be recognized at 
the acquisition date if information available before the end of the measurement period indicates that it is 
probable that an asset existed or that a liability had been incurred at the acquisition date and the amount of the 
asset or liability can be reasonably estimated.  If these criteria are not met at the acquisition date using 
information that is available during the measurement period, the acquirer shall not recognize an asset or liability 
as of the acquisition date.  In periods after the acquisition date, the acquirer shall account for an asset or a 
liability arising from a contingency that does not meet the recognition criteria at the acquisition date in 
accordance with other applicable GAAP, as appropriate.  This guidance has been applied prospectively for 
acquisitions consummated on or after January 1, 2009 and accordingly its adoption had no effect on previously 
reported amounts. 

 
Disclosures about Derivative Instruments and Hedging Activities  
In March 2008, FASB issued guidance on disclosures of derivative instruments and hedging activities.  Entities 
are required to provide enhanced disclosures about (a) how and why an entity uses derivative instruments, (b) 
how derivative instruments and related hedged items are accounted for under derivative instruments and 
hedging activities guidance and its related interpretations, and (c) how derivative instruments and related 
hedged items affect an entity’s financial position, financial performance, and cash flows.   This guidance is 
intended to enhance the current disclosure framework and requires that objectives for using derivative 
instruments be disclosed in terms of underlying risk and accounting designation.  The additional disclosure 
conveys the purpose of derivative use in terms of the risks that the entity is intending to manage.  Also, 
disclosing the fair values of derivative instruments and their gains and losses in a tabular format and credit-  
risk-related contingent features and their impact on an entity’s liquidity is required.  For the Company, this 
guidance is effective January 1, 2009 and its adoption did not have a significant impact on the Company’s 
financial statements. 
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Useful Life of Intangible Assets 
In April 2008, FASB issued guidance on the determination of the useful life of intangible assets, which amends 
the factors that should be considered in developing renewal or extension assumptions used to determine the 
useful life of a recognized intangible asset under goodwill and other intangibles guidance.  The purpose of this 
guidance is to improve the consistency between the useful life of a recognized intangible asset and the period of 
expected cash flows used to measure the fair value of the asset.  Accordingly, entities are required to disclose 
information for a recognized intangible asset that enables users of the financial statements to assess the extent 
to which the expected future cash flows associated with the asset are affected by the entities intent and/or 
ability to renew or extend the arrangement.   For the Company, this guidance is effective January 1, 2009 and its 
adoption did not have a significant impact on the Company’s financial statements. 
 
Subsequent Events 
In May 2009, FASB issued guidance on subsequent events.  The guidance provides a general standard of 
accounting for, and disclosures of, events that occur after the balance sheet date but before financial statements 
are issued or are available to be issued.  For the Company, this guidance is effective June 30, 2009 and its 
adoption did not have a significant impact on the Company’s financial statements. 
 
Determining Fair Value 
In April 2009, FASB issued guidance on determining fair value when the volume and level of activity for the asset 
or liability have significantly decreased and identifying transactions are not orderly.  This guidance also 
emphasizes that even if there has been a significant decrease in the volume and level of activity for the asset or 
liability and regardless of the valuation technique(s) used, the objective of a fair value measurement remains 
unchanged.  Fair value is the price that would be received to sell an asset or paid to transfer a liability in an 
orderly transaction (that is, not a forced liquidation or distressed sale) between market participants at the 
measurement date under current market conditions.  For the Company, this guidance is effective June 30, 2009 
and its adoption did not have a significant impact on the Company’s financial statements.  
 
Recognition and Presentation of Other-Than-Temporary Impairments 
In April 2009, FASB issued guidance on recognition and presentation of other-than-temporary impairments.  This 
guidance addresses other-than-temporary impairment analysis under existing U.S. GAAP to determine whether 
the holder of an investment in a debt or equity security for which changes in fair value are not regularly 
recognized in earnings (such as securities classified as held-to-maturity or available-for-sale) should recognize a 
loss in earnings when the investment is impaired.  An investment is impaired if the fair value of the investment is 
less than its amortized cost. 
 
This guidance amends the other-than-temporary impairment guidance for debt securities to make the guidance 
more operational and to improve the presentation and disclosure of other-than-temporary impairments on debt 
and equity securities in the financial statements. In addition, this guidance does not amend existing recognition 
and measurement guidance related to other-than-temporary impairments of equity securities.  For the 
Company, this guidance is effective June 30, 2009 and its adoption did not have any impact on the Company’s 
financial statements.   
 
FASB Accounting Standards Codification and the Hierarchy of Generally Accepted Accounting Principles 
In June 2009, FASB issued guidance on accounting standards codification and the hierarchy of generally 
accepted accounting principles.  This guidance is the source of authoritative U.S. GAAP recognized by FASB and 
applied by non-governmental entities.  Rules and interpretive releases of the Securities and Exchange 
Commission (“SEC”) under authority of federal securities laws are also sources of authoritative U.S. GAAP for SEC 
registrants.  On the effective date of this guidance, the codification supersedes all then-existing non-SEC 
accounting and reporting standards.  All other non-grandfathered non-SEC accounting literature not included in 
the codification will become non-authoritative.   
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FASB will not issue new standards in the form of statements, staff positions, or emerging issues task force 
abstracts. Instead, it will issue accounting standards updates.  FASB does not consider accounting standards 
updates as authoritative in their own right.  Accounting standard updates will serve only to update the 
codification, provide background information about the guidance, and provide the basis for conclusions related 
to change(s) in codification.   
 
As originally issued, the hierarchy of generally accepted accounting principles identified the sources of 
accounting principles and the framework for selecting the principles used in preparing the financial statements 
of non-governmental entities that are presented in conformity with U.S. GAAP.  This guidance arranged these 
sources of GAAP in a hierarchy for users to apply accordingly.  The new guidance characterizes all guidance at 
the same level of authority.  The use of non-authoritative GAAP is permitted when authoritative GAAP is absent.   
 
For the Company, this guidance is effective July 1, 2009 and its adoption did not have any impact on the 
Company’s financial statements.  

 
Fair Value Measurements and Disclosures 
In August 2009, FASB issued guidance on fair value measurements and disclosures.  This guidance provides 
clarification on measuring liabilities at fair value when a quoted price in an active market for an identical liability 
is not available.  The guidance requires that an entity employ one or more valuation techniques using the 
following: the quoted price of the identical liability when traded as an asset, the quoted price for similar liabilities 
or similar liabilities when traded as an asset, or other valuation techniques consistent with existing fair value 
measurement guidance.  Other valuation techniques include using a present value technique or a market 
approach, which is based on the amount at the measurement date that the reporting entity would pay to 
transfer the identical liability or would receive to enter into the identical liability.  The guidance also states that 
when estimating the fair value of a liability, a reporting entity is not required to include a separate input or 
adjustments to other inputs relating to the existence of a restriction that prevents the transfer of the liability.  For 
the Company, this guidance is effective October 1, 2009 and its adoption did not have any impact on the 
Company’s financial statements. 
 
Stock Compensation - Escrowed Share Arrangements and the Presumption of Compensation 
In January 2010, FASB issued an update to escrowed share arrangements and the presumption of compensation.  
Historically, escrowed share arrangements involving the release of shares to certain shareholders based on 
performance-related criteria is presumed to be compensatory.  It was clarified that when evaluating whether the 
presumption of compensation has been overcome, the entity should consider the substance of the 
arrangement, including whether the arrangement was entered into for the purposes unrelated to, and not 
contingent upon, continued employment.  It was further clarified, that an escrowed share arrangement in which 
the shares are automatically forfeited if employment terminates is compensation.  Adopting this guidance did 
not have any impact on the Company’s financial statements. 
 
Accounting and Reporting for Decreases in Ownership of a Subsidiary 
In January 2010, FASB issued guidance which clarifies the accounting and reporting by an entity for a change in 
its ownership interest in a subsidiary.  This guidance addresses decreases in ownership interests in a subsidiary 
or group of assets that is a business or non-profit activity, a subsidiary that is a business or non-profit activity that 
is transferred to an equity method investee or joint venture, and an exchange of a group of assets that constitute 
a business or non-profit activity for a non-controlling interest in an entity (including an equity method investee 
or joint venture).  The guidance also requires a reporting entity to assess a decrease in ownership of a subsidiary 
even if the subsidiary is not a business or non-profit activity, and to consider the substance of the transaction 
causing the decrease in ownership interest.  In the absence of other guidance, the reporting entity should apply 
this guidance to decreases in its ownership interest in a subsidiary that is not a business or non-profit activity.   
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This guidance also requires a reporting entity to disclose their valuation techniques for measuring their 
investments in subsidiaries or groups of assets, the nature of their continuing involvement in a subsidiary after it 
has been sold or spun off, and whether the transaction that resulted in the disposition of their interest in the 
subsidiary was with a business with which the company or its executives have financial ties.   
 
This guidance is effective January 1, 2009 and its adoption had no impact the Company’s financial statements. 
 
(b) Changes effective beyond December 31, 2009 
 
Improving Fair Value Measurements and Disclosures 
In January 2010, FASB issued additional disclosure guidance aimed at improving fair value measurements and 
disclosures.  This amending guidance sets forth new disclosures which include the following: disclosure of  
significant transfers in and out of Level 1 and Level 2 fair value measurements accompanied by a description for 
the reasons for the transfers, a reconciliation for fair value measurements in Level 3 presenting separately 
information about purchases, sales, issuances and settlements on a gross rather than net basis, disclosure of fair 
value measurements for each class of assets and liabilities, and disclosures about the valuation techniques and 
inputs used to measure fair value for both recurring and nonrecurring fair value measurements (Level 2 and 
Level 3).  For the Company, this guidance is effective January 1, 2010, except for the disclosure of purchases, 
sales, issuances and settlements in the roll forward activity for Level 3 fair value measurements, which is effective 
January 1, 2011.  This guidance is not expected to have a significant impact on the Company’s financial 
statements.   
 
Accounting for Distributions to Shareholders with Components of Stock and Cash 
In January 2010, FASB issued guidance which clarifies that the stock portion of a distribution to shareholders, 
that allows them to elect to receive cash or stock with a potential limitation on the total amount of cash that all 
shareholders can elect to receive in the aggregate, is considered a share issuance that is reflected in earnings per 
share prospectively and is not a stock dividend for the purpose of applying both equity and earnings per share 
guidance.  For the Company, this guidance is effective January 1, 2010 and its adoption is not expected to have 
any impact on the Company’s financial statements. 
 

6. Acquisitions 
 
For the year ended December 31, 2009, the Company acquired all of the solid waste collection assets, including 
various current assets, and assumed various liabilities of two waste management companies in Canada and four 
in the U.S., each of which constitutes a business.  The Company also acquired selected waste collection assets 
from one waste management company in Canada.   
 
For the year ended December 31, 2008, the Company acquired all of the solid waste collection assets, including 
various current assets, and assumed various liabilities of eight waste management companies, three in Canada 
and five in the U.S., each of which constitutes a business.   
 
The Company considers all of these acquisitions “tuck-ins”.  Tuck-ins represent the acquisition of solid waste 
collection assets and or disposal facilities in markets where the Company has existing operations.  Goodwill 
arising from tuck-in acquisitions is largely attributable to synergies expected by the Company as a result of 
personnel and operating overhead reductions, disposal advantages or the employment of market focused 
strategies.  Pro forma revenues and net income for the combined tuck-in acquisitions has not been disclosed as 
the acquired companies are immaterial individually and in aggregate.  The allocations of certain purchase prices, 
for various acquisitions completed in 2009, are absent final fair value adjustments.  Payment of contingent 
consideration, for acquisitions completed prior to 2009, for achieving various business performance targets is 
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also pending final adjustment.    Final fair value and contingent consideration adjustments occurring during the 
measurement period that increase or decrease the fair value of certain assets or liabilities will be recorded 
against the respective purchase price allocation.  The results of these acquisitions have been included in the 
financial statements from their respective closing dates.     
 
The aggregate fair value of consideration paid and its allocation to the fair value of net assets acquired is as 
follows:  
 
 December 31
 2009 2008

Consideration
Cash, including holdbacks (as applicable) 25,491$              42,976$               

Net assets acquired
Accounts receivable 705                       5,516                   
Intangibles (Note 9) 6,802                   15,223                 
Goodwill 2,031                   8,094                   
Capital assets 5,956                   15,126                 
Landfill assets 16,027                 -                            
Accounts payable (1,259)                  (897)                     
Landfill closure and post-closure costs (4,771)                  -                            
Other long-term liabilities -                             (86)                       
Total net assets acquired 25,491$              42,976$               

Consideration by segment (including holdbacks (as applicable))
Canada 1,698$                 17,800$               
U.S. south 18,718                 548                      
U.S. northeast 5,075                   24,628                
Total consideration 25,491$              42,976$               

Goodwill recorded by segment
Canada 867$                     161$                     
U.S. south -                       45                         
U.S. northeast 1,164                   7,888                   
Total goodwill 2,031$                 8,094$                  

 
For the year ended December 31, 2009, aggregate cash consideration amounted to $25,491.  For the year ended 
December 31, 2008, aggregate cash consideration amounted to $42,659 which excludes holdbacks and cash 
payments due to sellers for achieving various business performance targets.   
 
Contingent consideration payments in respect of acquisitions consummated prior to January 1, 2009 totaled 
$1,894 (2008 - $16,475) (Note 22 (iv)). 

 
Goodwill amounting to $2,031 (2008 - $8,094) is expected to be deductible for tax purposes.   
 
Goodwill recognized on acquisitions is the result of benefits expected to arise from vertically integrating the 
acquired assets into the Company’s existing operations.  Integration increases the Company’s ability to 
internalize waste, densify collection routes, and employ its market-focused strategies.  Management anticipates 
that the integration of these acquisitions will have a positive impact on its operating results.   
 
Proposed Transaction 
On November 11, 2009, the Company executed a merger agreement with Waste Services, Inc. (“WSI”).  The 
agreement provides for the Company’s wholly-owned subsidiary (“Merger Sub”) to merge with and into WSI, 
with WSI surviving the merger as the Company’s wholly-owned subsidiary.  The Company expects to complete 
the merger in the second calendar quarter of 2010, subject to, among other things, receipt of required WSI 
stockholder approval and regulatory approvals. 
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Pursuant to the merger agreement, each outstanding share of WSI common stock will be converted into the 
right to receive 0.5833 of the Company’s common shares for each share of WSI common stock, with cash paid in 
lieu of fractional shares.  This exchange ratio is fixed and will not be adjusted to reflect stock price changes prior 
to closing of the merger. 
 
Completion of the merger remains subject to the satisfaction or waiver of certain closing conditions, including 
approval from WSI stockholders and the Canadian Competition Bureau.  The transaction was reviewed by U.S. 
antitrust authorities, and the thirty day waiting period under the Hart-Scott-Rodino Antitrust Improvements Act 
of 1976 expired on January 19, 2010 without a request for additional documentation or information.   
 

7. Allowance for Doubtful Accounts 
 
The following table illustrates the Company’s movement in its allowance for doubtful accounts for the year 
ended December 31, 2009.  

 
December 31

2009 2008

    Balance, beginning of the year 5,562$                 4,224$                 
    Net additions to allowance for doubtful accounts, during the year 3,948                   4,733                   
    Written-off, uncollectible, during the year (6,368)                  (3,685)                  
    Recoveries, during the year 761                       524                      
    Foreign currency translation adjustment, during the year 155                       (234)                     
  Balance, end of year 4,058$                 5,562$                 

 
8. Restricted Cash 

 
Restricted cash represents cash received from IRB drawings in advance of incurring the expenditure for which 
the IRBs are made available.  At December 31, 2009, $382 (December 31, 2008 - $82) of cash is restricted to fund 
a portion of landfill construction activities, and equipment and container expenditures, in the Company’s U.S. 
northeast and U.S. south operations, for 2009 and 2008, respectively. 
 

9. Intangibles 
 

December 31, 2009

Cost  
Accumulated 
Amortization Net Book Value Additions

Weighted 
Average 

Amortization 
Period of 

Additions

Customer collection contracts 110,648$            101,623$            9,025$                 342$                     4.46                    
Customer lists 110,658              36,156                 74,502                 5,801                    6.20                    
Non-competition agreements 13,503                 6,714                   6,789                   659                       5.00                    
Transfer station permits 12,339               2,600                 9,739                 -                        -                      
Trade-names 2,198                   1,336                   862                       -                        -                      

249,346$            148,429$            100,917$            6,802$                 
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December 31, 2008

Cost  
Accumulated 
Amortization Net Book Value

Additions, net of 
adjustments

Weighted 
Average 

Amortization 
Period of 

Additions

Customer collection contracts 92,861$                75,710$                17,151$                245$                      4.50
Customer lists 110,339                26,927                   83,412                   4,379                      6.86
Non-competition agreements 12,943                   4,068                     8,875                     173                        5.00
Transfer station permits 10,545                   1,674                     8,871                     6,134                      20.00
Trade-names 3,988                     2,399                     1,589                     34                           -                       

230,676$              110,778$              119,898$              10,965$                

 
Adjustments to prior period acquisitions resulted in a $4,258 reduction in 2008 intangible asset additions. 
 
Estimated remaining amortization expense for the Company’s intangibles in each of the five succeeding years 
and thereafter is as follows: 
 
2010 21,270$             
2011 17,664               
2012 16,070               
2013 13,911               
2014 10,778               
Thereafter 21,224               
 100,917$          

 
10. Goodwill 

 
The following table outlines the changes in goodwill. 
 
 December 31
 2009 2008

Goodwill, beginning of year 617,832$           623,959$            
Goodwill recognized on acquisitions completed, during the year 2,031                   8,094                   
Goodwill recognized in respect of prior period acquisitions, during the year 1,916                   (2,376)                  
Foreign currency exchange adjustment, during the year 8,691                   (11,845)               
Goodwill, end of year 630,470$            617,832$             
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11. Deferred Financing Costs 

 
Deferred financing costs represent fees and costs incurred in connection with securing or amending long-term 
debt facilities.  The Company amortizes these costs on a straight-line basis over the term of the related debt, 
which approximates the effective interest method. 
 

December 31, 2009 Cost
Accumulated 
Amortization Net Book Value

Deferred financing costs 18,394$             9,036$                  9,358$                
 

December 31, 2008 Cost
Accumulated 
Amortization Net Book Value

Deferred financing costs 16,711$                6,775$                   9,936$                 

 
Amortization related to deferred financing costs for the year ended December 31, 2009 amounted to $2,902 
(2008 - $3,540). 
 
Estimated remaining amortization expense for the Company’s deferred financing costs in each of the five 
succeeding years and thereafter is as follows: 
 
2010 2,834$                
2011 2,433                 
2012 418                     
2013 261                     
2014 220                     
Thereafter 3,192                 
 9,358$                

 
12. Capital Assets  

December 31, 2009
  Accumulated 

Cost  Amortization Net Book Value

Land and improvements 50,420$              -     $                      50,420$              
Buildings and improvements 110,189            25,737                 84,452               
Vehicles and equipment 392,993              192,479              200,514              
Containers and compactors 187,353              87,979                 99,374                 
Furniture, fixtures and computer equipment 17,336                 12,362                 4,974                   

758,291$            318,557$            439,734$            

 
December 31, 2008

  Accumulated 
Cost  Amortization Net Book Value

Land and improvements 47,361$                -     $                       47,361$                
Buildings and improvements 94,577                   18,113                   76,464                   
Vehicles and equipment 336,224                147,656                188,568                
Containers and compactors 159,731                68,192                   91,539                   
Furniture, fixtures and computer equipment 14,317                   9,568                     4,749                     

652,210$              243,529$              408,681$              

 
For the year ended December 31, 2009, capitalized interest in the period amounted to $18 (2008 - $nil). 
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13. Landfill Assets 

December 31, 2009
  Accumulated 

Cost  Amortization Net Book Value

Landfill assets 1,016,030$        354,292$            661,738$            

 
December 31, 2008

  Accumulated 
Cost  Amortization Net Book Value

Landfill assets 899,833$              277,971$              621,862$              

 
For the year ended December 31, 2009, capitalized interest in the period amounted to $2,043 (2008 - $2,409). 
 
In June 2009, the Company received a certificate of authorization, permitting the Lachenaie landfill to receive 7.5 
million cubic metres of waste over a period of five years at a rate of approximately 1.5 million cubic metres or 1.3 
million tonnes of waste annually.  The certificate of authorization permits the Lachenaie landfill to continue 
operating for a total of 10 years.  However, the provincial Ministry, at their discretion, may limit the maximum 
allowable permitted waste received in the last five years of the certificate’s term. 
 
Management is in compliance with the criteria it applies to determine future permitted airspace capacity.  

14. Other Assets and Other Liabilities 
 

December 31
2009 2008

Other assets
  Fair value of commodity swaps 641$                     -$                      
  Fair value of commodity swaps designated as cash flow hedges 1,703                   -                       

2,344                   -                       
Less current portion of other assets 770                       -                       

1,574$                 -$                      

Other liabilities
  Fair value of interest rate swaps 11,923$              12,965$               
  Fair value of commodity swaps designated as cash flow hedges -                        1,891                   
  Contingent acquisition payables -                        189                      

11,923                 15,045                
Less current portion of other liabilities 8,312                   -                       

3,611$                 15,045$               
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15. Accrued Charges 
 
Accrued charges are comprised of the following: 
 

December 31
2009 2008

Payroll and related costs 19,531$              16,013$               
Insurance 18,799                 13,445                 
Franchise and royalty fees 4,301                   4,250                   
Interest 5,224                   6,190                   
Environmental surcharges 4,349                   2,600                   
Provincial and state sales taxes 3,292                   2,752                   
Acquisition and related costs 3,017                   1,767                   
Property taxes 336                       175                      
Share based compensation 2,383                   167                      
Other 9,340                   8,150                   
Accrued charges 70,572$              55,509$               

 
16. Long-term Debt 

 
December 31

2009 2008

Term loan 195,000$            195,000$             
Senior secured debentures, series A -                       38,380                 
Senior secured debentures, series B 55,418                 47,362                 
Revolving credit facilities 295,574              488,848              
IRBs 109,000              104,000              
 654,992              873,590              
Less current portion of long-term debt -                       38,380                 

654,992$            835,210$             

 
U.S. term loan and revolving credit facility 
Effective October 1, 2008, the Company entered into a Sixth Amending Agreement to its Amended and Restated 
Revolving Credit and Term Loan Agreement.  The amending agreement simply recognizes the structural change 
from an income trust to a corporation (Note 2) and had no impact on committed amounts, maturity dates or 
pricing.   
 
Effective August 6, 2008, the Company entered into a Fifth Amendment to its Amended and Restated Revolving 
Credit and Term Loan Agreement.  The Fifth Amendment extended the maturity of the U.S. revolving credit 
facility to January 21, 2012, increased the U.S. revolving credit facility commitment to $588,500 from $575,000, 
and decreased the accordion feature from $50,000 to $36,500.  In addition, the Fifth Amendment increased the 
applicable margin on the pricing grid by one quarter of one percent throughout.  All other significant terms 
remained unchanged. 
 
The Company’s U.S. term loan is fully drawn.  At December 31, 2009, the interest rate applicable to $195,000 
(December 31, 2008 - $195,000) outstanding under the term loan portion of the credit facility was EURO plus 
175 basis points, or 1.99% (December 31, 2008 – 3.63%). 
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The U.S. revolving credit facility is available to finance working capital requirements, qualifying capital 
expenditures, acquisitions, and for general corporate purposes.  The Company’s U.S. revolving credit facility 
makes available, net of letters of credit amounting to $123,700 (December 31, 2008 – $128,735), $339,300 at 
December 31, 2009 (December 31, 2008 – $96,265).  At December 31, 2009, $125,500 (December 31, 2008 – 
$363,500) was drawn on, and $241,906 (December 31, 2008 - $54,724) was immediately available for borrowing 
under the U.S. revolving credit facility.  The revolving credit facility bears interest at either Bank of America’s 
prime rate plus an applicable margin of 0.00% to 0.50% or at EURO plus an applicable margin of 1.50% to 2.50%.  
Interest is payable quarterly in arrears and unused revolving credit facility commitments are subject to a standby 
fee ranging from 0.375% to 0.50%.  At December 31, 2009, the interest rate applicable to $115,000 (December 
31, 2008 – $350,000) outstanding under the revolving credit facility was EURO plus 175 basis points, or 2.03% 
(December 31, 2008 – 3.13%), and the interest rate applicable to the remaining balance of $10,500 (December 
31, 2008 - $13,500) outstanding there under was Bank of America’s prime rate plus applicable margin, or 3.25% 
(December 31, 2008 – 3.25%).   At December 31, 2009, the Company’s standby fee was 0.50% (December 31, 
2008 – 0.50%).   
 
The term loan and revolving credit facility both mature on January 21, 2012.  The term loan and revolving credit 
facility are secured by a first priority perfected security interest over all assets of IESI and its subsidiaries and 
includes all of the equity interests of IESI’s direct and indirect subsidiaries and all of IESI’s common shares.   
 
The Company’s U.S. term loan and revolving credit facility contains a restrictive covenant which limits IESI’s 
ability to pay a dividend subject to a financial threshold measure.  At present there are no limitations on IESI’s 
ability to pay dividends.  

 
As a condition of borrowing, the Company is required to have long-term debt, or have entered into interest rate 
swaps, on a fixed rate basis, for not less than 40% of total funded debt.  Accordingly, the Company has entered 
into the following interest rate swaps as outlined in the table below: 
 

December 31, 2009

Date entered
Notional 
amount

Fixed interest 
rate paid (plus 

applicable 
margin)

Variable interest 
rate received Effective date Expiration date

September 2007 75,000$               4.72% 0.29% October 2007 October 2010
April 2005 25,000$               4.73% 0.29% October 2007 October 2011
September 2007 50,000$               4.79% 0.29% October 2007 October 2011
September 2007 35,000$               4.89% 0.29% October 2007 October 2012
March 2009 10,000$               1.72% 0.28% March 2009 January 2012

 
Senior secured debentures, series A and B (“debentures”) 
On June 25, 2004, BFI Canada Inc. (“BFI”), an indirect subsidiary of the Company, issued Canadian dollar (“C$”) 
$47,000 senior secured, series A debentures, bearing interest at 6.123% and C$58,000 senior secured, series B 
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debentures, bearing interest at 7.015%.  Interest on each series of debenture is payable quarterly in arrears, 
commencing on September 26, 2004.  The series A and B debentures are payable in full on June 26, 2009 and 
June 26, 2014, respectively.  The debentures are redeemable in whole or in part from time to time at a price 
equal to the greater of par and the net present value of all scheduled payments of interest and principal using a 
discount rate equivalent to the sum of the Government of Canada Yield plus a margin on either series of 
debenture.  The debentures are secured by a charge over all the personal and real property of BFI, Ridge 
(Chatham) Holdings G.P. Inc., and Ridge (Chatham) Holdings L.P. and the shares of the Company and its 
subsidiaries.  The debentures rank equally with the Company’s Canadian revolving credit facility.     
 
On June 26, 2009, the Company’s series A debenture matured and was repaid.  The Company drew on available 
capacity from its Canadian revolving credit facility to repay the series A debenture. 
 
Canadian revolving credit facility 
Effective June 30, 2009, the Company entered into a Fifth Amended and Restated Credit Agreement.  The fifth 
agreement simply recognizes the wind-up of the Fund and Ridge Landfill Trust and other reorganizational 
changes.  Entering into the fifth agreement had no impact on committed amounts, maturity dates or pricing.   
 
Effective October 1, 2008, the Company entered into a Fourth Amending Agreement to its Fourth Amended and 
Restated Credit Agreement.  The amending agreement simply recognized the structural change from an income 
trust to a corporation and had no impact on committed amounts, maturity dates or pricing.   
 
Effective July 30, 2008, the Company entered into a Third Amending Agreement to its Fourth Amended and 
Restated Credit Agreement.  The Third Amending Agreement increased the Canadian revolving credit facility 
commitment from C$150,000 to C$305,000 and decreased the accordion feature from C$50,000 to C$45,000.  In 
addition, the Third Amending Agreement increased the pricing grid by one quarter of one percent and modified 
one financial covenant.  All other significant terms remained unchanged. 
 
The revolving credit facility is available to finance working capital requirements, qualifying capital expenditures, 
and acquisitions.  At December 31, 2009, C$178,000 (December 31, 2008 – C$153,500) is drawn on the revolving 
credit facility.  The Company’s remaining availability under its Canadian revolving credit facility at December 31, 
2009, net of letters of credit totaling C$39,282 (December 31, 2008 – C$24,916), amounts to C$87,718 (December 
2008 - C$126,584).  At December 31, 2009, C$87,718 (December 31, 2008 - C$88,095) was immediately available 
for borrowing under the revolving credit facility.  Unused revolving credit facility commitments are subject to a 
standby fee ranging from 0.275% to 0.50%.  At December 31, 2009, the Company’s standby fee was 0.325% 
(December 31, 2008 – 0.325%).  Revolving credit facility advances bear interest at Canadian bank prime plus a 
spread of 0.125% to 1.125%, bankers’ acceptances plus a spread of 1.125% to 2.125% or LIBOR plus a spread of 
1.125% to 2.125%.  At December 31, 2009, revolving credit facility advances were principally priced at the 
bankers’ acceptances rate of 0.45%, plus a spread of 1.375% (December 31, 2008 – 1.57%, plus a spread of 
1.375%).  The facility is secured by a first priority perfected security interest over all personal and real property of 
BFI and its subsidiaries and the shares and trust units of the Company and its subsidiaries.  The facility ranks 
equally with the senior secured, series B debenture.   
 
The revolving credit facility matures on May 30, 2011. 
 
IRBs 
On December 1, 2009, the Company entered into a 30-year agreement with Seneca County Industrial 
Development Agency, which permits the Company access to variable rate demand solid waste disposal 
industrial revenue bonds (“2009 Seneca IRB Facility”).  The 2009 Seneca IRB Facility makes $90,000 available to 
fund a portion of the landfill construction and equipment expenditures at the Company’s Seneca Meadows 
landfill.  The 2009 Seneca IRB Facility bears interest at a weekly floating interest rate that approximates the 
Securities Industry and Financial Markets Association Municipal Swap Index (“SIFMA Index”).  Interest is payable 
monthly in arrears, commencing on February 1, 2010.  At December 31, 2009, the daily interest rate applicable to 
the 2009 Seneca IRB Facility was 0.35%.  The 2009 Seneca IRB Facility matures on December 1, 2039 and is 
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guaranteed by IESI.  At December 31, 2009, $5,000 was drawn under this facility and $382 (December 31, 2008 - 
$nil) was restricted (Note 8). 
 
On March 1, 2007, the Company entered into a 15-year agreement with the Mission Economic Development 
Corporation, which permits the Company access to variable rate demand solid waste disposal industrial revenue 
bonds (“TX IRB Facility”).  The TX IRB Facility makes $24,000 available to fund a portion of landfill construction 
activities, and equipment, vehicle, and container expenditures in the Company’s Texas operations.  The TX IRB 
Facility bears interest at LIBOR less an applicable discount, and interest is payable monthly in arrears, 
commencing on May 1, 2007.  At December 31, 2009, the daily interest rate applicable to the TX IRB Facility was 
0.28% (December 31, 2008 – 3.28%).  The TX IRB Facility matures on April 1, 2022 and is secured by a letter of 
credit in the amount of the drawn facility.  At December 31, 2009, $24,000 (December 31, 2008 – $24,000) has 
been drawn under this facility and $nil (December 31, 2008 - $82) was restricted (Note 8).   
 
On November 16, 2006, the Company entered into a 22-year agreement with the Pennsylvania Economic 
Development Financing Authority, which permits the Company access to variable rate demand solid waste 
disposal industrial revenue bonds (“PA IRB Facility”).  The PA IRB Facility makes $35,000 available to fund a 
portion of landfill construction, equipment, vehicle, and container expenditures in the Company’s Pennsylvania 
operations.  The PA IRB Facility bears interest at LIBOR less an applicable discount, and interest is payable 
monthly in arrears, commencing on December 1, 2006.  At December 31, 2009, the daily interest rate applicable 
to the PA IRB Facility was 0.25% (December 31, 2008 – 3.65%).  The PA IRB Facility matures on November 1, 2028 
and is secured by a letter of credit in the amount of the drawn facility.  At December 31, 2009, $35,000 
(December 31, 2008 – $35,000) was drawn under this facility.   
 
On October 20, 2005, the Company entered into a 30-year agreement with the Seneca County Industrial 
Development Agency, which permits the Company access to variable rate demand solid waste disposal 
industrial revenue bonds (“2005 Seneca IRB Facility”).  The 2005 Seneca IRB Facility makes $45,000 available to 
fund a portion of Seneca Meadows landfill construction and equipment expenditures.  The 2005 Seneca IRB 
Facility bears interest at LIBOR less an applicable discount, and interest is payable monthly in arrears, 
commencing on November 1, 2005.  Effective August 1, 2008, the Company remarketed its 2005 Seneca IRB 
Facility.  The amended and restated 2005 Seneca IRB Facility, which originally bore interest at LIBOR less an 
applicable discount, bears interest at 6.625% for a term of 5 years.  The 2005 Seneca IRB Facility matures on 
October 1, 2035 and is guaranteed by IESI.  At December 31, 2009, $45,000 (December 31, 2008 – $45,000) was 
drawn under this facility.   
 
The Company is subject to restrictions included in its various long-term debt financing agreements.  At 
December 31, 2009 the Company is in compliance with all restrictions included therein.  
 
Interest on long-term debt amounted to $34,225 (2008 - $51,490).  Interest on long-term debt includes deferred 
financing cost amortization (Note 11) and excludes capitalized interest (Notes 12 and 13).  
 
Principal repayments required in each of the next five years ending December 31 and thereafter are as follows: 
2010 -$                     
2011 170,074            
2012 320,500            
2013 -                      
2014 55,418               
Thereafter 109,000            
 654,992$           
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17. Landfill Closure and Post-Closure Costs 

 
The tables below outline key assumptions used to determine the fair value of landfill closure and post-closure 
costs, outline the expected timing of undiscounted landfill closure and post-closure expenditures and reconcile 
beginning and ending landfill closure and post-closure cost accruals.  
 

December 31, 
2009

Fair value of legally restricted assets 8,102$                
Undiscounted closure and post-closure costs 446,334$           
Credit adjusted risk free rates - Canadian segment landfills 5.4% - 9.5%
Credit adjusted risk free rates - U.S. segment landfills 5.7% - 7.2%
Expected timing of undiscounted landfill closure and post-closure expenditures
2010 6,622$                
2011 7,141                 
2012 7,397                 
2013 6,850                 
2014 9,761                 
Thereafter 408,563            

446,334$           

December 31
2009 2008

Landfill closure and post-closure costs, beginning of year 58,067$              59,552$               
Provision for landfill closure and post-closure costs, during the year 15,005                 8,164                   
Accretion expense, during the year 3,130                   3,010                   
Landfill closure and post-closure expenditures, during the year (7,145)                  (2,022)                  
Disposal of landfill closure and post-closure costs, during the year (1,343)                  -                       
Landfill closure and post-closure cost acquired, during the year 4,771                   -                       
Revisions to estimated cash flows, during the year (4,392)                  (8,260)                  
Foreign currency translation adjustment, during the year 1,615                   (2,377)                  
 69,708                 58,067                 
Less current portion of landfill closure and post-closure costs 6,622                   7,210                   
Landfill closure and post-closure costs, end of year 63,086$              50,857$               

  
The Company is required to deposit monies into a social utility trust for the purpose of settling post-closure costs 
at its Lachenaie landfill.  The funding amount is established by the Quebec Government based on each cubic 
metre of waste accepted and payment is due quarterly.  At December 31, 2009, funded landfill post-closure 
costs, representing the fair value of legally restricted assets, total $8,102 (December 31, 2008- $6,115).  At 
December 31, 2009, $8,102 (December 31, 2008 - $6,034) was deposited into the social utility trust with the 
balance, $nil (December 31, 2008 - $81) remaining unfunded and included in accounts payable.   
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At December 31, 2009, the Company has an accrued environmental liability of $13,366 (December 31, 2008 - 
$8,918).  The accrued environmental liability is included in landfill closure and post-closure costs and relates to 
an inactive landfill which the Company acquired on the acquisition of IESI and provisions for wetlands mitigation 
at the Seneca Meadows landfill.  The estimated costs have a total undiscounted value amounting to $15,687 
(December 31, 2008 - $10,788). 

 
18. Income Taxes 

 
The following table reconciles the difference between income taxes that would result solely by applying 
statutory rates to the Company’s pre-tax income and income tax expense (recovery) recorded in the 
consolidated statement of operations and comprehensive income.      

December 31
2009 2008

Income before income taxes 93,613$              61,504$               
Income tax expense at the combined basic rate 29,613                 19,374                 
Tax on income attributable to trust unitholders and non-controlling interest -                       (13,004)               
Large corporation and state tax 4,138                   2,287                   
Withholding tax on foreign dividends and interest 1,032                   -                       
Tax on other non-deductible expenses 1,038                   601                      
Revision to unutilized tax loss carryforwards, tax base of capital assets and tax rates 3,576                   (751)                     
Other 488                       (1,962)                  
Income tax expense at the combined basic rate 39,885$              6,545$                  

  
December 31

2009 2008

Deferred income tax assets
Unutilized tax loss carryforwards, net of valuation allowances 95,549$              34,984$               
Deferred financing costs and offering expenses 4,047                   332                      
Accounting provisions not currently deductible for tax 37,731                 30,937                 
Other 3,935                   1,080                   
 141,262              67,333                 

Deferred income tax liabilities  
Carrying value of capital assets in excess of tax value 30,377                 29,422                 
Carrying value of intangibles and landfill assets in excess of tax value 188,818              97,888                 
Carrying value of deferred financing costs in excess of tax value 3,337                   3,545                   
Other 230                       826                      

222,762              131,681              
Net deferred income tax liabilities 81,500$              64,348$               

 
Net deferred income tax liabilities, totaling $81,500 (2008 - $64,348), is comprised of net deferred income tax 
liabilities in Canada amounting to $4,570 (2008 – $3,492) and net deferred income tax liabilities in the U.S. 
amounting to $76,930 (2008 - $60,856).  

In September 2009, we received final approval from the Internal Revenue Service for a change to the tax 
depreciation method for all U.S. landfills.  This change increased the existing federal losses available for 
carryforward by approximately $251,700 and resulted in a like change to the carrying value of landfill assets in 
excess of tax value.   
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The components of domestic and foreign income before income taxes and domestic and foreign income taxes 
are as follows: 

 2009 2008
Income before income taxes
  Canada 60,979$              57,016$               
  U.S. 32,634                 4,488                   

93,613$              61,504$               

Current income tax expense
  Canada 18,483$              3,345$                 
  U.S. 1,556                  3,285                   

20,039                 6,630                   
Future income tax expense (recovery)
  Canada 5,153                  1,707                   
  U.S. 14,693                 (1,792)                  

19,846                 (85)                       
Total income tax expense 39,885$              6,545$                 

 
The Company recognizes interest related to uncertain tax positions and penalties to current income tax expense.  
The Company has no material uncertain tax positions.  Accordingly, interest and penalties recognized in respect 
of uncertain tax positions and amounts accrued in respect thereof amount to $nil at December 31, 2009 and 
2008.  
 
The Company is subject to federal, provincial and state income taxes and files tax returns in multiple 
jurisdictions.  Tax years open to audit range from 2000 to 2009 in Canada and from 1997 to 2009 in the U.S.  
 
The Company does not tax effect its foreign currency translation adjustment. 
 
Subsidiaries of the Company have unutilized tax losses amounting to $226,577 (2008 - $67,732) which expire 
2012 to 2028.  The realization of the deferred income tax assets, net of a $860 (2008 - $3,840) valuation 
allowance on certain U.S. unutilized tax loss carryforwards, totaling $95,549 (2008 - $34,984), is dependent on 
the generation of future taxable income during the years in which those temporary differences become 
deductible.  Based on management’s estimate of projected future taxable income and tax planning strategies, 
management expects to realize these deferred income tax assets in advance of expiry. 
 
On the Company’s acquisition of IESI, IESI issued a $160,000 intercompany note payable (“U.S. note”).  Effective 
August 28, 2007, the U.S. note was cancelled.  For the purposes of determining taxable income, IESI has taken 
the position that the U.S. note and its related interest was commercially reasonable and has deducted the 
interest paid thereon on this basis.  Management has taken steps to ensure that the U.S. note was commercially 
reasonable, however, there can be no assurance that U.S. taxation authorities will not seek to challenge the 
treatment of the U.S. note as debt or the amount of interest expense deducted, which could increase IESI’s 
taxable income and accordingly its U.S. federal income tax liability.  Management has determined that it has met 
the more-likely-than-not threshold based on its technical merits and that management’s position would be 
sustained upon examination by the relevant tax authority. 

19. Equity 
 
Shareholders’ equity 
Pursuant to the plan of arrangement (Note 2), the Company is authorized to issue an unlimited number of 
common, special and preferred shares, issuable in series.  
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Common Shares 
On October 1, 2008, pursuant to the plan of arrangement (Note 2), the Company issued 57,569 common shares.  
Common shareholders are entitled to one vote for each common share held and to receive dividends, as and 
when declared by the Board of Directors.  Common shareholders are entitled to receive, on a pro rata basis, the 
remaining property and assets of the Company upon dissolution or wind-up, subject to the priority rights of 
other classes of shares.   
 
On March 6, 2009, the Company closed its public offering of 8,500 common shares for C$9.50 per share, for total 
gross proceeds of C$80,750.  The Company applied the net proceeds from the public offering, approximately 
$61,500, to the repayment of outstanding borrowings under its U.S. revolving credit facility.  On March 30, 2009, 
the Company closed the over-allotment option on its public offering of 1,275 common shares at C$9.50 per 
share for total gross proceeds of C$12,113 and applied the net proceeds from the over-allotment option, 
approximately $9,500, to the repayment of outstanding borrowings on its U.S. revolving credit facility.  
Aggregate equity issue costs amounted to $3,662 and the tax effect thereon totaled $1,376. 
 
On June 10, 2009, the Company closed its U.S. public offering and over-allotment option of 13,000 and 1,950 
common shares, respectively, representing total gross proceeds of $149,500.  The Company applied the net 
proceeds from the U.S. public offering, approximately $138,750, to the repayment of outstanding borrowings 
under its U.S. revolving credit facility.  Aggregate equity issue costs amounted to $11,170 and the related tax 
effect thereon totaled $3,289.     
 
At December 31, 2009, 405 (December 31, 2008 – 184) common shares were held by the U.S. LTIP plan rabbi 
trust. 
 
Special Shares 
On October 1, 2008, pursuant to the plan of arrangement (Note 2), the Company issued 11,137 special shares to 
IESI for the benefit of each participating preferred shareholder.  Special shareholders are entitled to one vote for 
each special share held.  The special shares carry no right to receive dividends or to receive the remaining 
property and assets of the Company upon dissolution or wind-up.  The number of special shares outstanding is 
equivalent to the exchange rights granted to holders of the participating preferred shares.  Participating 
preferred shareholders have the right to exchange one PPS for one common share of the Company.  For each 
PPS exchanged the same number of special shares is automatically cancelled.  At December 31, 2009, special 
shareholders hold an 11.9% (December 31, 2008 – 16.2%) voting interest in the Company.   
 
Preferred Shares 
On October 1, 2008, pursuant to the plan of arrangement (Note 2), the Company is authorized to issue an 
unlimited number of preferred shares, issuable in series.  At December 31, 2009, no preferred shares are issued.  
Each series of preferred shares shall have rights, privileges, restrictions and conditions as determined by the 
Board of Directors prior to issuance.  Preferred shareholders are not entitled to vote, but take preference over the 
common shareholders rights in the remaining property and assets of the Company in the event of dissolution or 
wind-up.   
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Details of common and special shares for the year ended December 31, 2009 are as follows: 
 December 31
 2009 2008

Common shares
Common shares issued and outstanding, beginning of year 57,359                  -                        
Common shares issued pursuant to the plan of arrangement (Note 2), during the year -                       57,569                 
Restricted common shares issued pursuant to the plan of arrangement (Note 2), during the year -                       (210)                     
Common shares issued, during the year 24,725                 -                        
Common shares issued on exchange of PPSs, during the year 43                         -                        
Restricted common shares purchased (Note 21), during the year (15)                       -                        
Common shares issued and outstanding, end of year 82,112                 57,359                 

Restricted common shares
Restricted common shares issued and outstanding, beginning of year 210                       -                        
Restricted common shares issued pursuant to the plan of arrangement (Note 2), during the year -                             210                       
Restricted common shares purchased (Note 21), during the year 15                         -                        
Restricted common shares issued and outstanding, end of year 225                       210                      

Special shares
Special shares issued and outstanding, beginning of year 11,137                 -                       
Special shares issued pursuant to the plan of arrangement (Note 2), during the year -                       11,137                 
Special shares exchanged, during the year (43)                       -                       
Special shares issued and outstanding, end of year 11,094                 11,137                 

 
Normal course issuer bid 
Effective August 21, 2008, the Company received approval to commence a normal course issuer bid for up to 
0.05% of the shares outstanding on any given day and not more than 10% of shares outstanding in any 365 day 
period, where total shares outstanding is equal to 56,880.  On August 20, 2009 the normal course issuer bid 
expired and no trust units or shares were repurchased. 
 
Mezzanine equity 
Trust Units 
On October 1, 2008, pursuant to the plan of arrangement (Note 2), each issued and outstanding trust unit of the 
Fund was transferred to the Company in exchange for one common share.   
 
The Company’s shares do not contain the same redemption feature as trust units and therefore are not subject 
to the same accounting treatment.  Accordingly, redemption amounts previously recorded to mezzanine equity 
have been reclassified to shareholders’ equity.   
 
Class A unit 
On October 1, 2008, pursuant to the plan of arrangement (Note 2), the Class A unit issued to IESI was redeemed 
by the Fund for cash consideration of ten Canadian dollars.   
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Details of issued trust units for the year ended December 31, 2009 are as follows: 
 December 31
 2009 2008

Trust units issued and outstanding, beginning of year -                        57,568                 
Trust units issued on exchange of PPSs, during the year -                       1                           
Restricted trust units purchased (Note 21), during the year -                       (210)                     
Trust units exchanged pursuant to the plan of arrangement (Note 2), 
  during the year -                       (57,569)               
Restricted trust units exchanged pursuant to the plan of arrangement (Note 2),
  during the year -                       210                      
Trust units issued and outstanding, end of year -                       -                       

 
Accumulated other comprehensive (loss) income  
Accumulated other comprehensive (loss) income, is comprised of accumulated foreign currency translation 
adjustments, including accumulated exchange gains or losses on intangibles, goodwill and capital and landfill 
assets, partially offset by accumulated exchange losses or gains on long-term debt, landfill closure and post-
closure costs, and deferred income tax liabilities.  Accumulated other comprehensive (loss) income also includes 
gains or losses recognized on the effective portion of commodity swaps designated as cash flow hedges, net of 
tax.   

 
Non-controlling interest 
On the closing of the IESI acquisition, IESI issued 22,266 PPSs which ultimately represents a direct non-
controlling interest in the Company.  The non-controlling interest is entitled to dividends that are economically 
equivalent to dividends declared and paid by the Company.  PPSs are recorded at their exchange amount, which 
is measured at the weighted average trading price of the Company’s issued equity at the date of issuance.  The 
weighted average trading price represents the average price of the Company’s issued equity calculated for a 
reasonable period before and after the IESI acquisition terms were agreed to and announced.  Exchanges of PPSs 
into shares of the Company are recorded at the carrying value of the PPSs at issuance net of net income loss and 
dividends attributable to PPSs to the date of exchange.  Effective January 1, 2009, the carrying value of non-
controlling interest also includes their share of other comprehensive income.  For the year ended December 31, 
2009, 43 (2008 – one) PPSs were exchanged for shares of the Company. 
 
 
  2009 - PPSs 2008 - PPSs 

PPSs issued and outstanding, beginning of year 11,137                  11,138                   

PPSs exchanged for shares, during the year (43)                        (1)                            
PPSs issued and outstanding, end of year 11,094                 11,137                   

December 31

 



 

IESI-BFC Ltd. – December 31, 2009 - 95 

IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
Net income per share or trust unit 
The following table reconciles net income and the weighted average number of shares outstanding at 
December 31, 2009 and 2008 for the purpose of computing basic and diluted net income per share. 
 

December 31
2009 2008

 

Net income 53,728$              54,959$               
Net income attributable to common shareholders' 47,062$              46,050$               
 
Weighted average number of shares, basic 73,892                 57,706                
Dilutive effect of PPSs 11,128                 11,137                
Weighted average number of shares, diluted 85,020                 68,843                

Net income per weighted average share, basic 0.64$                   0.80$                     
Net income per weighted average share, diluted 0.63$                   0.80$                    
Issued and outstanding share based options (thousands) 2,246                   2,071                   

 
Share based options are anti-dilutive to the calculation of net income per share and have been excluded from 
the calculation. 

 
20. Changes in Non-Cash Working Capital Items 

 
The following table outlines changes in non-cash working capital items:  
  

December 31
2009 2008

 
Accounts receivable (4,072)$               9,479$                  
Prepaid expenses 1,321                   (4,415)                  
Accounts payable 8,619                   (13,486)               
Accrued charges 15,063                 (25,094)               
Income taxes payable 4,891                   (1,158)                  
Deferred revenues 2,356                   (1,363)                  
Effect of foreign currency translation adjustments and other non-cash changes (874)                      15,328                 
Change in non-cash working capital items 27,304$              (20,709)$              

 
21. Share Based Compensation 

 

Share based compensation arrangements outstanding to the date of conversion (Note 2), remain in effect post 
conversion.  Share based options to acquire trust units of the Fund have been changed to share based options to 
acquire shares of the Company.  Similarly, restricted trust unit compensation awards which entitle certain 
management to trust units of the Fund have been changed to entitlements of Company shares.  Accordingly, 
awards initiated by the Fund are awards of the Company.  
 
Share based options 
Share based options, subject to shareholder approval, are granted to certain directors, officers or management 
employees at the discretion of the Company’s Board of Directors, or its designate.  Options, in the absence of any 
other determination, are exercisable equally on the first, second, third and fourth anniversary and expire on the 
10th anniversary of the grant date.  The Company has reserved 4,000 shares for issuance under the option plan.  
The exercise date of options may be accelerated, at the discretion of the Board of Directors, or its designate.  
Options are not transferable or assignable.   
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On February 14, 2006, the Board of Directors issued 1,000 share based options, all of which have stock 
appreciation rights, to certain executive management of the Company.  Options issued on February 14, 2006 are 
exercisable equally on January 1, 2007, January 1, 2008 and January 1, 2009 and have an exercise price of $25.24 
(C$29.15).  The market value of the shares on the grant date was $24.55 (C$28.35).  On termination of 
employment or death, the options will be immediately exercisable.  Unexercised options expire on February 13, 
2016.   
 
On August 25, 2008, the Board of Directors issued 1,071 share based options, all of which have stock 
appreciation rights, to certain executive management of the Company.  The options are exercisable equally in 
thirds on the following vesting dates: on or after August 25, 2008, on January 1, 2009 and on January 1, 2011.  
The options have an exercise price of $19.11 (C$20.00) and grant date market value of $18.54 (C$19.40).  On 
termination of employment without cause, death or disability, the options become immediately exercisable.  
Unexercised options expire on August 24, 2018.   
 
On January 9, 2009, the Board of Directors issued 175 share based options, all of which have stock appreciation 
rights, to one executive of the Company.  The options are exercisable equally on the following vesting dates: 
January 9, 2009 and on December 31, 2010.  The options have an exercise price of $16.77 (C$20.00) and grant 
date market value of $9.64 (C$11.49).  On termination of employment without cause, death or disability, the 
options become immediately exercisable.  Unexercised options expire on January 8, 2019. 
   
The weighted average grant date market value of all share based options outstanding is $20.52 (C$22.77). 

 
 December 31

2009 2008

 
Number of 

options

Weighted 
average

exercise price
Number of 

options

Weighted 
average

exercise price

Outstanding, beginning of year 2,071                 22.07$                 1,000                    25.24$                 
Granted, during the year 175                     16.77$                 1,071                    19.11$                 
Exercised, during the year -                      -$                      -                        -$                      
Forfeited, during the year -                      -$                      -                        -$                      
Expired, during the year -                      -$                      -                        -$                      
Outstanding, end of year 2,246                 21.66$                 2,071                    22.07$                 
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The Company uses the Black-Scholes-Merton option pricing model which requires the input of highly subjective 
assumptions.  These assumptions include the estimated length of time employees will retain their options 
before exercising them and the expected volatility of the Company’s share or trust unit price over the expected 
term.  Changes in subjective assumptions can materially affect the estimated fair value of share or trust unit 
based compensation and, consequently, the related amount recognized in selling, general and administration 
expense on the consolidated statement of operations and comprehensive income or loss.  In calculating the 
options fair value at December 31, 2009 and 2008, the following assumptions were used: 
 

2009 2008

Grant date - February 14, 2006
Dividend yield 3.0% 4.8%
Expected volatility 49.6% 34.0%
Risk free interest rate 1.3% 3.0%
Expected life, stated in years 1.9                        3.0                        
Fair value, per option 1.60$                  0.08$                    

Grant date - August 25, 2008
Dividend yield 3.0% 4.8%
Expected volatility 36.9% 32.2%
Risk free interest rate 2.3% 2.6%
Expected life, stated in years 4.0                        5.0                        
Fair value, per option 3.40$                  0.59$                    

Grant date - January 9, 2009
Dividend yield 3.0% -                       
Expected volatility 36.8% -                       
Risk free interest rate 2.5% -                       
Expected life, stated in years 4.5                        -                       
Fair value, per option 3.54$                  -$                      

 
Compensation expense (recovery) resulting from fair value changes in share options and recorded to selling, 
general and administration expense on the consolidated statement of operations and comprehensive income or 
loss, for the year ended December 31, 2009 amounted to $2,006 (2008 – ($1,125)).  In addition, as of December 
31, 2009, unrecognized compensation cost for share or trust unit based compensation totaled $1,780 (December 
31, 2008 - $469).  At December 31, 2009, $2,383 (December 31, 2008 - $167) is accrued.  The weighted average 
remaining contractual life of the options is 7.6 years and at December 31, 2009, 1,831 (2008 – 1,023) options are 
exercisable at a weighted average exercise price of $22.31 (2008 - $23.10).    In determining the expected life of 
the options, management considered the age of the recipients and duration between the vesting date and date 
of expiration.  These options represent the Company’s first, second and third option grants.  Accordingly, the 
Company has no historical information with regards to the behaviour of its option recipients.  Expected volatility 
was calculated using changes in monthly share or trust unit prices for a period commensurate with the 
remaining term to expected vesting.   
 
Restricted shares 
On August 5, 2008, the Company issued 210 restricted shares, at a weighted average cost of $18.20 per share, to 
certain executive management.  In conjunction with the restricted share issuance, the Company purchased 210 
common shares for total cash consideration of $3,756.  All 210 restricted shares issued have a vesting date of 
January 1, 2011.   
 
On June 1, 2009, the Company issued 15 restricted shares, at a weighted average cost of $11.84 per share, to one 
executive.  In conjunction with the restricted share issuance, the Company purchased 15 common shares for 
total cash consideration of $172.  All 15 restricted shares issued have a vesting date of May 31, 2012. 
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Restricted shares are issued as an incentive for certain executive management (“employees” or “executive 
management”) to continue employment with the Company and to align the interests of executive management 
with the interests of the Company’s shareholders.  Restricted shares are purchased by the Company in the open 
market and are held in trust for the benefit of executive management.  The restricted shares vest when the 
employee has satisfied the requisite service period.  Executive management forfeit’s their right to restricted 
shares upon termination for cause, or resignation without good reason.  Accelerated vesting occurs in certain 
circumstances, including termination without cause or resignation for good reason, change of control, and 
death or disability.  Dividends received by the trustee, on restricted shares held for executive management, are 
paid to the employee.  The employee’s interest in restricted shares is not assignable or transferrable.   
 
The following table outlines various details pertaining to restricted shares. 
 

December 31
2009 2008

 
Outstanding, beginning of year 210                       -                            
Granted, during the year 15                         210                      
Vested, during the year -                             -                            
Forfeited, during the year -                             -                            
Expired, during the year -                             -                            
Outstanding, end of year 225                       210                      

Weighted average remaining life 1.10                      2.00                     

 
Restricted share or trust unit expense, recorded to selling, general and administration expense on the 
consolidated statement of operations and comprehensive income, for the year ended December 31, 2009 
amounted to $1,485 (2008 - $633).  If employees satisfy the requisite service period requirement, the Company 
will record compensation expense in 2010, 2011 and 2012 as follows:  
 
2010 1,641$                
2011 59                        
2012 25                        
 1,725$                

 
Long-term incentive plan 
Effective January 1, 2003, the Company entered into a trust (the “Trust”) agreement to establish a long-term 
incentive plan on behalf of certain Canadian employees, officers and directors.  The purpose of the Trust is to 
receive monies from the Company and its subsidiaries on behalf of certain Canadian employees, officers and 
directors to purchase shares of the Company in the open market and to hold those shares acquired for the 
benefit of its participants.  Shares remain registered in the name of the Company, the Trustee, or its nominee(s), 
until the shares are redeemed, sold or distributed to the participant for whom they are held.  Dividends received 
by the Trust are distributed to the participants in proportion to their pro rata entitlement.  The Company’s 
maximum exposure to loss is limited to its obligation to fund the administration of the Trust and its indemnity to 
the Company and its officers, directors, employees, agents or shareholders for various items including, but not 
limited to, all costs to settle suits or actions due to association with the Trust, subject to certain restrictions.  The 
risk of fluctuations in the price of the Company’s shares is borne by the participants.  In February 2006, the 
Company amended and restated its long-term incentive plan and established a long-term incentive plan on 
behalf of certain U.S. employees, officers and directors of IESI and its subsidiaries.  With the exception of changes 
to the vesting period, the terms of the long-term incentive plan remain principally unchanged.  Shares acquired 
by the Trust in respect of fiscal year ending December 31, 2004 for the benefit of its participants have vested.  
Shares acquired by the Trust in respect of fiscal year ending December 31, 2005, and thereafter, will vest as 
follows: one third on the day such shares are allocated to the participant, one third on December 31 of the year 
such shares are allocated to the participant, and the balance on December 31 of the subsequent year.  Shares 
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that are forfeited by participants to the long-term incentive plan are allocated to the remaining participants in 
accordance with their proportional entitlement to all of the shares held by the Trust and the Trust will abstain 
from voting on all matters related to the Company.  The purpose and terms of the U.S. long-term incentive plan 
are consistent with those outlined for the Company’s amended and restated Canadian plan.  In 2009, 
contributions to the long-term incentive plan are calculated at 1.45% of operating income before amortization 
and gain or loss on sale of capital and landfill assets, adjusted for certain non-recurring or non-operating items.  
In 2008, contributions to the long-term incentive plan were calculated at 2.25% of free cash flow available for 
distribution, as defined therein.  Included in selling, general and administration expenses are $4,221 (2008 - 
$3,570) of accrued amounts payable to the Trust on behalf of certain Canadian and U.S. employees, officers and 
directors at December 31, 2009.   
 
Prior to the conversion of the Fund’s trust structure to a corporation (Note 2), trust units of the Fund, acquired for 
the benefit of the Company’s U.S. long-term incentive plan participants, and held in a rabbi trust were 
reclassified to mezzanine equity.  The deferred compensation obligation related to these trust units was 
reclassified from unitholders’ equity to accrued charges due to the redemption feature of the trust units.  
Increases or decreases to the deferred compensation obligation, representing changes in the fair value of the 
obligation, were recorded to selling, general and administration expense.  Compensation expense (recovery) for 
the period from January 1, 2008 to September 30, 2008 amounted to ($1,807).    Upon conversion, shares were 
issued for trust units on a one for one hundred basis.  Issued shares do not share the same redemption feature as 
trust units and, accordingly, are not subject to the same accounting treatment.  Upon conversion, the deferred 
compensation obligation and the related deferred tax asset have been reclassified from accrued charges to 
shareholders’ equity.     
 

22. Commitments and Contingencies 
(i)  The Company leases buildings and equipment under various operating leases.  Future lease payments for 

the next five years ending December 31 and thereafter are as follows: 

2010 5,836$                
2011 4,684                 
2012 3,949                 
2013 3,603                 
2014 3,395                 
Thereafter 13,587               
 35,054$             

 
(ii)  The Company is the successor to a license agreement to use the trade name “BFI” and the related logo, 

subject to certain restrictions.  The agreement was amended on February 22, 2002, whereby a one-time 
payment of $1,279 (C$2,000) was made on April 25, 2002 in full satisfaction of all royalty obligations under 
the license agreement payable through June 1, 2015 (effectively the initial 15-year term).  The Company has 
two additional 10 year extension options at a cost of $573 (C$600) and $1,433 (C$1,500), respectively, per 
annum. 

(iii) The Company enters into various commitments in the normal course of business.  At December 31, 2009, 
the Company has issued letters of credit amounting to $161,233 (2008 - $149,081) and performance bonds 
totaling $218,088 (2008 - $201,418).  Letters of credit are made available to the Company by its long-term 
debt facility lenders.  Accordingly, letters of credit are included in the security offered by the Company to its 
lenders through its long-term debt facilities. 

 

 



 

IESI-BFC Ltd. – December 31, 2009 - 100 

IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
 (iv) On the acquisition of IESI, the Company assumed various obligations which require payment of additional 

amounts for achieving certain negotiated events or business performance targets, including landfill 
expansion approval or target disposal volumes.  The Company is obligated to pay certain sellers various 
amounts for achieving certain negotiated disposal volumes to a maximum of approximately $10,600.  
Amounts are accrued monthly, and paid from time to time in accordance with underlying agreements, until 
certain threshold negotiated disposal volume targets are achieved, and the maximum obligation is satisfied.  
Monthly accrued amounts, which are paid up to the date the disposal volume threshold targets are met, 
reduce the threshold payment by a similar amount.  The Company will record an adjustment to the 
purchase price allocation when the contingency is resolved and consideration is issued or becomes issuable.  
Landfill permits acquired on the acquisition of IESI were recorded at their fair values.  Accordingly, all 
contingent amounts paid, and all future contingent payments, in respect of the receipt of landfill expansion 
approval or fulfilling disposal volume targets, are recorded to goodwill.   

 Upon approval for the Seneca Meadow’s landfill expansion, the Company paid the original seller 
approximately $15,000 in January 2008.  The obligation was accrued and recorded to goodwill in December 
2007.   

 
(v) The Company has a disposal contract that requires it to meet specific disposal volume targets which expires 

on March 31, 2012.  The volume requirements are measured based on an annual average.  In the event the 
Company does not meet the required volume targets, the Company is required to make additional 
payments on the disposal volume shortfall.  At December 31, 2009, the Company expects to meet its 
disposal volume target and accordingly is not accruing for a shortfall.   

 
(vi) The Company has an accrued environmental liability of $8,549 (December 31, 2008 - $8,918) recorded in 

landfill closure and post-closure costs on the consolidated balance sheet, related principally to an inactive 
landfill (hereinafter referred to as “Tantalo”), which the Company assumed as part of the IESI acquisition.  
The Tantalo environmental liability consists of remediation and 30 years of post-closure monitoring totaling 
$10,399 (December 31, 2008 - $10,788).  The initial remediation work commenced in 2004, and the post-
closure monitoring commenced in 2007.  Tantalo is a 26 acre landfill that stopped accepting waste in 1976 
and has been identified by the State of New York as an “Inactive Hazardous Waste Disposal Site”. During its 
period of operation, Tantalo received both municipal and industrial waste, some of which has been found to 
exhibit “hazardous” characteristics as defined by the U.S. Resource Conservation and Recovery Act.  Past 
activities at Tantalo have resulted in the release of hazardous wastes into the groundwater.  A remediation 
program has been developed for Tantalo in conjunction with the New York State Department of 
Environmental Conservation. The remediation program includes: installation of groundwater barriers, 
protective liner caps, leachate and gas collection systems, and storm-water drainage controls, as well as 
methods to accelerate the decontamination process.  In addition, IESI purchased a “Cleanup Cost Cap 
Insurance Policy,” with a ten-year policy period, which provides $25,000 of coverage in excess of the 
remediation portion of the liability.   

 
The cost of remediation requires a number of assumptions and estimates which are inherently difficult to 
estimate, and the outcome may differ materially from current estimates.  However, management believes 
that its experience provides a reasonable basis for estimating its liability.  As additional information 
becomes available, estimates are adjusted as applicable.  It is possible that technological, regulatory or 
enforcement developments, the results of environmental studies, or other factors could necessitate the 
recording of additional liabilities which could be material.  The estimated environmental remediation 
liabilities have not been reduced for possible recoveries from other potentially responsible third parties. 

 
(vii) The Company is subject to certain lawsuits and other claims arising in the ordinary course of business.  The 

outcome of these matters is subject to future resolution.  Management's evaluation and analysis of such 
matters indicates that the resolution thereof will not have a material effect on the Company’s consolidated 
financial statements. 
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(viii) On November 11, 2009, the Company executed a merger agreement with WSI.  If the merger agreement is 

terminated under certain circumstances, including circumstances involving the acceptance of a superior 
acquisition proposal by WSI or a change in recommendation by WSI’s Board of Directors or an intentional 
breach by WSI, WSI will be required to pay the Company a termination fee of $11,000, plus all out-of-pocket 
costs up to a maximum of $3,500 for professional and advisory services and other expenses reasonably 
incurred by the Company in connection with the proposed merger.  Upon termination of the merger 
agreement by WSI resulting from the Company’s intentional breach of the merger agreement, the Company 
would be required to pay to WSI the amount of $11,000 plus an amount equal to all out-of-pocket costs up 
to $3,500 for professional and advisory services and other expenses reasonably incurred by WSI in 
connection with the proposed merger.  The Company or WSI may be required to pay the expense 
reimbursement amount of up to $3,500 in certain other specified circumstances. 

 
23. Financial Instruments  

 
The following table categorizes the Company’s derivative financial assets and liabilities and their fair value 
amounts.  Amounts are recorded as other assets or liabilities on the Company’s consolidated balance sheet.   
 

December 31, 
2009

December 31, 
2008

Fair Value Fair Value
Financial assets
  Held for trading
    Current 362$                    -$                    
    Long-term 279$                    -$                    

Derivatives designated in a hedging relationship

  Current 408$                     -$                     

  Long-term 1,295$                 -$                     

Financial liabilities
Held for trading
  Current 8,312$                 -                      
  Long-term 3,611$                 12,965$             

Derivatives designated in a hedging relationship
  Long-term -$                     1,891$                

 
The following table outlines the hierarchical measurement categories for various financial assets and liabilities at 
December 31, 2009: 

December 31, 2009

Quoted prices 
in active 

markets for 
identical assets 

(Level 1)

Significant 
other 

observable 
inputs 

(Level 2)

Significant 
unobservable 

inputs 
(Level 3) Total

Cash and cash equivalents 4,991$                -$                      -$                     4,991$                
Funded landfill post-closure costs 8,102$                -$                      -$                     8,102$                
Other assets - commodity swaps (designated in a hedging 
  relationship) -$                     -$                      1,703$                1,703$                
Other assets - commodity swaps -$                     -$                      641$                    641$                    
Other liabilities - interest rate swaps -$                     (11,923)$            -$                     (11,923)$            

13,093$             (11,923)$            2,344$                3,514$                
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December 31, 2008

Quoted prices in 
active markets 

for identical 
assets 

(Level 1)

Significant other 
observable 

inputs 
(Level 2)

Significant 
unobservable 

inputs 
(Level 3) Total

Cash and cash equivalents 11,938$               -$                       -$                      11,938$               
Funded landfill post-closure costs 6,115$                  -$                       -$                      6,115$                  
Other liabilities - interest rate swaps -$                      (12,965)$               -$                      (12,965)$              
Other liabilities - commodity swaps (designated in a hedging 
  relationship) -$                      -$                       (1,891)$                (1,891)$                

18,053$               (12,965)$               (1,891)$                3,197$                  

 
The following table outlines the change in fair value for Level 3 inputs for the years ended December 31, 2009 
and 2008: 
 

December 31
Significant unobservable inputs (Level 3) 2009 2008

Balance, beginning of year (1,891)$               -$                      
Realized gains included in the statement of operations, during the year 408                      -                       
Unrealized gains included in the statement of operations, during the year 588                      -                       
Unrealized gains (losses) included in accumulated other comprehensive (loss) income, 
  during the year 3,594                  (1,891)                  
Settlements (408)                     -                       
Foreign currency translation adjustment 53                         -                       
Balance, end of year 2,344$                (1,891)$                

 
Fair value 
Funded landfill post-closure cost deposits are invested in bankers acceptances offered through Canadian 
financial institutions or Government of Canada treasury bills.  The fair value of these investments is supported by 
quoted prices in active markets for identical assets. 
 
The fair values of financial instruments are calculated using available market information, commonly accepted 
valuation methods and third-party valuation specialists.  Considerable judgment is required to interpret market 
information to develop these estimates.  Accordingly, these fair value estimates are not necessarily indicative of 
the amounts the Company, or counter-parties to the instruments, could realize in a current market exchange.  
The use of different assumptions and or estimation methods could have a material effect these fair values.  
 
The Company’s interest rate swaps are recorded at their estimated fair values based on quotes received from 
financial institutions that trade these contracts.  The Company verifies the reasonableness of these quotes using 
similar quotes from another financial institution as of each date for which financial statements are prepared.  In 
addition, the Company employs a third party, who is not a counter-party, to independently value the interest 
rate swaps and uses all of this information in the determination of fair value.  The use of different assumptions 
and or estimation methods could have a material effect on these fair values.  
 
The fair values of commodity swaps are determined applying a discounted cash flow methodology.  This 
methodology uses the Department of Energy forward index curve and the risk-free rate of interest, 
commensurate with the underlying terms of the agreements, to discount the commodity swaps.  Financial 
institutions and the U.S. Department of Treasury represent the source of the Department of Energy forward 
index curve and risk-free rate of interest, respectively. 
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Hedge accounting 
The Company has designated certain commodity swaps as cash flow hedges. The following table outlines 
changes in the fair value of commodity swaps designated as cash flow hedges and its impact on other 
comprehensive income, net of the related income tax effect, for the year ended December 31, 2009. 
 

December 31
2009 2008

Other assets and other liabilities
Commodity swaps designated as cash flow hedges, net of tax
  Other comprehensive income (loss), net of income tax 2,717$                 (1,260)$               

 
At December 31, 2009, all of the commodity swaps accounted for as cash flow hedges were determined to be 
highly effective.  Accordingly, no amounts have been recorded to net income due to ineffectiveness or 
otherwise.  The first commodity swap commenced in October 2008.  Accordingly, the Company measures and 
records any ineffectiveness on commodity swaps representing the difference between the underlying index 
price and the actual price of diesel fuel purchased.  Additionally, gains or losses are reclassified to net income as 
diesel fuel is consumed.  The estimated net amount of the existing unrealized losses on commodity swaps 
expected to be reclassified to earnings within the next twelve months is $787.  The timing of actual amounts 
reclassified to net income is dependent on future movements in diesel fuel prices.   
 
Interest rate and commodity swaps 
The Company is subject to credit risk on its interest rate and commodity swaps (collectively the “agreements”).  
The Company has entered into interest rate swaps as a condition of its U.S. long-term credit facility to fix a 
portion of its variable rate interest charge on advances and borrowings.  In addition, the Company has entered 
into commodity swaps for a portion of diesel fuel consumed in its Canadian and U.S. operations.  All OCC 
commodity swap agreements have expired.   
 
The Company’s corporate treasury function is charged with arranging and approving all agreements.  Suitable 
counterparties identified by the Company’s treasury function are approved by the Audit Committee.  The 
Company will only enter into agreements with highly rated and experienced counterparties who have 
successfully demonstrated that they are capable of executing these arrangements.  If the counterparties’ credit 
rating, prepared by reputable third party rating agencies, is downgraded, the Company’s treasury function will 
review the agreement and assess if its exposure to the counterparty can be collateralized or if the agreement 
should be terminated.  The Company’s treasury function also prepares a report, at least once annually, to the 
Company’s Audit Committee which outlines key terms of its agreements, fair values, counterparties and each 
counterparties most recent credit rating, and where applicable changes to the risks related to each agreement. 
The Company’s maximum exposure to credit risk is the fair value of interest rate and commodity swaps recorded 
in other assets and liabilities on the Company’s consolidated balance sheet.  The Company holds no collateral or 
other credit enhancements as security over these agreements.  The Company deems the agreements’ credit 
quality to be high in light of the counterparties to the agreements and no amounts are either past due or 
impaired.  In all instances, the Company’s risk management objective is to mitigate its risk exposures to a level 
consistent with its risk tolerance. 
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The contractual maturities of the Company’s derivatives are as follows: 
  

December 31, 2009
 

Total Less than 1 year 1-3 years 4-5 years After 5 years

  Derivative
    Interest rate swaps 13,443$             7,806$                5,637$                -$                     -$                     
    Commodity swaps 6,565$                1,375$                4,154$                1,036$                 -$                     

Payments due 

 
Amounts recorded to net (gain) loss on financial instruments for year ended December 31, 2009 total ($1,562) 
(2008 – $9,990), in aggregate.  The net (gain) loss on financial instruments is comprised of the following fair value 
changes: funded landfill post-closure costs $67 (2008 – ($140)), interest rate swaps ($1,041) (2008 – $8,517), 
foreign currency exchange agreements $nil (2008 – $1,690), fuel hedges ($588) (2008 - $nil) and OCC hedges $nil 
(2008 – ($77)).  
 
Fuel hedges and interest rate swaps 
Fuel hedges - U.S. segments

Date entered

Notional amount 
(gallons per month 

expressed in 
gallons)

Diesel rate 
paid 

(expressed in 
dollars) Diesel rate received variable Effective date Expiration date

October 2008 62,500                         3.69$             Diesel fuel index July 2009 October 2013
June 2009 500,000                      2.04$             NYMEX Heating Oil Index January 2010 December 2010
June 2009 335,000                      2.17$             NYMEX Heating Oil Index January 2011 December 2011
June 2009 165,000                      2.13$             NYMEX Heating Oil Index January 2011 May 2011
June 2009 170,000                      2.31$             NYMEX Heating Oil Index January 2012 December 2012
June 2009 165,000                      2.28$             NYMEX Heating Oil Index January 2012 May 2012
June 2009 170,000                      2.34$             NYMEX Heating Oil Index January 2013 May 2013

Fuel hedges - Canadian segment

Date entered

Notional amount 
(litres per month - 

expressed in litres)

Diesel rate 
paid 

(expressed in 
C$'s) Diesel rate received variable Effective date Expiration date

September 2009 475,000                      0.57$             NYMEX Heating Oil Index January 2010 December 2010
September 2009 325,000                      0.62$             NYMEX Heating Oil Index January 2011 December 2011
September 2009 162,500                      0.65$             NYMEX Heating Oil Index January 2012 June 2012
October 2009 475,000                      0.57$             NYMEX Heating Oil Index January 2010 December 2010
October 2009 325,000                      0.62$             NYMEX Heating Oil Index January 2011 December 2011
October 2009 162,500                      0.65$             NYMEX Heating Oil Index January 2012 June 2012

 
Customer concentration 
A single customer in the Company’s U.S. northeast segment accounted for 4.3% (2008 – 4.4%) of consolidated 
revenues for the year ended December 31, 2009.   
 
On November 1, 2008, two of these contracts were renewed by New York City for three years, plus two one-year 
renewal options at the City’s option.  The last of the three contracts renewed in February 2010 for three years, 
plus two one-year renewal options at the City’s option.  Contracts with New York City can be terminated by New 
York City upon 10 days’ notice.  If these contracts are terminated, or if they are not renewed, we may not be able 
to replace the resulting lost revenue.  The loss of these contracts could have a significant impact on the business, 
its financial condition and its results of operations. 
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In addition, in 2002 the customer announced changes to its waste management plan that would include 
reducing or eliminating its reliance on private transfer stations, such as those operated by the Company.  While 
the plan is preliminary and has undergone substantial revision, the plan contemplates significant changes to the 
transfer and disposal of residential waste.  If these changes are implemented, it is possible that the Company’s 
existing contracts would be modified or not renewed. 
 
Estimated fair value 
The carrying value of cash and cash equivalents, accounts receivable, accounts payable, and accrued charges 
approximates fair value due to the relatively short-term maturities of these instruments.  Funded landfill post-
closure costs and derivative financial instruments are recorded on the consolidated balance sheet at fair value. 
 
At December 31, 2009, the estimated fair value of the direct finance lease receivables applying an interest rate 
consistent with the credit quality of the instrument is $1,867 (December 31, 2008 - $582), compared to the 
carrying amount of $1,759 (December 31, 2008 - $622). 
 
At December 31, 2009, the debentures estimated fair value is approximately $71,700 (December 31, 2008 - 
$73,500) compared to the carrying amount of $55,418 (December 31, 2008 - $85,742). 
 
At December 31, 2009, the estimated fair value of the 2005 Seneca IRB Facility is approximately $40,725 
(December 31, 2008 - $29,813) compared to the carrying amount of $45,000 (December 31, 2008 - $45,000). 
 
At December 31, 2009, the estimated fair value of long-term debt bearing interest at variable rates approximates 
its carrying amount.  In light of the current economic environment, the Company is certain that renegotiation of 
its variable rate long-term debt would result in higher pricing than it currently enjoys.  However, because the 
Company’s variable rate facilities are non-amortizing, the current carrying amount of the Company’s variable 
rate long-term debt approximates its carrying amount.   
 
Fair value methods and assumptions 
Financial assets and liabilities recorded at fair value, as and where applicable, and included in other assets and 
other liabilities on the Company’s consolidated balance sheets are as follows:  funded landfill post-closure costs, 
and interest rate and commodity swaps.  Deposits made to the social utility trust, and recorded as funded landfill 
post-closure costs on the consolidated balance sheet, are invested by the social utility trust trustee.  Statements 
of invested amounts are supplied to the Company by the social utility trust trustee and are prepared from 
quoted market prices for the underlying investments.  The fair value of interest rate and commodity swaps are 
determined by management with the assistance of third parties. 

 
24. Segmented Reporting 

 

The Company carries on business through three separate geographic segments: Canada, U.S. south and U.S. 
northeast.  The business segments are vertically integrated and principally include collection and disposal of 
waste and recyclable products, transfer station operations, material recovery facilities and landfills and landfill 
gas to energy facilities.  The geographic location limits the volume and amount of transactions between each 
segment. 
 
The accounting policies applied by the business segments are the same as those described in the summary of 
significant accounting policies (Note 4).  U.S. corporate selling, general and administration expenses are 
allocated to the U.S. south and U.S. northeast segments based on various factors, which may include revenues 
less operating and selling, general and administration expenses.  The Company evaluates segment performance 
based on revenues, less operating and selling, general and administration expenses. 
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2009 2008
Revenues
  Canada 349,288$            366,491$             
  U.S. south 340,187              338,143              
  U.S. northeast 318,991              342,169              

1,008,466$        1,046,803$         

Revenues less operating and selling, general and
  administration expenses
  Canada 118,338$            125,804$             
  U.S. south 83,519                 81,747                 
  U.S. northeast 81,659                 86,078                 

283,516$            293,629$             

Amortization 
  Canada 48,721$              54,904$               
  U.S. south 48,626                 48,719                 
  U.S. northeast 59,355                 65,236                 

156,702$            168,859$             

Net gain on sale of capital and landfill assets (198)$                   (862)$                    

Operating income 127,012$            125,632$             

December 31

 
December 31, 2009

Canada U.S. south U.S. northeast Total

Goodwill 59,884$             168,374$           402,212$            630,470$           
Capital assets 161,513$           172,298$           105,923$            439,734$           
Landfill assets 175,154$           140,027$           346,557$            661,738$           
Total Assets 487,506$           540,747$           969,334$            1,997,587$       

December 31, 2008
Canada U.S. south U.S. northeast Total

Goodwill 50,326$               166,458$             401,048$              617,832$             
Capital assets 133,584$             157,023$             118,074$              408,681$             
Landfill assets 152,204$             124,944$             344,714$              621,862$             
Total Assets 428,391$             509,793$              994,735$              1,932,919$         

 
Goodwill was neither impaired nor disposed of in 2009 and 2008. 

 
25. Guarantees 

 
In the normal course of business, the Company enters into agreements that meet the definition of a guarantee.  
The Company’s primary guarantees are as follows: 
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The Company has provided indemnities under lease agreements for the use of various operating facilities.  
Under the terms of these agreements the Company agrees to indemnify the counterparties for various items 
including, but not limited to, all liabilities, loss, suits, damage and existence of hazardous substances arising 
during, on or after the term of the agreement.  Changes in environmental laws or in the interpretation thereof 
may require the Company to compensate the counterparties.  The maximum amount of any potential future 
payment cannot be reasonably estimated.  These indemnities are in place for various periods beyond the 
original term of the lease and these leases expire between 2010 through 2021.  

Indemnity has been provided to all directors and or officers of the Company and its subsidiaries for various items 
including, but not limited to, all costs to settle suits or actions due to association with the Company and its 
subsidiaries, subject to certain restrictions.  The Company has purchased directors’ and officers’ liability 
insurance to mitigate the cost of any potential future suits or actions.  The term of the indemnification is not 
explicitly defined, but is limited to the period over which the indemnified party serves as a director or officer of 
the Company or its subsidiaries.  The maximum amount of any potential future payment cannot be reasonably 
estimated. 

The Company has received indemnities for the receipt of hazardous, toxic or radioactive wastes or substances 
and the Company has issued indemnities for the disposal thereof at third party landfills.  Applicable federal, 
provincial, state or local laws and regulations define hazardous, toxic or radioactive wastes or substances.  
Changes in environmental laws or in the interpretation thereof may require the Company to compensate or be 
compensated by the counterparties.  The term of the indemnity is not explicitly defined and the maximum 
amount of any potential future reimbursement or payment cannot be reasonably estimated. 

As part of a Host Community Agreement (“HCA”) between the Company and the Town of Seneca Falls, New York 
in which the Seneca Meadows Landfill is located, the Company has agreed to guarantee the market value of 
certain homeowners’ properties within a certain distance of the landfill based on a Property Value Protection 
Program (“PVPP”) incorporated into the HCA. Under the PVPP, the Company would be responsible for the 
difference between the sale value and the hypothetical market value of the homeowners’ properties assuming a 
previously approved expansion of the landfill had not been approved, if any. The Company does not believe it is 
possible to determine the contingent obligation associated with the PVPP guarantees, but does not believe it 
would have a material effect on the Company’s financial position or results of operations.  As of December 31, 
2009, the Company has not been required to compensate any homeowner under the PVPP.  

In the normal course of business, the Company has entered into agreements that include indemnities in favour 
of third parties, such as purchase and sale agreements, confidentiality agreements, engagement letters with 
advisors and consultants, outsourcing agreements, leasing contracts, underwriting and agency agreements, 
information technology agreements and service agreements.  These indemnification agreements may require 
the Company to compensate counterparties for losses incurred by the counterparties as a result of breaches in 
representation and regulations or as a result of litigation claims or statutory sanctions that may be suffered by 
the counterparty as a consequence of the transaction.  The terms of these indemnities are not explicitly defined 
and the maximum amount of any potential reimbursement cannot be reasonably estimated.  

The nature of these indemnification agreements prevents the Company from making a reasonable estimate of 
the maximum exposure due to the difficulties in assessing the amount of liability which stems from the 
unpredictability of future events and the unlimited coverage offered to counterparties.  Historically, the 
Company and its predecessor have not made any significant payments under such or similar indemnification 
agreements and therefore no amount has been accrued in the consolidated balance sheet with respect to these 
agreements. 
 
The Company has been indemnified for various environmental and real property and other matters, including 
taxes and various other items that existed on or prior to June 30, 2000.  The term and potential reimbursement 
varies with the matter indemnified. 
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26. Subsequent Events 

 
On January 4, 2010, the Company entered into a Share Purchase Agreement with two companies to acquire a 
fifty percent ownership interest in each.  The remaining fifty percent ownership interests are held by two trusts.  
The brother of the Company’s Vice-Chairman and Chief Executive Officer serves as a trustee for both trusts and 
the Company’s Vice-Chairman and Chief Executive Officer serves as a trustee for one of the two trusts. The 
Company’s Vice-Chairman and Chief Executive Officer has no economic interests in the trusts or their underlying 
assets.  The business conducted by each of these two companies is consistent with the business of the Company 
and is comprised principally of compactor and related equipment rental.  The Company’s investment in these 
companies totaled approximately $3,300 or C$3,500, which includes common shares in the invested companies 
and net adjustments, as defined in the Share Purchase Agreement. 
 
Pursuant to the mandatory exchange provision, on February 11, 2010 the Company called for the exchange of all 
outstanding PPSs for common shares of the Company.  The mandatory exchange initiated by the Company is 
expected on March 5, 2010, however, the Company is in discussion with a significant PPS holder and may 
consider the deferral of the mandatory exchange for a period to be determined.  Assuming the exchange of all 
PPS's, the Company will have 93,431 common shares issued and outstanding in the aggregate.   

 
27. Reconciliation of U.S. to Canadian GAAP 

 
The consolidated financial statements have been prepared in accordance with U.S. GAAP, which differs in certain 
respects from Canadian generally accepted accounting principles (“Canadian GAAP”).  The effects of significant 
accounting differences and certain disclosure differences on the Company’s financial statements are quantified 
and described in the following tables and notes for years ended December 31, 2009 and 2008.  In addition, the 
Company’s consolidated balance sheets, statements of operations and comprehensive income or loss and cash 
flows have been presented in Canadian GAAP and Canadian dollars, the Company’s functional currency.  
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Consolidated Balance Sheet
December 31, 2009 (in thousands of U.S. dollars, unless otherwise stated)

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 
and in Canadian 

dollars
ASSETS
CURRENT
  Cash and cash equivalents 4,991$                 382$                     A 5,373$                 5,623$                 
  Accounts receivable 111,839              -                       111,839                117,051              
  Other receivables 546                      -                       546                       571                      
  Prepaid expenses 18,276                -                       18,276                  19,128                
  Restricted cash 382                      (382)                     A -                        -                       
  Other assets 770                      -                       770                       806                      

136,804              -                       136,804                143,179              
OTHER RECEIVABLES 1,213                   -                       1,213                    1,270                   
FUNDED LANDFILL POST-CLOSURE COSTS 8,102                   -                        8,102                    8,480                   
INTANGIBLES 100,917              -                       100,917                105,620              
GOODWILL 630,470              -                       630,470                659,850              
LANDFILL DEVELOPMENT ASSETS 7,677                   -                       7,677                    8,035                   
DEFERRED FINANCING COSTS 9,358                   (9,358)                  B -                        -                       
CAPITAL ASSETS 439,734              (85)                       D 439,649                460,137              
LANDFILL ASSETS 661,738              (12,358)               D 649,380                679,641              
OTHER ASSETS 1,574                   -                       1,574                    1,647                   

1,997,587$         (21,801)$              1,975,786$          2,067,859$         

LIABILITIES
CURRENT
  Accounts payable 62,753$               -$                      62,753$                65,677$               
  Accrued charges 70,572                (2,383)                  C 68,189                  71,368                
  Dividends payable 11,159                -                       11,159                  11,679                
  Income taxes payable 6,278                   -                       6,278                    6,571                   
  Deferred revenues 13,156                -                       13,156                  13,769                
  Landfill closure and post-closure costs 6,622                   -                       6,622                    6,931                   
  Other liabilities 8,312                   -                       8,312                    8,699                   

178,852              (2,383)                  176,469                184,694              
LONG-TERM DEBT 654,992              -                       654,992                685,515              
LANDFILL CLOSURE AND POST-CLOSURE COSTS 63,086                -                       63,086                  66,026                
OTHER LIABILITIES 3,611                   -                       3,611                    3,780                   
DEFERRED INCOME TAXES 81,500                (3,337)                  B 73,630                  77,061                

(4,533)                  D
982,041              (10,253)               971,788                1,017,076          

EQUITY
NON-CONTROLLING INTEREST 230,014              (2,362)                  F 227,652                221,029              

 
SHAREHOLDERS' EQUITY 785,532              (6,021)                  B 776,346                829,754              

2,383                   C
(7,910)                  D
2,362                   F

1,015,546          (11,548)               1,003,998            1,050,783          
1,997,587$         (21,801)$              1,975,786$          2,067,859$         
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Consolidated Balance Sheet
December 31, 2008 (in thousands of U.S. dollars, unless otherwise stated)

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 
and in Canadian 

dollars
ASSETS
CURRENT
  Cash and cash equivalents 11,938$               82$                       A 12,020$                14,720$               
  Accounts receivable 107,767              -                       107,767                131,972              
  Other receivables 228                      -                       228                       279                      
  Prepaid expenses 19,597                -                       19,597                  23,998                
  Restricted cash 82                         (82)                       A -                        -                       

139,612              -                       139,612                170,969              
OTHER RECEIVABLES 394                      -                       394                       482                      
FUNDED LANDFILL POST-CLOSURE COSTS 6,115                   -                        6,115                    7,488                   
INTANGIBLES 119,898              -                       119,898                146,827              
GOODWILL 617,832              -                       617,832                756,597              
LANDFILL DEVELOPMENT ASSETS 8,589                   -                       8,589                    10,518                
DEFERRED FINANCING COSTS 9,936                   (9,936)                  B -                        -                       
CAPITAL ASSETS 408,681              (57)                       D 408,624                500,401              
LANDFILL ASSETS 621,862              (11,245)               D 610,617                747,761              

1,932,919$         (21,238)$              1,911,681$          2,341,043$         

LIABILITIES
CURRENT
  Accounts payable 54,134$               -$                      54,134$                66,293$               
  Accrued charges 55,509                (167)                     C 55,342                  67,769                
  Dividends payable 2,337                   -                       2,337                    2,862                   
  Income taxes payable 1,387                   -                       1,387                    1,699                   
  Deferred revenues 10,800                -                       10,800                  13,226                
  Current portion of long-term debt 38,380                -                       38,380                  47,000                
  Landfill closure and post-closure costs 7,210                   -                       7,210                    8,829                   

169,757              (167)                     169,590                207,678              
LONG-TERM DEBT 835,210              -                       835,210                1,022,798          
LANDFILL CLOSURE AND POST-CLOSURE COSTS 50,857                -                       50,857                  62,280                
OTHER LIABILITIES 15,045                -                       15,045                  18,424                
DEFERRED INCOME TAXES 64,348                (3,545)                  B 56,674                  69,403                

(4,129)                  D
1,135,217          (7,841)                  1,127,376            1,380,583          

EQUITY
NON-CONTROLLING INTEREST 230,452              (2,591)                  F 227,861                241,339              

 
SHAREHOLDERS' EQUITY 567,250              (6,391)                  B 556,444                719,121              

167                      C
(7,173)                  D
2,591                   F

797,702              (13,397)               784,305                960,460              
1,932,919$         (21,238)$              1,911,681$          2,341,043$         
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Consolidated Statement of Operations and Comprehensive Income (Loss)
For the year ended December 31, 2009 (in thousands of U.S. dollars, except net income per share amounts and where otherwise stated)

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 
and in Canadian 

dollars

REVENUES 1,008,466$         -$                      1,008,466$          1,151,200$         
EXPENSES
  OPERATING 588,104              -                       588,104                671,342              
  SELLING, GENERAL AND ADMINISTRATION 136,846              (2,006)                  C 134,840                153,924              
  AMORTIZATION 156,702              (1,052)                  D 155,650                177,680              
NET GAIN ON SALE OF CAPITAL AND LANDFILL ASSETS (198)                     -                       (198)                      (226)                     
OPERATING INCOME 127,012              3,058                   130,070                148,480              
INTEREST ON LONG-TERM DEBT 34,225                 (2,902)                  B 33,384                   38,109                 

2,061                   D
FINANCING COSTS -                       2,106                   B 2,106                    2,404                   
NET FOREIGN EXCHANGE LOSS 276                      -                       276                       315                      
NET GAIN ON FINANCIAL INSTRUMENTS (1,562)                  -                        (1,562)                   (1,783)                  
CONVERSION COSTS 298                      -                       298                       340                      
OTHER EXPENSES 162                      -                       162                       185                      
INCOME BEFORE INCOME TAXES 93,613                 1,793                   95,406                   108,910              
INCOME TAX EXPENSE
  Current 20,039                 -                        20,039                   22,875                 
  Deferred 19,846                 268                      B 19,750                   22,545                 

(364)                     D
39,885                 (96)                       39,789                   45,420                 

NET INCOME 53,728                 1,889                   55,617                   63,490                 

OTHER COMPREHENSIVE INCOME (LOSS)
  Foreign currency translation adjustment 25,049                 (40)                       B,D 25,009                   (133,083)             
  Commodity swaps designated as cash flow hedges, 
    net of income tax 2,717                   -                       2,717                    2,890                   
  Settlement of commodity swaps designated as cash
    flow hedges, net of income tax (332)                     -                       (332)                      (379)                     
COMPREHENSIVE INCOME (LOSS) 81,162$               1,849$                  83,011$                (67,082)$              

NET INCOME - CONTROLLING INTEREST 47,062$               1,655$                  48,717$                55,613$               
NET INCOME - NON-CONTROLLING INTEREST 6,666$                 234$                     6,900$                 7,877$                 
COMPREHENSIVE INCOME (LOSS) - CONTROLLING INTEREST 71,092$               1,620$                  72,712$                (58,759)$              
COMPREHENSIVE INCOME (LOSS) - NON-CONTROLLING
  INTEREST 10,070$               229$                     10,299$                (8,323)$                

Net income per weighted average share, basic 0.64$                    0.02$                     0.66$                    0.75$                    
Net income per weighted average share, diluted 0.63$                    0.03$                    0.66$                    0.75$                    
Weighted average number of shares outstanding
  (thousands), basic 73,892                 (225)                      73,667                   73,667                 
Weighted average number of shares outstanding
  (thousands), diluted 85,020                 (225)                     84,795                   84,795                 

 



 

IESI-BFC Ltd. – December 31, 2009 - 112 

IESI-BFC Ltd. (formerly BFI Canada Ltd.)  
Notes to the Consolidated Financial Statements  
For the years ended December 31, 2009 and 2008 (in thousands of U.S. dollars and shares, except per share amounts and where otherwise stated) 

 
Consolidated Statement of Operations and Comprehensive Income
For the year ended December 31, 2008 (in thousands of U.S. dollars, except net income per share amounts and where otherwise stated)
  

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 

and Canadian 
dollars

REVENUES 1,046,803$         -$                      1,046,803$          1,117,030$         
EXPENSES
  OPERATING 629,748              -                       629,748                671,996              
  SELLING, GENERAL AND ADMINISTRATION 123,426              2,932                   C 126,358                134,835              
  AMORTIZATION 168,859              (1,391)                  D 167,468                178,703              
NET GAIN ON SALE OF CAPITAL ASSETS (862)                     -                       (862)                      (920)                     
OPERATING INCOME 125,632              (1,541)                  124,091                132,416              
INTEREST ON LONG-TERM DEBT 51,490                 (3,540)                  B 50,359                  53,737                 

2,409                   D
FINANCING COSTS -                       3,283                   B 3,283                    3,503                   
NET FOREIGN EXCHANGE GAIN (612)                     -                       (612)                      (653)                     
NET LOSS ON FINANCIAL INSTRUMENTS 9,990                   -                        9,990                    10,660                 
CONVERSION COSTS 3,137                   -                       3,137                    3,347                   
OTHER EXPENSES 123                      -                       123                       131                      
INCOME BEFORE INCOME TAXES 61,504                 (3,693)                  57,811                  61,691                 
INCOME TAX EXPENSE (RECOVERY)
  Current 6,630                   -                        6,630                    7,075                   
  Deferred (85)                       186                      B (951)                      (1,015)                  

(688)                     C
(364)                     D

6,545                   (866)                     5,679                    6,060                   
NET INCOME 54,959                 (2,827)                  52,132                  55,631                 

OTHER COMPREHENSIVE INCOME 
  Foreign currency translation adjustment 47,088                 (2,624)                  B.D 44,464                  146,288              
  Commodity swaps designated as cash flow hedges, 
    net of income tax (1,260)                  -                       (1,260)                   (1,344)                  
COMPREHENSIVE INCOME 100,787$             (5,451)$                95,336$                200,575$             

NET INCOME - CONTROLLING INTEREST 46,050$               (2,369)$                43,681$                46,613$               
NET INCOME - NON-CONTROLLING INTEREST 8,909$                  (458)$                    8,451$                  9,018$                  
COMPREHENSIVE INCOME - CONTROLLING INTEREST 100,787$             (5,451)$                95,336$                200,575$             
COMPREHENSIVE INCOME - NON-CONTROLLING INTEREST -     $                      -     $                      -     $                      -     $                      

Net income per weighted average share, basic and diluted 0.80$                    (0.04)$                    0.76$                    0.81$                    
Weighted average number of shares outstanding
  (thousands), basic 57,706                 (210)                      57,496                  57,496                 
Weighted average number of shares outstanding 
  (thousands), diluted 68,843                 (210)                     68,633                  68,633                 
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Consolidated Statement of Cash Flows
For the year ended December 31, 2009 (in thousands of U.S. dollars, unless otherwise stated)

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 

and Canadian 
dollars

NET INFLOW (OUTFLOW) OF CASH RELATED TO THE FOLLOWING ACTIVITIES
OPERATING
  Net income 53,728$               1,889$                   55,617$                63,490$               
  Items not affecting cash
    Restricted share expense 1,485                   -                       1,485                    1,695                   
    Write-off of landfill development assets 77                         -                       77                          93                         
    Accretion of landfill closure and post-closure costs 3,130                   -                       3,130                    3,573                   
    Amortization of intangibles 28,669                 -                       28,669                  32,727                 
    Amortization of capital assets 74,532                 (1)                          D 74,531                  85,079                 
    Amortization of landfill assets 53,501                 (1,051)                  D 52,450                  59,874                 
    Interest on long-term debt (deferred financing costs) 2,902                   (2,902)                  B -                        -                       
    Net gain on sale of capital and landfill assets (198)                     -                       (198)                      (226)                     
    Net gain on financial instruments (1,562)                  -                        (1,562)                   (1,783)                  
    Deferred income taxes 19,846                 (96)                       B,D 19,750                  22,545                 
  Landfill closure and post-closure expenditures (7,145)                  -                       (7,145)                   (8,156)                  
  Changes in non-cash working capital items 27,304                 (2,006)                  C 25,298                  28,880                 
Cash generated from operating activities 256,269              (4,167)                  252,102                287,791              
INVESTING
  Acquisitions (27,385)               -                       (27,385)                 (32,645)               
  Restricted cash deposits (382)                     382                      A -                        -                       
  Restricted cash withdrawals 82                         (82)                       A -                        -                       
  Investment in other receivables (1,434)                  -                       (1,434)                   (1,637)                  
  Proceeds from other receivables 487                      -                       487                       556                      
  Funded landfill post-closure costs (1,021)                  -                       (1,021)                   (1,166)                  
  Purchase of capital assets (81,219)               18                         D (81,201)                 (92,694)               
  Purchase of landfill assets (41,057)               2,043                   D (39,014)                 (44,536)               
  Proceeds from the sale of capital and landfill assets 4,487                   -                       4,487                    5,123                   
  Investment in landfill development assets (1,530)                  -                       (1,530)                   (1,746)                  
Cash utilized in investing activities (148,972)             2,361                   (146,611)               (168,745)             
FINANCING
  Payment of deferred financing costs (2,106)                  2,106                   B -                        -                       
  Proceeds from long-term debt 190,609              -                       190,609                217,587              
  Repayment of long-term debt (443,320)             -                       (443,320)               (506,065)             
  Common shares issued, net of issue costs 209,264              -                       209,264                240,454              
  Purchase of restricted shares (172)                     -                       (172)                      (207)                     
  Dividends paid to share and participating preferred 
    shareholders (70,849)               -                       (70,849)                 (80,877)               
Cash utilized in financing activities (116,574)             2,106                   (114,468)               (129,108)             
Effect of reporting currency translation on cash and 
  cash equivalents 2,330                   -                        2,330                    965                      
NET CASH OUTFLOW (6,947)                  300                      (6,647)                   (9,097)                  
CASH AND CASH EQUIVALENTS, BEGINNING OF YEAR 11,938                 82                         A 12,020                  14,720                 
CASH AND CASH EQUIVALENTS, END OF YEAR 4,991$                 382$                     5,373$                 5,623$                 
SUPPLEMENTAL CASH FLOW INFORMATION:
  Cash and cash equivalents are comprised of:
    Cash 4,991$                 382$                     A 5,373$                 5,623$                 
    Cash equivalents -                       -                       -                        -                       

4,991$                 382$                     5,373$                 5,623$                 
  Cash paid  during the year for:
    Income taxes 16,785$               -     $                      16,785$                19,638$               
    Interest 33,428$               -$                      33,428$                39,109$               
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Consolidated Statement of Cash Flows
For the year ended December 31, 2008 (in thousands of U.S. dollars, unless otherwise stated)

Stated in 
accordance with 

U.S. GAAP

Adjustments 
from U.S. to 

Canadian GAAP Note

Stated in 
accordance with 
Canadian GAAP

Stated in 
accordance with 
Canadian GAAP 

and Canadian 
dollars

NET INFLOW (OUTFLOW) OF CASH RELATED TO THE FOLLOWING ACTIVITIES
OPERATING
  Net income 54,959$               (2,827)$                 52,132$                55,631$               
  Items not affecting cash
    Restricted share or trust unit expense 633                      -                       633                       675                      
    Write-off of landfill development assets 1,168                   -                       1,168                    1,246                   
    Accretion of landfill closure and post-closure costs 3,010                   -                       3,010                    3,212                   
    Amortization of intangibles 31,512                 -                       31,512                  33,626                 
    Amortization of capital assets 76,854                 (2)                          D 76,852                  82,008                 
    Amortization of landfill assets 60,493                 (1,389)                  D 59,104                  63,069                 
    Interest on long-term debt (deferred financing costs) 3,540                   (3,540)                  B -                        -                       
    Net gain on sale of capital assets (862)                     -                       (862)                      (920)                     
    Net loss on financial instruments 9,990                   -                        9,990                    10,660                 
    Deferred income taxes (85)                       (866)                     B,C,D (951)                      (1,015)                  
  Landfill closure and post-closure expenditures (2,022)                  -                       (2,022)                   (2,158)                  
  Changes in non-cash working capital items (20,709)               5,631                   C (15,078)                 (16,113)               
Cash generated from operating activities 218,481              (2,993)                  215,488                229,921              
INVESTING
  Acquisitions (59,134)               -                       (59,134)                 (60,295)               
  Restricted cash withdrawals 1,473                   (1,473)                  A -                        -                       
  Proceeds from other receivables 428                      -                       428                       457                      
  Funded landfill post-closure costs (1,550)                  -                       (1,550)                   (1,654)                  
  Purchase of capital assets (82,071)               -                        (82,071)                 (87,577)               
  Purchase of landfill assets (59,024)               2,409                   D (56,615)                 (60,413)               
  Proceeds from the sale of capital and landfill assets 2,001                   -                       2,001                    2,135                   
  Investment in landfill development assets (3,626)                  -                       (3,626)                   (3,869)                  
Cash utilized in investing activities (201,503)             936                      (200,567)               (211,216)             
FINANCING
  Payment of deferred financing costs (3,283)                  3,283                   B -                        -                       
  Proceeds from long-term debt 275,427              -                       275,427                293,905              
  Repayment of long-term debt (169,051)             -                       (169,051)               (180,392)             
  Trust units issued, net of issue costs (3)                          -                       (3)                           (3)                          
  Purchase of restricted trust units (3,756)                  -                       (3,756)                   (3,985)                  
  Dividends paid to share and participating preferred share-
    holders and distributions paid to unitholders (117,055)             -                       (117,055)               (124,908)             
Cash utilized in financing activities (17,721)               3,283                   (14,438)                 (15,383)               
Effect of reporting currency translation on cash and 
  cash equivalents 780                      (2,763)                  A (1,983)                   (1,961)                  
NET CASH INFLOW (OUTFLOW) 37                         (1,537)                  (1,500)                   1,361                   
CASH AND CASH EQUIVALENTS, BEGINNING OF YEAR 11,901                 1,619                   A 13,520                  13,359                 
CASH AND CASH EQUIVALENTS, END OF YEAR 11,938$               82$                       12,020$                14,720$               
SUPPLEMENTAL CASH FLOW INFORMATION:
  Cash and cash equivalents are comprised of:
    Cash 11,558$               82$                       A 11,640$                14,254$               
    Cash equivalents 380                      -                       380                       466                      

11,938$               82$                       12,020$                14,720$               
  Cash paid during the period for:
    Income taxes 9,286$                 -$                      9,286$                 9,909$                 
    Interest 47,510$               -$                      47,510$                50,697$               
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The following table reconciles net income reported in accordance with U.S. GAAP to net income reportable in 
accordance with Canadian GAAP for the years ended December 31, 2009 and 2008: 
 

Note 2009 2008

Net income in accordance with U.S. GAAP 53,728$                54,959$               
Impact on net income from Canadian GAAP adjustments:
  Capitalized deferred financing costs, net of income tax B 528                       71                         
  Share or trust unit based compensation, net of income tax C 2,006                    (2,244)                  
  Capitalized interest, net of income taxes D (645)                      (654)                     
Net income in accordance with Canadian GAAP 55,617$                52,132$               
Basic and diluted earnings per share in accordance with Canadian GAAP  0.66$                    0.76$                    
Weighted average shares outstanding (thousands), basic  73,667                  57,496                 
Weighted average shares outstanding (thousands), diluted  84,795                  68,633                 

Year ended December 31

 
Reconciliation of U.S. to Canadian GAAP - Notes 
 
A. Restricted cash 
 
Under U.S. GAAP, restricted cash is considered an investment that limits the holders’ ability to utilize such 
amounts.  Under Canadian GAAP, the Company includes restricted cash balances in cash and cash equivalents as 
its intended use is deemed to be current.  In addition, deposits and withdrawals of restricted cash amounts 
under U.S. GAAP are recorded as an investing activity in the consolidated statement of cash flows.  In accordance 
with the Company’s application of Canadian GAAP, restricted cash amounts were reclassified to cash and cash 
equivalents on the Company’s consolidated balance sheet.  In addition, restricted cash deposits and withdrawals 
were reclassified from investing activities on the Company’s consolidated statement of cash flows.   
 
B. Capitalization of deferred financing costs 
 
Under U.S. GAAP, costs to secure or amend long-term debt facilities are deferred and amortized over the term of 
the underlying debt instrument.  Under Canadian GAAP, the Company has elected to expense all transaction 
costs, including those related to long-term debt instruments.  To comply with Canadian GAAP, the Company 
decreased deferred financing costs and equity (deficit, non-controlling interest, and accumulated other 
comprehensive loss) on its consolidated balance sheet and increased financing costs on its consolidated 
statement of operations and comprehensive income or loss.  Amortization of deferred financing costs recorded 
to interest expense was also reversed. 
 
The decrease in deferred financing costs results in a lower accounting versus tax basis and lower deferred 
income tax liability which is recorded to deferred income tax expense on the Company’s consolidated statement 
of operations and comprehensive income or loss.  In addition, lower deferred financing costs and deferred 
income tax liability amounts, which are translated to U.S. from Canadian dollars results in a change to the foreign 
currency translation adjustment amount presented on the Company’s consolidated statement of operations and 
comprehensive income or loss.   
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C. Share or trust unit based compensation 
 
Share or trust unit based options 
Under U.S. GAAP, share or trust unit appreciation rights are measured at fair value at the date of grant and re-
measured at fair value at each balance sheet date to the date of settlement.  The resulting compensation 
expense is recorded to selling, general and administration expense.  Under Canadian GAAP, share or trust unit 
options with share or trust unit appreciation rights, and the related changes thereto, are recorded to selling, 
general and administration expense when the quoted market price of the share or trust unit exceeds the 
exercise price of the option.  
 
Shares or trust units held by a rabbi trust 
Prior to the conversion of the Fund’s trust structure to a corporation (Note 2), trust units of the Fund acquired for 
the benefit of the Company’s U.S. long-term incentive plan participants, and held in a rabbi trust, were classified 
to mezzanine equity.  The deferred compensation obligation related to these trust units was recorded to accrued 
charges due to the redemption feature of the trust units.  Increases or decreases to the deferred compensation 
obligation, resulting from fair value changes in the obligation, were recorded to selling, general and 
administration expense.  An increase or decrease in accrued compensation obligations resulted in a higher or 
lower accounting versus tax basis and a higher or lower deferred income tax asset which was recorded to 
deferred income tax recovery or expense on the Company’s consolidated statement of operations and 
comprehensive income or loss.   
 
Under Canadian GAAP, trust units of the Fund were recorded to unitholders’ equity.  The deferred compensation 
obligation was also classified to unitholders’ equity and subsequent changes in the fair value of trust units was 
not recognized in either treasury share or deferred compensation obligations.   
 
D. Capitalized interest on capital and landfill assets acquired, constructed or developed over time 
 
Under U.S. GAAP, the historical cost of acquiring an asset includes the costs necessarily incurred to bring it to the 
condition and location necessary for its intended use, including interest.  Accordingly, interest costs attributable 
to the construction and development of certain Company-owned landfills and certain capital assets have been 
deducted from interest expense and capitalized to the respective asset.  Capitalized amounts are amortized over 
the asset’s intended useful life as set forth in the applicable accounting policy.  Under Canadian GAAP, the cost 
of tangible assets may include capitalized interest costs directly attributable to an asset’s acquisition, 
construction, or development, prior to the asset’s substantial completion or readiness for use, if the company’s 
accounting policy is to capitalize interest costs.  For the purposes of reporting under Canadian GAAP, the 
Company has not elected to capitalize interest on tangible assets acquired, constructed or developed over time 
and has expensed all interest costs incurred.   
 
Under Canadian GAAP, the decrease in recorded landfill and capital asset amounts, resulting from the 
capitalization of interest net of amortization under U.S. GAAP, results in a lower accounting versus tax basis and 
lower deferred income tax liability.   
 
E. Shareholders’ or unitholders’ equity and non-controlling interest 
 
Prior to the conversion of the Fund’s trust structure to a corporation (Note 2), trust units were redeemable by 
their holders at any time.  This redemption feature was required for the Fund to retain its Canadian mutual fund 
trust status.  Upon notification of redemption, trust unitholders were entitled to receive a price per trust unit 
equal to the lesser of: (i) 90% of the average closing market price calculated over the 10 days preceding the 
surrender date, and (ii) the closing market price on the date of redemption.  In accordance with the Fund’s 
Declaration of Trust, trust units redeemable for cash, in any given month, was limited to C$50, which could have 
been waived at the discretion of the Fund’s Trustees.   
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Under U.S. GAAP, issued equity, which was redeemable for cash or other assets and was (a) redeemable at a fixed 
or determinable price on a fixed or determinable date, (b) redeemable at the option of the holder, or (c) 
redeemable upon the occurrence of an event that is not solely within the control of the issuer, was classified 
outside of permanent equity.  Accordingly, the Company classified its trust units and participating preferred 
shares as mezzanine equity and recorded the value of its trust units and participating preferred shares at their 
maximum redemption amount at each balance sheet date.  The increase or decrease resulting from valuing the 
trust units and participating preferred shares at their maximum redemption amount was recorded to deficit.  
Trust units and participating preferred shares were classified as mezzanine equity, where mezzanine equity is 
classified between Liabilities and Equity on the Company’s consolidated balance sheet.  In addition, redemption 
value adjustments were recorded to mezzanine equity and were offset by an adjustment to deficit.  Participating 
preferred shares were ultimately redeemable for trust units of the Fund.  Under Canadian GAAP, trust units were 
recorded as unitholders’ equity and participating preferred shares were recorded as non-controlling interest in 
the mezzanine equity section of the Company’s consolidated balance sheet.  The Company’s shares do not 
contain the same redemption feature as trust units and, accordingly, are not subject to the same accounting 
treatment.  Accordingly, the redemption amount recorded to mezzanine equity has been reclassified to 
shareholders’ equity and the presentation under U.S. and Canadian GAAP is aligned.  Revaluation of mezzanine 
equity to the date of conversion has created a permanent difference in common shares and deficit between U.S. 
and Canadian GAAP amounting to $80,731.   

 
F. Non-controlling interest 
 
Adjustments to non-controlling interest on the Company’s consolidated balance sheet relate to the various U.S. 
to Canadian GAAP adjustments outlined in Notes B. through D.  
 
G. Deferred income tax assets, liabilities, expense or recovery 
 
Adjustments to deferred income tax assets and liabilities on the Company’s consolidated balance sheet or to 
deferred income tax expense or recovery on the Company’s consolidated statement of operations and 
comprehensive income or loss, relate to the various U.S. to Canadian GAAP adjustments outlined in Notes B. 
through D.  
 
In certain circumstances Canadian GAAP requires the measurement of deferred income tax assets and liabilities 
applying substantively enacted tax rates or laws.  Under U.S. GAAP enacted tax rates or laws are the only 
measure of a company’s deferred income tax assets and liabilities.  There are no significant differences between 
the Company’s use of substantively enacted versus enacted tax rates and laws.  Accordingly, no adjustments 
have been made in respect of this U.S. to Canadian GAAP difference. 
 
Equity 
 
The following table presents U.S. to Canadian GAAP reconciliation items which impact various components of 
shareholders’ equity and non-controlling interest. 
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 Note
December 31, 

2009
December 31, 

2008
Common shares
  Stated in accordance with U.S. GAAP 1,082,950$          868,248$             
    Permanent difference recognized on conversion E 80,731                  80,731                 
  Stated in accordance with Canadian GAAP 1,163,681$          948,979$             

Restricted shares
  Stated in accordance with U.S. and Canadian GAAP (3,928)$                (3,756)$                

Treasury shares
  Stated in accordance with U.S. and Canadian GAAP -$                      -$                      

Contributed surplus/paid in capital 
  Stated in accordance with U.S. and Canadian GAAP 2,118$                 633$                     

Deficit
  Stated in accordance with U.S. GAAP (214,898)$            (193,135)$           
    Cumulative U.S. to Canadian GAAP differences B,C,D (24,764)                 (26,419)               
    Permanent difference recognized on conversion E (80,731)                 (80,731)               
  Stated in accordance with Canadian GAAP (320,393)$            (300,285)$           

Accumulated other comprehensive loss
  Stated in accordance with U.S. GAAP (80,710)$               (104,740)$           
    Cumulative U.S. to Canadian GAAP differences B,D 15,578                  15,613                 
  Stated in accordance with Canadian GAAP (65,132)$               (89,127)$              

 
Non-controlling interest
  Stated in accordance with U.S. GAAP 230,014$             230,452$            
    Cumulative U.S. to Canadian GAAP differences F (2,362)                   (2,591)                  
  Stated in accordance with Canadian GAAP 227,652$             227,861$            
Equity stated in accordance with Canadian GAAP 1,003,998$          784,305$             

 
Changes in accounting policy 
 
Effective January 1, 2009, the Company adopted Canadian Institute of Chartered Accountants (“CICA”) 
accounting standard Goodwill and Intangibles (section 3064).  CICA 3064 establishes standards for the 
recognition, measurement, presentation and disclosure of internally generated goodwill and intangible assets.  
The adoption of CICA 3064 had no impact on the Company’s financial statements. 
 
Effective January 1, 2009, the Company early adopted CICA accounting standard Business Combinations (section 
1582), which replaced Business Combinations (section 1581).  This section outlines a variety of changes, 
including, but not limited to the following: an expanded definition of a business, a requirement to measure all 
business combinations and non-controlling interests at fair value, and a requirement to recognize deferred 
income tax assets and liabilities and acquisition and related costs as expenses of the period.  CICA 1582 has been 
applied prospectively to all business combinations from January 1, 2009 onward and accordingly its adoption 
had no effect on previously reported amounts. 
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Effective January 1, 2009, the Company early adopted CICA accounting standard Consolidated Financial 
Statements (section 1601), which in combination with CICA 1602, replaces Consolidated Financial Statements 
(section 1600).  CICA 1601 establishes standards for the preparation of consolidated financial statements and 
specifically addresses consolidation accounting following a business combination that involves the purchase of 
an equity interest in one company by another.  Adopting this standard had no effect on the Company’s 
previously reported financial statements. 
 
Effective January 1, 2009, the Company early adopted CICA accounting standard Non-Controlling Interests 
(section 1602), which in combination with CICA 1601, replaces Consolidated Financial Statements (section 1600).  
CICA 1602 establishes standards of accounting for a non-controlling interest in a subsidiary in consolidated 
financial statements subsequent to a business combination.  This section requires retrospective application with 
certain exceptions.  Adopting CICA 1602 changes the Company’s presentation of non-controlling interests from 
mezzanine equity to equity on the Company’s consolidated balance sheet.  Non-controlling interest is no longer 
deducted in the determination of net income.  Instead, net income and each component of other 
comprehensive income or loss are attributed to shareholders’ equity and non-controlling interest.  Adopting this 
section affects the Company’s determination of net income presented in the consolidated statement of 
operations and comprehensive income or loss, the presentation of net income and non-controlling interest in 
the consolidated statement of cash flows, and the presentation of non-controlling interest in the consolidated 
statement of equity.  The effect of adopting CICA 1602 on previously reported Canadian GAAP and Canadian 
dollar amounts for the year ended December 31, 2008 is as follows: 
 
Consolidated Balance Sheets

December 31, 
2008 - as 

previously 
reported

Change in 
accounting 

policy

December 31, 
2008 - 

restated
Mezzanine equity
  Non-controlling interest 241,339$             (241,339)$            -$                           
Equity
  Non-controlling interest -$                            241,339$              241,339$             

Consolidated Statements of Operations and Comprehensive Income
December 31, 

2008 - as 
previously 

reported

Change in 
accounting 

policy

December 31, 
2008 - 

restated

Non-controlling interest 9,018$                  (9,018)$                 -$                           
Net income 46,613$               9,018$                   55,631$               

Consolidated Statements of Cash Flows
December 31, 

2008 - as 
previously 

reported

Change in 
accounting 

policy

December 31, 
2008 - 

restated

Net income 46,613$               9,018$                   55,631$               
Non-controlling interest 9,018$                  (9,018)$                 -$                           
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Effective September 30, 2009, the Company adopted amendments to the CICA accounting standard Financial 
Instruments – Disclosures (section 3862).  The amendments establish enhanced disclosures on liquidity risk and 
new disclosures on fair value measurements for financial instruments.  Adopting these amendments did not 
have a significant impact on the Company’s financial statements.   
 
New accounting policies requiring adoption 
CICA accounting standards that do not require adoption in advance of December 31, 2010, are specifically 
excluded from the disclosure of new accounting policies requiring adoption.  While the Company has a 
continuing obligation to report its financial results in accordance with Canadian GAAP, this obligation ceases 
effective December 31, 2010.  Accordingly, the Company is not required to adopt any Canadian GAAP, or its 
successor’s, pronouncements as the Company has elected to report its continuing financial results in accordance 
with U.S. GAAP (Note 3). 
 
Reconciliation of U.S. to Canadian GAAP – Additional Disclosures 

 
Financial instruments 
Derivatives, including derivatives that are embedded in financial or non-financial contracts that are not closely 
related to the host contract, subject to certain exceptions, are measured at fair value, even when they are part of 
a hedging relationship.  Non-derivative financial assets and liabilities are measured at fair value, with the 
exception of the following: loans and receivables; held-to-maturity investments; investments in equity 
instruments, classified as available for sale, that do not have a quoted market price in an active market; and 
financial liabilities measured at amortized cost.   
 
Gains or losses on financial instruments measured at fair value are recognized in the consolidated statement of 
operations and comprehensive income or loss in the periods in which they arise, with the exception of the 
following: gains and losses on financial assets classified as available for sale and certain financial instruments 
that are part of a designated hedging relationship, which are recognized in other comprehensive income or loss.   
 
Classifications of financial instruments are as follows: 
 
Held for trading – is a financial asset or liability that meets any of the following conditions:  it is acquired or 
incurred principally for the purpose of sale or repurchase in the near-term, part of a portfolio of identified 
financial instruments that are managed together, and is a derivative not designated for hedge accounting or it is 
designated by the Company upon initial recognition as held for trading.  Held for trading financial instruments 
are measured at fair value.  Upon initial recognition, the Company has designated the following financial assets 
as held for trading: cash and cash equivalents and funded landfill post-closure costs.  Gains or losses on funded 
landfill post-closure costs are recorded in the consolidated statement of operations and comprehensive income 
or loss as a gain or loss on financial instruments with an offset to funded landfill post-closure costs on the 
Company’s consolidated balance sheet.   
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Loans and receivables – are non-derivative financial assets resulting from the delivery of cash or other assets by a 
lender to a borrower in return for a promise to repay on a specified date or dates, or on demand, typically with 
interest.  Loans and receivables exclude debt securities and loans and receivables designated as held for trading 
or available for sale upon initial recognition.  Loans and receivables are measured at amortized cost.  The 
Company has classified accounts receivable and other receivables as loans and receivables.   
 
Allowances and impairment losses on accounts receivable are recorded to selling, general and administration 
expense on the Company’s consolidated statement of operations and comprehensive income or loss.  
Allowances and impairment losses are included in net income and changes in non-cash working capital items on 
the Company’s consolidated statement of cash flows. 
 
Held-to-maturity investments – are non-derivative financial assets with fixed or determinable payments and fixed 
maturity that the Company has a positive intention and ability to hold to maturity.  Exclusions include those 
financial assets that upon initial recognition are designated as held for trading, designated as available for sale, 
and those financial assets that meet the definition of loans and receivables.  Held-to-maturity investments are 
measured at amortized cost, subsequent to initial recognition.  The Company has no financial assets designated 
as held-to-maturity. 
 
Available for sale - are non-derivative financial assets that are designated as available for sale, or that are not 
classified as loans and receivables, held-to-maturity investments, or held for trading.  Available for sale financial 
assets are measured at fair value.  The Company has no financial assets designated as available for sale.  
 
Other financial liabilities – includes all financial liabilities which are not classified as held for trading.  Other 
financial liabilities are measured at amortized cost, subsequent to initial recognition.  The Company has 
classified accounts payable, accrued charges, current portion of and long-term debt, and other liabilities 
(contingent acquisition payables), as other financial liabilities. 
 
Interest on long-term debt is recorded separately in the Company’s consolidated statement of operations and 
comprehensive income or loss.  Interest expense is included in net income and proceeds from and the 
repayment of long-term debt is included in the financing activities section of the Company’s consolidated 
statement of cash flows.  Movements in accounts payable and accrued charges are included in changes in non-
cash working capital items, and other liabilities (acquisition related payables) are included in contingent 
acquisition consideration in the financing investing section of the Company’s consolidated statement of cash 
flows. 

 
Transaction and acquisition and related costs incurred for the acquisition or issue of all financial assets or 
liabilities are recorded in the consolidated statement of operations and comprehensive income or loss when 
incurred.   
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The following table outlines items of income and expense included in the Company’s statement of operations 
and comprehensive income or loss by class of financial asset and liability on a Canadian GAAP basis.  
 

December 31
2009 2008

Financial assets
  Held for trading
    Net (gain) loss on financial instruments (521)$                   (140)$                    

 
  Loans and receivables
    Selling, general and administration 3,923$                 4,696$                  
    Interest on long-term debt - (income) (158)$                   (104)$                    

Financial liabilities
  Held for trading
    Net (gain) loss on financial instruments (1,041)$               10,130$               

 
Credit risk 
Credit risk is defined as the risk that one party to a financial instrument will cause a financial loss for the other 
party by failing to discharge its obligation.  The Company’s exposure to credit risk is limited principally to cash 
and cash equivalents, accounts receivable, other receivables, funded landfill post-closure costs, interest rate and 
commodity swaps, and when and as applicable, foreign currency exchange agreements, and hedge agreements 
for OCC.  In all instances, the Company’s risk management objective, whether of credit, liquidity, market or 
otherwise, is to mitigate its risk exposures to a level consistent with its risk tolerance. 

 
Cash and cash equivalents 
Certain senior management are responsible for determining which financial institutions the Company will 
bank and hold deposits with.  Management’s selected financial institutions are concurred by the Board of 
Directors.  Senior management typically selects financial institutions which are party to its long-term debt 
facilities and those which are deemed by management to be of sufficient size, liquidity, and stability.  
Management reviews the Company’s exposure to credit risk from time to time or as conditions indicate that 
the Company’s exposure to credit risk has or is subject to change.  The Company’s maximum exposure to 
credit risk is the fair value of cash and cash equivalents recorded on the Company’s consolidated balance 
sheet, $5,373 (December 31, 2008 - $12,020).  The Company holds no collateral or other credit 
enhancements as security over its cash and cash equivalent balances.  The Company deems the credit 
quality of its cash and cash equivalent balances to be high and no amounts are impaired.   
 
Accounts receivable 
The Company is subject to credit risk on its accounts receivable through the normal course of business.  The 
Company’s maximum exposure to credit risk is the fair value of accounts receivable recorded on the 
Company’s consolidated balance sheet, $111,839 (December 31, 2008 - $107,767).  The Company performs 
credit checks or accepts payment or security in advance of service to limit its exposure to credit risk.  The 
Company’s customer base is sufficiently diverse to provide some mitigation to credit risk exposure.  The 
Company has assigned various employees to carry out its collection effort in a manner consistent with its 
accounts receivable and credit and collections policies.  These policies establish procedures to manage, 
monitor, control, investigate, record and improve accounts receivable credit and collection.  The Company 
also has policies and procedures which establish estimates for doubtful account allowances.  These 
calculations are generally based on historical collection or alternatively historical bad debt provisions.  
Specific account balance review is permitted, where practical, and consideration is given to the credit 
quality of the customer, historical payment history, and other factors specific to the customer, including 
bankruptcy or insolvency.   
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The Company is subject to credit risk from its exposure to a single customer in the U.S. which accounts for 
approximately 5.0% of the Company’s accounts receivable at December 31, 2009 (December 31, 2008 – 
7.3%).  The Company does not consider the risk from this exposure to be significant. 
 
The following table illustrates the Company’s aging of accounts receivable and the Company’s allowance for 
doubtful accounts by ageing category.   
 

December 31

Gross Allowance Net

  Financial assets - Loans and receivables
    Accounts receivable
      Amounts outstanding 0 to 30 days 66,177$             -$                      66,177$             
      Amounts outstanding 31 to 60 days 33,113               2                           33,111              
      Amounts outstanding 61 to 90 days 7,024                 77                         6,947                 
      Amounts outstanding 91 days and thereafter 6,033                 3,979                   2,054                 
      Subtotal 112,347            4,058                   108,289            

      Other accounts receivable 3,550                 -                        3,550                 
  Total gross accounts receivable and allowance 115,897$          4,058$                 111,839$          

2009

 
 

December 31

Gross Allowance Net

  Financial assets - Loans and receivables
    Accounts receivable
      Amounts outstanding 0 to 30 days 59,651$               -$                      59,651$              
      Amounts outstanding 31 to 60 days 32,231                -                        32,231                
      Amounts outstanding 61 to 90 days 9,259                   -                        9,259                  
      Amounts outstanding 91 days and thereafter 8,559                   5,562                     2,997                  
      Subtotal 109,700              5,562                     104,138             

      Other accounts receivable 3,629                   -                        3,629                  
  Total gross accounts receivable and allowance 113,329$            5,562$                  107,767$            

2008

 
 
Accounts receivable are typically assessed for impairment in aggregate, but may be assessed for impairment 
on an individual basis.  Accounts receivable that are deemed by management to be at risk of collection are 
provided for through an allowance account.  When an accounts receivable balance is considered 
uncollectable, it is written-off against the allowance account.  Subsequent recoveries of amounts previously 
written-off are credited against the allowance account and changes to the allowance account are recorded 
in selling, general and administration expense in the Company’s statement of operations and 
comprehensive income or loss.  Management typically assesses aggregate accounts receivable impairment 
applying the Company’s historical rate of collection giving consideration to broader economic conditions.  
When assessing accounts receivable for impairment on an individual basis, management typically considers 
the credit quality of the customer, historical payment history, and other factors specific to the customer.   
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The Company’s accounts receivable are generally due upon invoice receipt.  Accordingly, all amounts which 
are outstanding for a period that exceeds the current period are past due.  Based on historical collection the 
Company has been successful in collecting amounts that are not outstanding for greater than 90 days.  The 
Company assesses the credit quality of accounts receivable that are neither past due nor impaired as high.  
The Company’s maximum exposure to accounts receivable credit risk is equivalent to its net carrying 
amount.  The Company may request payment in advance of service generally in the form of credit card 
deposit or full or partial prepayment as security.  Amounts deposited or prepaid in advance of service are 
recorded to unearned revenue on the Company’s consolidated balance sheet.  The diversity of the 
Company’s customer base, including diversity in customer size, balance and geographic location inherently 
reduces the Company’s exposure to credit risk.  Accounts receivable considered impaired at December 31, 
2009 are not considered significant.  

 
Other receivables 
The Company is subject to credit risk on other receivables.  The Company enters into agreements with cities 
in the province of Quebec to finance containers.  Senior management is responsible for reviewing each 
agreement, including but not limited to the financial terms, in advance of entering into the agreement.  
Management views cities in the province of Quebec to be low risk counterparties.  The Company’s 
maximum exposure to credit risk is the carrying amount of other receivables, $1,759 (December 31, 2008 - 
$622).  The Company typically retains ownership of the containers until such time as all payments are 
received.  Once all payments are received, ownership of the containers is transferred to the respective city.  
The Company deems the credit quality of its other receivables balances to be high and no amounts are 
impaired.   
 
Funded landfill post-closure costs 
The Company is subject to credit risk on deposits it makes to a social utility trust.  The Company’s deposits 
are invested in bankers acceptances offered through Canadian financial institutions or Government of 
Canada treasury bills.  Due to the nature of the underlying investments, management deems its exposure to 
credit risk related to funded landfill post-closure cost amounts to be low.  The Company’s maximum 
exposure to credit risk is the fair value of funded landfill post-closure costs recorded on the Company’s 
consolidated balance sheet, $8,102 (December 31, 2008 - $6,115).  Management reviews the Company’s 
exposure to risk from time to time or as conditions indicate that the Company’s exposure to risk has 
changed or is subject to change.  The Company holds no collateral or other credit enhancements as security 
over the invested amounts.  However, the Company deems the credit quality of the financial asset as high in 
light of the underlying investments.   
 

Liquidity risk 
Liquidity risk is the risk that the Company will encounter difficulty in meeting obligations associated with the 
settlement of its financial liabilities.  The Company’s exposure to liquidity risk is due primarily to its reliance on 
long-term debt financing.  The Company’s treasury function is responsible for ensuring that the Company has 
sufficient short, medium and long-term liquidity.  Through its treasury function, the Company manages liquidity 
risk on a daily basis by continually monitoring actual and forecasted cash flows and monitoring the Company’s 
available liquidity through its revolving credit facilities.  The treasury function is also required to ensure that 
liquidity is made available on the most favourable financial terms and conditions.  The Company’s treasury 
function reports quarterly to the Audit Committee on the Company’s available capacities and covenant 
compliance as they relate to the Company’s current compliment of long-term debt facilities.  The Company’s 
treasury function actively manages its liquidity and is in regular contact with the primary parties to its long-term 
debt facilities.   
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The contractual maturities of the Company’s financial liabilities are as follows: 
  

December 31, 2009
 

Total Less than 1 year 1-3 years 4-5 years After 5 years

Financial assets
  Derivative
    Commodity swaps 6,565$                1,375$                4,154$                1,036$                 -$                     

Financial liabilities
  Non-derivative
    Accounts payable 62,753$             62,753$             -$                     -$                     -$                     
    Accrued charges 70,572$             70,572$             -$                     -$                     -$                     
    Long-term debt 654,992$          -$                     490,574$          55,418$              109,000$          

  Derivative
    Interest rate swaps 13,443$             7,806$                5,637$                -$                     -$                     

Payments due 

 
Market risk 
Market risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because of 
changes in market prices.  Market risk is comprised of currency, interest rate and other price risk.   
 
Currency risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because of 
changes in foreign currency exchange rates.  The Company’s exposure to currency risk is attributable to the 
exchange of U.S. monies to fund Canadian dollar denominated dividend payments to shareholders and 
participating preferred shareholders.  To mitigate this risk, management of the Company uses its discretion in 
the determination of where dividend amounts are funded from.  The Company’s treasury function actively 
reviews its exposure and assesses the need to enter into foreign currency exchange agreements.  The 
Company’s Board of Directors also considers currency risk when establishing the Company’s dividend amounts 
per share.  Dividends have no impact on the Company’s determination of net income.  The Company has used a 
10.0% variability factor to illustrate the sensitivity of movements in foreign currency exchange rates between 
Canada and the U.S. on other comprehensive income or loss and has assumed that dividends to share and 
participating preferred shareholders are funded equally from Canadian and U.S. sources.  Although, the historical 
exchange rate between Canada and the U.S. has generally fluctuated less than 5.0% annually, recent currency 
exchange rate fluctuations have been, on balance, more pronounced.  Accordingly, the following sensitivity 
analysis has been prepared using a 10.0% fluctuation factor in Canadian to U.S. foreign currency exchange rates 
which management contends is reasonably possible to occur.  
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December 31
 

Adverse 
movement in 

foreign currency 
exchange rates - 

10.0%

Favourable 
movement in 

foreign currency 
exchange rates - 

10.0%

Currency risk
Other comprehensive (loss) income (568)$                   568$                    

2009

 
December 31

 

Adverse 
movement in 

foreign currency 
exchange rates - 

10.0%

Favourable 
movement in 

foreign currency 
exchange rates - 

10.0%

Currency risk
Other comprehensive (loss) income (1,216)$                 1,216$                 

2008

 
Interest rate risk is the risk that the fair value or future cash flows of a financial instrument will fluctuate because 
of changes in market interest rates.  Interest rate risk arises from the Company’s interest bearing financial assets 
and liabilities.  The Company has various financial assets and liabilities which are exposed to interest rate risk, the 
most notable of which are the Company’s long-term debt facilities.  Although, the Company’s debenture, a 
portion of the Company’s U.S. term loan and revolving credit facility, and the 2005 Seneca IRB Facility bear 
interest at fixed rates, they remain subject to interest rate risk on maturity or renegotiation. 
 
A portion of the Company’s term loan, its two revolving credit facilities, and a portion of its IRBs are subject to 
interest rate risk.  An increase or decrease in the variable interest rate results in a corresponding increase or 
decrease to interest expense on long-term debt.  The Company is also subject to interest rate risk on funded 
landfill post-closure costs.  Funded landfill post-closure costs are invested in interest rate sensitive short-term 
investments.  An increase or decrease in the return on invested amounts results in either a decrease or increase 
in the Company’s funding obligation.  The Company is also subject to interest rate risk on its cash equivalents 
balance and other receivables. 
 
The Company has entered into interest rate swaps as a condition of its U.S. long-term debt facility to fix a portion 
of its variable rate charge on advances and borrowings.  The policies and process for managing these risks are 
included above in the credit risk section. 

 
The Company has used a 1.0% variability factor to illustrate the sensitivity of movements in interest rates and the 
resulting annualized impact on net income.  The Company deems this variability factor as reasonable in light of 
the current interest rate environment.     
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December 31
2009

Adverse 
movement in 
interest rates - 

1.0%

Favourable 
movement in 
interest rates - 

1.0%

Interest rate risk
  Net (loss) income (2,314)$               2,314$                

 
 

December 31
2008

Adverse 
movement in 
interest rates - 

1.0%

Favourable 
movement in 
interest rates - 

1.0%

Interest rate risk
  Net (loss) income (3,346)$                 3,346$                  

 
The Company is also subject to other price risks, which includes the price incurred for the purchase of diesel fuel 
and pricing for recycled materials.  Diesel fuel price risk arises from the Company’s consumption of diesel fuel to 
service its collection customers, to operate its disposal facilities and to conduct all other ancillary operations 
necessary to run its business.  The Company is also subject to diesel fuel price risk from certain third party 
haulers disposing of waste at the Company’s disposal facilities.  Recycled materials pricing risk arises as a result 
of recycled materials collection and separation for sale in the open market.  The Company enters into diesel fuel 
commodity hedges to limit its exposure to diesel fuel price risk.  The Company also passes through the cost of 
rising diesel fuel costs to its end customers through fuel surcharges.  The Company’s use of diesel fuel 
commodity hedges has been more active in the current year.  Entering into more diesel fuel commodity hedges 
allows the Company to alleviate some variability in its customer invoicing and to mitigate the risk of fuel cost 
variability in its operations where rising fuel costs are difficult to recover and cannot be surcharged.  The 
Company enters into OCC commodity hedges from time to time.  At December 31, 2009, the Company is not a 
party to any OCC commodity hedge agreements.  The Company has entered into OCC commodity hedge 
agreements with a view to limiting its exposure to recycled materials pricing risk.  When hedges are not in place, 
the Company passes through the cost of earning lower revenues from the sale of recycled commodities in the 
open market to its customers.  With the significant fall in the price of commodities that was experienced in the 
last part of 2008, and which persisted in the early part of 2009, the Company has not entered into additional OCC 
hedge agreements.  
 
As indicated, the Company looks to hedge or pass through both diesel fuel price and recycled material price risk.  
Passing through price risk does not have significant impact on net income.  In addition, diesel fuel commodity 
hedges that are designated as hedges, assuming they remain effective, will also have no impact on net income 
but will impact other comprehensive income or loss (Note 23).  Diesel fuel commodity hedges that are not 
designated as hedges, are recorded at fair value with fair value changes recorded through net gain or loss on 
financial instruments on the Company’s consolidated statement of operations and comprehensive income.  
Realized gains or losses on diesel fuel commodity hedges are recorded to operating expense.   
 
Leverage, restrictive covenants and capital requirements 
The ability of the Company to pay dividends or make other payments or advances is subject to applicable laws 
and contractual restrictions contained in the agreements governing its indebtedness.  The degree to which the 
Company is leveraged could have important consequences to shareholders including: the ability of the  
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Company to obtain additional financing for working capital, capital expenditures or acquisitions; a significant 
portion of the Company’s cash flow from operations may be dedicated to payment of principal and interest on 
its indebtedness, thereby reducing funds available for future operations; certain of the Company’s borrowings 
will be subject to variable rates of interest, which will expose the Company to the risk of increased interest rates; 
and the Company may be more vulnerable to economic downturns and be limited in its ability to withstand 
competitive pressures.   
 
The ability of the Company to remain competitive and sustain its growth will require large amounts of cash.  
Management expects to obtain this cash from operations and additional equity or debt financing. 
 
If the Company undertakes acquisitions or expands its operations, its capital expenditures, including closure, 
post-closure and remediation expenditures, may increase.  The increase in expenditures may reduce working 
capital and could require the Company to finance working capital deficits.  In addition, if the Company is 
required to close a landfill sooner than it currently anticipates, or if it reduces its estimate of a landfill’s remaining 
useful life, it may be required to incur closure and post-closure costs earlier or accrue liabilities for them at a 
higher rate. 
 
The cash needs of the Company may increase if expenditures for closure and post-closure monitoring increase 
above current estimated amounts for these obligations.  Expenditures for these costs may increase if any federal, 
provincial, state or local government regulatory action is taken to accelerate or otherwise increase such 
expenditures.  These factors, together with those discussed above, could substantially increase the operating 
costs of the Company and therefore impair its ability to invest in its existing or new facilities. 
 
The Company may need to refinance its available long-term debt facilities and there can be no assurance that it 
will be able to do so or be able to do so on terms as favourable as those presently in place.  If the Company is 
unable to refinance its long-term debt, or is only able to refinance on less favourable, and or more restrictive 
terms, this may have a significant effect on the financial position of the Company, which may result in a 
reduction or suspension of dividends to common and participating preferred shareholders.  Dividends from BFI 
and IESI to the Company may be restricted if either BFI or IESI fails to maintain certain covenants under the 
Canadian revolving credit facility (as defined therein) or the U.S. term loan and revolving credit facility (as 
defined therein), respectively.  In addition, the terms of any new credit facility or debt may be less favourable or 
more restrictive than the terms of the existing facilities, which may indirectly limit or negatively impact the 
ability of the Company to pay cash dividends. 
 
Foreign exchange exposure 
For the year ended December 31, 2009, approximately 65% (2008 - 65%) of the Company’s revenues were 
derived from U.S. sources.  Dividends paid are denominated in Canadian dollars.  Any foreign currency hedge 
arrangements the Company enters into may not protect it against losses incurred as a result of a fluctuation in 
the exchange rate between the U.S. and Canada.  As a result, these fluctuations may have a significant impact on 
the Company’s financial results. 
 
Risk management objectives 
The Company’s financial risk management objective is to mitigate risk exposures to a level consistent with its risk 
tolerance.  Derivative financial instruments are evaluated against the exposures they are expected to mitigate 
and the selection of a derivative financial instrument may not increase the net exposure of the Company to risk.  
Derivative financial instruments may expose the Company to other types of risk, which may include, but is not 
limited to, credit risk.  The exposure to other types of risk is evaluated against the selected derivative financial 
instrument and is subject to a cost versus benefit review and analysis.  The Company’s use of derivative financial 
instruments for speculative or trading purposes is prohibited and the value of the derivative financial instrument 
cannot exceed the risk exposure of the underlying asset, liability or cash flow it expects to mitigate.   
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  Capital 

The Company’s primary objectives, in its management of capital, are as follows: to ensure that there is sufficient 
liquidity to fulfill management’s objective of continuous improvement; to maintain continued access to capital, 
whether of long-term debt or equity; and to deliver value to its equity holders.   
 
The Company’s treasury function is responsible for arranging and approving financing transactions, including 
but not limited to short and long-term debt facilities, letters of credit, revolving facilities, IRBs and equity 
financing.  In addition, the treasury function is responsible for ensuring that any financing results in the most 
favourable financing terms and conditions, after giving due consideration to current and expected economic 
conditions.  Financing transactions initiated by the Company’s treasury function require various levels of 
approval prior to execution, including senior management approval and up to and including approval from the 
Board of Directors.  Compliance with covenants pertaining to financing activities are monitored by the 
Company’s treasury function and reported to senior management, the Audit Committee, and various parties 
external to the Company.   
 
The Company defines capital as shareholders’ equity and long-term debt and to satisfy its objective, the 
Company manages both shareholders’ equity and long-term debt including items that impact the availability of 
long-term debt (i.e. issued letters of credit). 
 
The Company manages and adjusts its capital structure as economic and financial conditions change.  In an 
effort to maintain or adjust the capital structure, the Company may issue additional common or preferred shares, 
repurchase shares for cancellation under a normal course issuer bid, increase or decrease dividends paid to 
shareholders, or issue new or repay existing long-term debt.   
 
The Company’s primary objective is to maintain a long-term debt to revenue less operating and selling, general 
and administration expense (“EBITDA”) ratio below 2.50 times.  Maintaining a lower long-term debt to EBITDA 
ratio generally results in the Company enjoying a higher credit rating and better access to long-term debt at a 
reasonable cost.  In calculating long-term debt to EBITDA, the Company excludes foreign currency fluctuations 
as cash from U.S. operations services the Company’s long-term debt facilities in the U.S. and cash from Canadian 
operations services the Canadian long-term debt facilities.  At December 31, 2009, the Company’s long-term 
debt to EBITDA ratio was as follows: 
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December 31, 2009

Canada 
(stated in 

Canadian dollars 
and U.S. GAAP)

U.S.
(stated in U.S. 

dollars and U.S. 
GAAP) Total 

Long-term debt to EBITDA ratio
Long-term debt 236,000$          429,500$           665,500$          
EBITDA 135,087$          165,178$           300,265$          
Ratio 2.22                    

December 31, 2008

Canada 
(stated in 

Canadian dollars 
and U.S. GAAP)

U.S.
(stated in U.S. 

dollars and U.S. 
GAAP) Total 

Long-term debt to EBITDA ratio
Long-term debt 258,500$            662,500$             921,000$            
EBITDA 134,243$            167,825$             302,068$            
Ratio 3.05                     

 
The Company’s long-term debt to EBITDA ratio at December 31, 2009 is within its tolerable range.  Raising share 
capital in the current year and applying the net proceeds to advances on the Company’s U.S. revolving credit 
facility brought the Company’s long-term debt to EBITDA ratio in line with its objective.  In addition, higher cash 
generated from operating activities and lower purchases of landfill assets, permitted the Company to allocate 
these monies to additional long-term debt repayment in both Canada and the U.S.  
 
The Company is in compliance with all restrictions included in its long-term debt financing agreements.    
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